

















Comments on Atlantic Coast Oil Problems 


Beginning this week the Atlantic Coast Comment 
vritten by Raymond E. Bjorkback will discuss pertinent 
acts about what the oil industry is doing along the 
Eastern Seaboard. In this issue the gasoline supply 
ind demand situation is considered, P. 9. This feature 
vill be in addition to the Washington Comment, Mid- 
vest Comment and Pacific Coast Comment, p. 9, 11 
ind 13. 














From the tiny wooden structure shown at bottom, 
B. W. “Bud” Smith 12 years ago founded the Range 
Oil Supply Co. of Minneapolis which now has its head- 
quarters in the modern new building at the top. Mr. 
Smith, former University of Minnesota athlete, built up 
his company by appealing to small fuel oil consumers 
whose business virtually nobody had wanted. How Mr. 
Smith developed his business is described by an NPN 
staff writer on Page 30. 


Truckers Told They Must Meet Competition 


Oil traffic men tell tank truck carriers at Denver meet- 
ing that closer relationship between shipper and car- 
rier must be promoted if the for-hire carrier is to remain 
competitive with private or proprietary operation of 
tank trucks. Carriers’ spot in over-all oil industry pic- 
ture and operation practices also were discussed at two 
open forum sessions. NPN staff writer gives on-the- 
scene account of the meeting on p. 26. 



































Put New Life on the Island »- 


T’S a fact, you can’t stand still in service 

station operations, for somebody down the 
street, or across the street is always sprouting 
out with newer paint, bigger smiles, extra ser- 
vices or seasonal bargains. It’s a fact that 
when new pumps are installed — the tempo 
perks up. Customers are quick to notice and 
the boys at the station are quick to sell that 
faster service and longer reach. 
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Yes, and more cars drive in, and that’s what 
counts. It pays to modernize to catch the 
motorists’ eyes. 
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Lift your station out of the rocking chair class aii 
with a new lineup of Erie ‘‘Nu-Lo’’s. 
Model 748-10 at each end will reach out 13 ft. 
to keep em happy with faster service. Model 
748 will cover the middle zone O. K. 
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ERIE METER SYSTEMS, INC. 


Main Office and Plant, Erie, Pa., U.S. A. 
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of a Series of Consumer Advertisements Reaching More Than 48 Million Readers Every Month 
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SKY P WIG Roadershife! 
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sixty-inch wing-spre. 
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will identify it for you 


#Prepared in cooperation with specialists of 
The American Museum of Natural History, N. Y. 


The FLYING SQUIRREL is dis- 
tinguished from ordinary 
squirrels by its ‘‘wings”’ 
folds of skin which unite 
the front and hind legs. 


e FLYING FISH are easily recog- 
me TRADE MARK nized by their large, wing- 


like pectoral fins. 
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identifies gasoline stepped up 
with “Ethyl” antiknock fluid | 
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ENJOY TOP-FLIGHT PERFORMANCE 


feel the effortless power of an en- 
gine running at its best... 


smooth out the stop and start of 
city traffic... 

get open-road performance that 
makes every mile a pleasure .. . 

ask for ‘“‘Ethyl’’ gasoline—high 


quality gasoline improved with 
he FLYING FROG is distinguished by “Ethyl” antiknock fluid, the fa- 
10rmous webbed feet that serve as : 


parachute mous ingredient that steps 


up power and performance. 


“Ethy |” antiknock fluid is made by ETHYL CORPORATION, Chrysler Bidg.,N.Y.17, N.Y. 
Jun 8, 1949 
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PARAMINS 
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15 years without a shut- 
down because of lubrication! 
That amazing record of mod- 
ern steam turbine operation 
is just one example of how 
PARAMINS-improved lubri- 
cants are constantly setting 
new performance records for 


modern industrial machinery. 


ENJAY PARAMINS additives 
are developed...and con- 
stantly improved. . .in Amer- 
ica’s largest, most modern 


petroleum laboratories. 





Proved PARAMINS mean improved oils and fuels | PARAMINS 








PARATONE—for improved viscosity index. PARAFLOW—for lower stable pour. PARATAC— 
ENJAY COMPANY, INC. 


15 West 51st Street 
and detergency. PARASHEEN —for better appearance. PARADYNE —for improved gasoline. New York 19, New Yor: 


for tacky oils and greases. PARAPOID—for E. P. gear oils. PARANOX —for oxidation inhibition 
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THE NEWS 


COMING MEETINGS 


JUNE 
Western Petroleum Kefiners Assn., regional 
technical-industrial relations meeting, Broad 
view Hotel, Wichita, Kans., June 10 
rennessee Oil Men’s Assn., convention, Hotel 
Patten, Chattanooga, Tenn June 12-14 
The Oil Trade Assn. of Philadelphia, spring 
golf match and dinner, Manufacturers Coun- 
try Club, suburban Philadelphia, Pa., June 


international Gas Conference, sponsored by 
International Gas Union, London, England, 
June 15-17 

Cincinnati Oil Club, annual picnic, Summit 
fills Country Club, Ft. Mitchell, Ky., June 


16 

Pennsylvania Grade Crude Oil Assn., annual! 
meeting, Hotel William Penn Pittsburgh 
’a., June 16-17 

Michigan LP-Gas Assn., annual meeting, Har- 
bor Springs, Mich., June 25-27 

Texas Butane Dealers Assn., convention and 
rade show, Dallas, Texas, June 26-28 

JULY 

Georgia Independent Oil Men’s Assn., mid-year 
mvention, General Oglethorpe Hotel, Wil- 
ngton Island, Savannah, Ga July 13-14 

National Oil Jobbers Council, Grove Park Inn 
\sheville, N. C., July 17-20 


AUGUST 
Society of Automotive Engineers, National 
Vest Coast meeting Multnomah Hotel 


Portland, Oregon, Aug. 15-17 
Florida Independent Petroleum Marketers 
Assn., summer meeting Sheraton Plaza 
lotel, Daytona Beach, Fla August 19 
Kentucky Petroleum Marketers Assn., fall out 
ng and golf tournament, Lexington Country 
ib, Lexington, Kentucky Aug. 24-25 
SEPTEMBER 
Interstate Oil Compact Commission, quarterly 
eeting, Stanley Hotel, Estes Park, Colo 
pt. 1-3 
National Truck Tank and Trailer Tank Insti- 
tute, Wentworth-By-The-Sea Portsmouth 
New Hampshire, Sept. 12-13 
Society of Automotive Engineers, National 
ractor Meeting, Hotel Schroeder Milwau 
e€ Wis Sept 13-15 
National Congress of Petroleum Retailers, 
Inc., annual conventior Atlanta Municipal 
iditorium, Atlanta, Georgia, Sept. 13-15 
National Petroleum Assn., Hotel Traymore 
antic City, New Jersey, Sept. 14-16 
American Petroleum Institute, Lubrication 
Committee, Division of Marketing, The 
raymore, Atlantic City, N. J Sept. 14-15 
American Association of Oilwell Drilling Con- 
tractors, ninth annual meeting, Dallas, Tex 
pt. 19-21 
National Butane-Propane Assn., Jeffersor 
tel, St. Louis, Mo.. Sept. 19-21 
Mid-Continent Oil and Gas Assn., 27th annual 
nvention Louisiana Arkansas division 
sevelt Hotel New Orleans La Sept 
> 


Ind-pendent Oil Compounders Assn., 2nd an 
il meeting, Hotel Sherman, Chicago, II 


t. 26-27 
OCTOBER 

American Society of Mechanical Engineers, 

roleum Division Conference Oklahoma 

tmore Hotel, Oklahoma City, Okla Oct 





Natonal Lubricating Grease Institute, Hotel 
sevelt, New Orleans, La Oct 3-5 
OF Petroleum Marketers Assn., Inc., Fall 
ference, Hotel Miami, Dayton, Ohio, Oct 


2 


Cal ornia Natural Gasoline Assn., 24th annua! 
meeting, Ambassader Hotel Los Ar 

é Calif., Oct. 7 

Ken ueky Liquefied Petroleum Gas Assn., 
bach Hotel Louisville Kentucky Oct 
1 

Tex. Mid-Continent Oi| & Gas Assn., Rice 

Houston, Tex Oct. 13-14 

Ind na Independent Petroleum Assn., Inc., 

rin Hotel, Indianapolis, Ind., Oct. 13-14 
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Sot Dakota Independent Oil Mens Assn., 
il convention Hotel Cataract Sioux 
F ils, S. D., Oct. 17-18 
a. Am: rican Gas Assn., annual convention, Ch 





Illinois, Oct. 17-20 
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AMERICAN FLANGE & MANUFACTURING CO. INC. 
30 ROCKEFELLER PLAZA, NEW YORK 20, N.Y. 


Tri-Sure Products Limited, St. Catharines, Ontario, Can. 












because every drum 
is protected by 
Tri-Sure Closures 


INCE 1866, the products of the Freedom- 

Valvoline Oil Company have been known 
for their superlative quality. So Freedom- 
Valvoline safeguards its reputation—its most 
cherished possession—by shipping its lubri- 
cants, rust preventives and other petroleum 
derivatives in drums equipped with Tri- 
Sure Closures*. 


Tri-Sure Closures have an interengaging 
flange, plug and heavy-gauge seal which 
give drums absolute security from the haz- 
ards of shipping...security from leakage, 
seepage, substitution and tampering. 


When Tri-Sure Closures are on your drums, 
they express the pride you take in a fine 
product...they provide insurance against 
weather and hard handling...and they say 
to your customers, ‘“‘here is full value— 
protected every minute, from loading plat- 
form to you.” 

*The ‘“‘Tri-Sure’’ Trademark is a mark of reliability 
backed by 26 years serving industry. It tells your 


customers that genuine Tri-Sure flanges (inserted with 
genuine Tri-Sure dies), plugs and seals have been used. 


Play Safe by Specifying 
Tri-Sure Closures on Every Drum Order 


CLOSURES 
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COMPETITION 


KEEN—Fuel oil marketers in one 
East Coast area are competing for accounts through 
use of attractive service offers and are finding com- 
petition so warm that service contracts are being al- 
tered almost before the ink is dry. Service policies 
being offered by major company and Independent 
marketers generally include the following three plans: 
To render emergency repair service, free parts and 
annual clean-up of. burner and furnace; emergency 
repairs and annual clean-up without free parts; and 
annual cleaning only. Customers’ costs for each plan 
range in the neighborhood of $25, $10 and $5, respec- 
tively. These prices have been declining and it ap- 
pears that competition will reduce customer insurance 
costs still further prior to opening of next heating 
season. 


NO CHANGE SEEN—Current allocations of steel to 
the oil industry are not expected to undergo any 
change as the result of a scheduled meeting of steel 
industry representatives June 21 at the Commerce 
Department to review the voluntary program set up 
under Public Law 395. Commerce’s Office of Indus- 
try Co-operation has labelled as “slightly premature” 
reports that a decision to abandon the steel alloca- 
tion plan has been made and has indicated that tanker 
men particularly are anxious to see the plan con- 
tinued. 


OLDS SEEN STAYING—Leland Olds, foe of present 
bills in Congress to exempt Independent producers 
and gatherers of natural gas from regulation by the 
Federal Power Commission, probably will be re-nom- 
inated for another term as a member of the FPC. It 
was reported in the capital that Vice President Bark- 
ley and Sen. McGrath (D., R. I.), national Democratic 
chairman, urged President Truman to re-nominate 
Mr. Olds and that they were given an attentive ear. 


TRE SALES APPROACH—Look for API Lubrication 
me tings to switch from spots like Colorado Springs, 
W) ite Sulphur Springs, etc., to more centrally located 
places like Chicago, St. Louis or large cities where 
g0 d jobber representation can be expected. As part 
ol campaign to promote 1,000-mile oil change, com- 
mi tee feels marketing men should be given the bene- 
fit of such technical and sales data as was given at 
Co orado Springs. 
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SELECTIVE MARKET—Talk of a general reduction 
of crude oil prices east of the Rockies blows first hot, 
then cold. But there are many in the industry who 
now think that if and when it comes, it will be more 
in the nature of reclassification, or regrading, of 
various crudes, along the lines of recent adjustments 
in California. No across-the-board-slash. Some large 
crude buyers are said to be studying such a move. 
Low gravity grades yielding larger percentage of 
heavy fuel would be reduced, they say, with the 
higher gravity gasoline bearing grades holding at 
current price levels, or even advanced slightly. A 
selective market, in other words, and reminiscent of 
the short 1931 period in California when, with a flood 
of gasoline on the market, the tables were reversed 
high gravity crudes priced lower than the low gravi- 
ties. 


COOLER ON CODE?—Some oil heat people may take 
a dimmer view of the Federal Trade Commission fair 
trade practices code proposed for the oil heating in- 
dustry of New England now that FTC officials have 
said that the code, in effect, will be as binding upon 
“a California jobber as on a Massachusetts jobber.” 
Those who distrusted the idea of a code thought it 
might be well to try it in New England. If it worked 
there, the idea would spread. If not, it would fall of 
its own weight. Now that it appears FTC had in 
mind that it automatically would become national in 
scope, there may be regrets opposition kept silent. 


UP TO THE “CELLER”?—Chairman Celler (D., N. 
Y.) of a House judiciary subcommittee which is study- 
ing the effectiveness of federal antitrust laws may 
delve into the oil phase of the picture. He was visited 
recently by a group of jobbers who urged that his 
committee undertake a study of economic concentra- 
tion in the oil industry and its effect upon Indepen- 
dent marketers. 


DELAY SOUGHT—A group within the House Com- 
merce (Crosser) Committee contends that the Harris 
and Lyle bills—to exempt Independent gas produc- 
ers from federal regulation—involve national policy 
in fuel matters and for that reason should be “co-ordi- 
nated” with whatever policy recommendations result 
from long-range study. If the group has its way ac- 


tion on the bills may be deferred until an oil sub- 
committee completes its national fuel policy study. 
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Your efficiency will go up, and your operating costs will 


go down when you use Hewitt Rotary Drilling Hose. This 2 

dependable hose is built to withstand extreme pressure . . . ; 
to resist the deteriorating action of abrasive drilling muds... ( 

to ward off the harmful softening and swelling effects of oil. 
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It’s engineered to meet 
the specific needs 
of the oil industry! 


You name the job. Then let Hewitt 
show you real hose performance! 


Hewitt Hose is engineered by 
men who know and understand the 
problems you face in handling 
petroleum and its products. 


Thesemen have applied this knowl- 
edge to the development of better 
hose for use in your drilling, refin- 
ing or distributing operations. 


No other hose assures you of 
greater efficiency! No other hose 
assures you of greater economy! 


Why not check into Hewitt Hose 


today? When you do, you'll find 
you can depend on this hose— 
whatever your job. For com- 
plete information, write Hewitt 
Rubber Division, 240 Kensington 
Ave., Buffalo 5, N. Y. 


Other reasons why petroleum men 
use Specialized Hewitt Hose 


Field Assistance. Trained field spe- 
cialists know your product, your op- 
erations and your problems. They 
will help you select the right hose. 


Field-Tested. So that you get a prod- 
uct that’s really dependable, Hewitt 
Hose is tested in the field. This sup- 
ports exhaustive laboratory testing. 
In fact, Hewitt research never stops. 


Field-Proved. Hewitt has the most 
impressive list of successful “‘firsts’’ 
in new hose development for the oil 
industry. These have helped increase 
petroleum-handling efficiency. 


/lose...whalever your job 








CHECK THIS LIST FOR THE 
SPECIALIZED HOSE YOU NEED 


At the derrick 
Rotary Drilling Hose 
Flexible Vibration Hose 
Mud Pump Suction Hose 


At the refinery 


Oil Suction and Discharge Hose 
Sea Loading Hose 

Barge Loading Hose 

Fire Hose 

Fiue Cleaning Hose 

Steam Hose 


At the distribution point 


Tank Car Hose 

Tank Truck Hose 

Fuel Oil and Distillate Hose 
Gasoline Pump Hose 


Also Prop But Hose for 
handling liquefied petroleum gases. 








Hewitt Rubber Division HEWITT-ROBINS INCORPORATED (J): 


Cut loading and unloading time as much as 50% 
with Hewitt Oil Suction and Discharge Hose. It has a 
securely bonded smooth bore that makes it faster . . . 
easier to drain. Unlike ordinary types, it has no flow- 
retarding internal spiral of steel wire. Light in weight! 


*eo*" 


For faster delivery service, use Hewitt Tank Truck 
Hose. It’s oil-resistant inside and out. The synthetic, 
smooth-bore tube of Hewitt Tank Truck Hose keeps fric- 
tion drag toa minimum... assures faster flow. And special 
hose construction provides longer, more useful hose life. 








































to Order Hose 


Triple Testing Proves 
Scovill Dependability 


PRESSURE test proves 
Scovill coupling holds be- 
yond bursting pressure of 
hose. 


FLEXING test proves 


Scovill coupling does not 





coupling holds beyond ten- 











Here’s why you're 


mart 





flow, safety and hose life. 


these advantages—— 


lias 


Creede 


. you need to give more attention to the couplings. 


First, you want permanent couplings, applied by 


nection. 


Second, you want couplings that give maximum 


See how Scovill 520-H Couplings alone give you 


WITH “‘TRIPLE-TESTED’’ COUPLINGS 


ap 
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sile strength of hose. GIVE MAXIMUM FLOW, 
SAFETY AND HOSE LIFE 





Now that fuel transfer hose is made to last longer 


machine—the only way to get a sure static con- 


FULL FLOW. Coup- 
ling'’s inside diam- 
eter same as hose. 
No time-wasting re- 
striction as with 
“bottleneck” coup- 
ling; no hose-strain- 
ing turbulence as 
with “barrel-type”’. 


LEAK PROOF. 
Lock-on ferrule be- 
comes integral part 
of coupling. Seal is 
completely gas-tight 
even when subjected 
a long time to freon 
gas under 200 psi! 


SECURE. Coupling 
is anchored to hose, 
but without cramp- 
ing. After 7 million 
“flexes”, coupling 
held secure and line 
showed no sign of 
failure. 


When you order hose, specify Scovill couplings—the only 
permanent couplings of two piece design, lighter for easier 
handling, machined from solid brass forgings for greatest 
strength. A wide range of ferrule sizes makes standard 
couplings fit hose of varying wall thickness. 

Write us for Bulletin 520-H. Scovill Manufacturing Com- 
pany, Merchandise Division, 
Connecticut. 


520, Waterbury 91. 


rot wa wwe sen SCOVILL TRIPLE-TESTED 
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When Frank- 
lin Roosevelt 
sprang his court- 
packing bill on 
Congress back in 1937, the acknowl- 
edged purpose was that of getting a 
Supreme Court comprised of men 
imbued with the philosophy of the 
New Deal; in other words, men who 
would uphold the New Deal program. 
The measure was killed by an out- 
raged Senate, but passing time has 
since accomplished the Roosevelt pur- 
pose. So much so that it was no 
surprise to pick up the morning paper 





the other day and find therein a 
lispatch reading as follows: 

NEW ORLEANS, May 28 
AP)—-Secretary of the Interior 
Krug said today that Louisiana 
and Texas might as well stop 
fighting for control of their oil- 
rich tidelands. He said the Su- 
preme Court is going to award 


the tidelands to the government. 
If the dispatch quotes the Secre- 
correctly, what he said is the 
equivalent of a declaration that the 
government’s case against Louisiana 
ind Texas “is in the bag” even be- 
suit has actually been brought 
the Justice Department. In other 
vords, that the filing of the suit will 
mere formality; that the Ad- 
ninistration already knows how the 
ourt will rule. 

How that could be is unimaginable. 
It is unimaginable because while the 
Louisiana phase of the impending 
action may be at all-fours with that 

the California case, in which the 
Court upheld the government's tide- 
lands ownership claim, the situation 
respecting Texas poses entirely new 
and seemingly totally different legal 
questions. 


Lary 


ye i 


So how can the Secretary be so 
brazenly confident, unless—but we 
wont say it, or we might be as 
nu in contempt of court as Mr. 


Kr would have been deemed to be 
dack in the days when the dispens- 
ing of Justice was not such a stream- 
‘ine proposition. 





* * * 
Jersey Standard does a fine job 
f .xplaining, in the current issue 
“he Lamp,” the whys and the 
vhe efores of the recent increase 
e price of gasoline. The only 


le is that the explanation comes 
ite—by more than six weeks 

complish any good. The right 
was when Esso Standard went 
Sc per gal. and the explana- 
should have been to the pub- 
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WASHINGTON—By Herbert A. Yocom 


Item Quoting Krug Says 
Tidelands Case ‘in Bag’ 


lic, not to the Jersey stockholders 
and the others who are on the limited 
circulation list of “The Lamp.” 


Jersey, of course, was not the only 
company that decided no public an- 
nouncement of the reasons for last 
April’s increases was necessary at 
the time they were made. Possibly 
they each determined that nothing 
worthwhile would be achieved by do- 
ing so, on the theory that the in- 
dustry always goes to bat with two 
strikes on it anyway. The fact re- 
mains, however, that they have been 
under attack ever since, by sundry 


Interpreting the Oil News 





Congressmen and by the AAA and 
such, Also each of them has had the 
burden of answering inquiries from 
protesting officials like North Caro- 
lina’s Governor Scott or of attempting 
to set straight the views of certain 
newspaper columnists, which last, in- 
cidentally, is a feat seldom worth 
trying. 

Whether all this could have been 
entirely avoided by, in the beginning, 
issuing a proper statement is con- 
jectural, admittedly. But surely a prop- 
er conditioning would have softened 
the public’s reaction at least a little 
bit and just possibly it might have 
tended also to head off the hearings 
now promised by the Senate Banking 
Committee. 

There’s an old saying about nothing 
attempted, nothing gained. There's 
also the joke that the industry has 
plenty of public relations, but they’re 
all bad. Maybe in the way this gaso- 
line price increase thing was handled 
we can find the reason why. 








Mr. Bjorkback 


The composite crystal ball in Man- 
hattan at the moment shows the in- 
dustry walking a gasoline tight-rope 
with some assurance, but thinking 
with some uneasiness about the fuel 
oil highwire it will be on later. 

Most opinion as to gasciine supply 
east of the Rockies this summer is 
that it will be in satisfactory balance 
with a moderate gain in demand. 

There are thase, however, who sug- 
gest at the same time that motor 
fuel on the Eastern Seaboard might 
well become too “tight’’ for comfort. 
With a bigger increase in demand 
than now anticipated from motorists, 
says the marketing vice president of 
one major, gasoline on this ccast 
could become ‘“‘damned tight.”’ 

And he is not alone in experiencing 
an “iffy” feeling. The big-volume 
sellers have been buying motor fuel 
since the first of the year, and, for 
the most part, apparently are holding 
onto it. 

Generally, theugh, marketing of- 
ficials’ and economists’ predictions on 
gasoline for the country east of the 
Rockies as a whole run this way: 

1. “Very well in balance—maybe 





ATLANTIC COAST—By Raymond E. Bjorkback 


Gasoline Supply Opinions 
Run from Adequate to Tight 


Comments on oil industry news and problems along the 
Eastern Seaboard will be made in this column each week 
by Mr. Bjorkback, who recently became chief of NPN’s New 
York News Bureau after four years with Platt Petroleum 
Publications in Washington. 


on the light side, but probably on 
good, strong balance,” or 


2. “Just about adequate.”’ 

At least one eccnomist has the 
“hunch” that gasoline “has seen the 
highest level of percentage increase 
it will attain this year.” 


He sees enough gasoline between 
now and Oct. 1 to meet an increase 
in demand over last year of 6% or 
a little more—in the _ east-of-the- 
Rockies territory. Other estimates 
run 5%, or 5.5% 

One marketing official breaks down 
a “probable 5% countrywide” in part 
as fellows: 

East Coast, 6% 
i, to 6%. 


to 8% : West Coast, 


He sees some oversupply in the 
Midwest because refinery operations 


there have been at a higher rate 
than on the Texas-Louisiana Gulf 
Coast and the East Coast. Also, he 


says, demand in the Midwest has not 
been quite as strong as on the East 
Coast. 

On total demand, most 
are agreed on an increase 


observers 
of about 






















ONE GREASE —ONE GUN FOR ; 
ALL FARM EQUIPMENT SAVES 
TIME AND MONEY... AND 9 
BARIUM LASTS AT LEAST : 
TWICE AS LONG. 














BAT’S MULTI-PURPOSE 
BARIUM STOOD UP WHERE 
ORDINARY GREASE MELTED— 
NOW MOLD OVEN CAR WHEEL 
BEARINGS NEVER FREEZE. 
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..» BEARINGS LASTED ONLY 

48 HOURS DUE TO CORRO- 

SIVE JUICES. BARIUM HAS 

NOW INCREASED BEARING 
LIFE & WEEKS. 


















4-IN-1 BARIUM SAVES at) ae 
LEAST 10 MINUTES } 

ON EVERY GREASE JOB... 
ELIMINATES STOCKING 4 
OTHER GREASES... AND IT 

DOESN’T DRIP ON THE FLOOR. 













_— a OUT OF 32 GREASES TESTED, | 
he ONLY BARIUM PROVED 
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TOUGH ENOUGH FOR OUR 
SMELTER CONVEYOR. 








MULTI-PURPOSE BARIUM is Manufactured and Packaged For Your Brand Name by 


GREASE & OIL CORPORATION 


KANSAS CITY,MO. MINNEAPOLIS, MINN. NORTH TONAWANDA, N. Y. 
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in some in- 


9°,, with researchers 
stances saying 8%. 

[It is being noted, at the same time, 
that gasoline inventories haven’t been 


coming down as they might have 
been expected to. Also that gaso- 
line yields have been on the way up 
in recent weeks—in some areas to as 
much as 50% of the barrel of crude. 

The East Ccast’s 
about 40%. 

Since crude production has been 
proceeding at reduced rates, it is 
conceded that substantial quantities 


percentage is 


of fuel oils are being cracked for 
gasoline. This has been true particu- 


larlv at the Gulf. 

The possibility that gasoline de- 
mand may be greater than expected 

inspiring considerable attention to 
the program for summer fuel oil fill- 
up Resellers’ tanks are much too 
te suit marketing planners who 
are keenly aware of the fact that 
when more gasoline is made, so also 
is more heating oil, etc. 

Further, these planners point out, 
when the heating season is reached, 
the industry may find itself in a truly 
awkward position—because of stor- 
age, or the price of No. 2 oil, or beth. 

Enough fuel oil must be provided, 
hey feel, to meet a demand up 15% 


to 20% above the previous peak. Oil 
burner installations are continuing, 
they point out, with about 1,000,000 
units having been installed since the 
so-called fuel oil shertage of a year 
and a half ago. 

Unless there is an improvement in 
the price of No. 2 oil, “what happens 
then ?”’ asks one economist. 

It won’t be economical for refiners 
to produce No. 2, he points out, cb- 
serving: 

“Probably, there should be a radical 
change in price around December.” 

Also, he adds, the industry needs 
No. 6 customers. 

* * * 

Speaking of gasoline—the service 
station sales ratio for premium 
gasoline has dropped noticeably cver 
the last eight months. For one major 
company, it has gone down only from 
50% to 46%. But the decline gener- 
ally is reported to have been from 
50% to 40%. 

A top marketing official for the 
less-unhappy major doesn’t think the 
April Reader’s Digest article about 
premium gasoline had very much to 
do with it, either. 

“People just aren’t buying like they 
were there for awhile,” he says. 





A nationwide 
advertising cam- 
paign on the local 
level, sponsored 

tly by the oil and oil burner in- 
‘ustries to explain why oil is a bet- 
er heating fuel than gas, is pro- 

d by H. F. Horning, secretary of 
the Northwest Petroleum Assn. and 
the Upper Midwest Oil Burner Assn. 
t Minneapolis. 





Mr. Castle 


+ 


al 


Horning warns that unless the 
oil industry takes immediate remedial 
it is going to find its fuel oil 
us‘omers converting to gas in pro- 
sre-sively greater numbers. He sug- 
ge that the API, at next Novem- 
meeting, “assume its rightful 
lea: orship responsibility in sponsor- 
i real, honest-to-goodness pub- 
icl'y campaign’ which the nation’s 
i! obbers would support solidly. 

properly approached, we would, 
‘or 1 change, have a public relations 
ram that would have the com- 
let backing of every oil man in the 
‘ou try,” he says. “We do not mean 
‘o ve taking picks on the present 
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MIDWEST—By Leonard Castle 


API Action Urged to Halt 


Oil-to-Gas Conversions 


OIIC program, but we strongly sug- 
gest that here is subject matter with 
which to supplement that program, 
do some real and tangible good for 
the industry, and yet do just exactly 
what that present program is hop- 
ing to accomplish, but isn’t.” 
* * x 


Mr. Horning explains that the im- 
mediacy of the problem was brought 
home to him personally when he 
learned recently that his neighbors 
on both sides were removing their oil 
burners and installing gas equipment. 
Later he discovered that two other 
families in the same block were mak- 
ing the change. 

“Four families at one time! Four 
in one block! Four families dissatis- 
fied with oil heat and telling their 
friends about it, spreading anti-oil 
heat propaganda. And so you say, 
‘If this keeps up, there won’t be much 
fuel oil sold in another five years.’ 
And you'll be right.” 

The API could build its local level 
advertising program around such slo- 
gans as “Oil Is Safe,” “Oil Is Clean,” 





Interpreting the Oil News 





“Oil Is Efficient,” “Oil Is Automatic,” 
“Oil Is Healthy,” “Oil Will Be Eco- 
nomical,” Mr. Horning suggests. He 
points out that at present oil has 
difficulty competing price-wise with 
gas and says that steps should be 
taken to bring fuel oil prices more in 
line with those of gas. This may 
not be too difficult in the future, he 
contends, because gas prices are go- 
ing up. 

As a step in its own advertising 
and public relations program, the 
Upper Midwest Oil Burner Assn. is 
drafting a rigid set of installation 
and servicing standards designed to 
create a feeling of confidence among 
all fuel oil consumers. All installa- 
tion and servicing jobs performed by 
members of the association will be 
required to conform to these stand- 
ards and the customer will be given 
a certificate—a seal of approval—in- 
forming him of the fact. 

« * * 


Reports are increasing that some 
commission agents and a few Inde- 
pendent jobbers are resuming the 
practice of loaning or leasing farm 
tanks—a practice which flourished in 
the Midwest during 1946 and early 
1947 until it was generally discon- 
tinued. 

Latest reports of farm tanks be- 
ing loaned come from Minnesota and 
Iowa. Mr. Horning says that two 
major company commission agents in 
Minnesota have loaned more than 40 
tanks and there are reports that 
others are starting the practice. When 
the farmer receives a bill for the cost 
of the tank, the agent tells him, “Oh, 
just forget that—it doesn’t mean any- 
thing, it’s only a formality in our 


bookkeeping system,” according to 
Mr. Horning. 
E. F. Bock, president of the Iowa 


Independent Oil Jobbers Assn., 
that a few Independent jobbers and 
some major company commission 
agents are loaning farm tanks in 
Iowa, particularly in the southeast- 
ern part of the state He warned 
that the practice “is like a snowball 
going downhill, getting bigger as it 
goes and finally getting so big no 
one can stop it.” 

30th Mr. Horning and Mr 
called upon the commission agents as 
well as Independents to stop loan- 
ing tanks before the situation gets 
out of hand again and creates a prob- 
lem similar to that of 1946-1947. 


says 


3ock 


* * ¥ 


State Fire Marshal W. A. Mueller 
of South Dakota has come to the de- 
fense of LP-gas as an aftermath of 
the recent explosion in St. Mary’s 
Catholic Church at Marion which 
claimed several lives. In a letter to 
local fire chiefs, Mr. Mueller said: 

“There have been many rumors 
started as to the dangers of this 
product and we are making this 
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yPerations for Larger Profits 


. . . use trim Heil Truck Tanks to impress your 
customers and give better service at lower cost 


Here are a few reasons why Heil truck tanks help 
you make more money: 

Smart, streamlined appearance — the good 
looks of Heil truck tanks impress your regular cus- 
tomers, and keep them sold. This eye-appeal also 
helps you build new business. 

Reliable—Heil truck-tank users find that down- 
time is greatly reduced. The streamlined, one-piece, 
all-welded boltless design provides unusual strength. 
There are no separate parts to fight each other and 
cause wear. Dependable design such as this helps 
you build a reputation for service. 

Economical — the one-piece construction used in 
Heil tanks acts as a sturdy beam. Cross bolsters are 
eliminated, saving as much as 15% in weight. Light- 
er weight means less load for your truck engine, 











TRAILERIZED TANKS 


LPG TRANSPORT TANKS 





lower maintenance and fuel costs, and greater tire 
mileage. 

Invest in a Heil Truck Tank, now. You receive 
dividends in the form of greater profits, because 
operating costs are lower, and customers are better 
satisfied. Have your Heil distributor show you why 
these truck tanks out-perform other units. Write 
us for our new bulletin. T-24 





Dept. 3769, 3037 W. Montana Street, Milwaukee 1, Wisconsin 
Factories: Milwaukee, Wis. — Hillside, N. J. 
District Offices: Hillside, Washington, D.C., Atlanta, Milwaukee, 
Detroit, Chicago, Minneapolis, Kansas City, 
Dallas, Los Angeles, Seattle 
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tatement to rectify many false im- 
rressions which have been made 
hrough such rumors. 

“It is only through poor installa- 
ions by inexperienced persons, or 
arelessness, whether by users or 
ealers, that this product has been 


called ‘liquid dynamite,’ or a danger- 
ous gas which should be outlawed. 
Liquefied gas, or bottle gas, when 
properly installed in approved type 
equipment and properly handled is 
no more dangerous than any other 
gas fuel.” 





Heavy oil be- 
came a greater 
problem in the 
West last week 
as the majors marked down prices 
and shut in production at some points 
to cope with shrinking demand. 

With California Standard setting 
the trend, the price of heavy fuel 
oils was cut 15c a bbl. The percent- 
age figure was deemed more perti- 
nent by oil men than the actual quo- 
tation markdown. In a bare five 
months, the price of 300 and 400 Pa- 
cific specification fuels have been 
slashed 20%. 

Just before the price drops, Shell 
Oil shut in its heavy crude at Coal- 
inga 1900 b/d, the first time Shell 
has decreased production since heavy 
crude has become a postwar sur- 
plus. And, said Shell, it may shut 

a greater volume later on. 

* * cs 

Marion E. Dice, General Petro- 
leum economist, reviewed the latest 
pects of the problem of unbal- 
ed yields, outlining the solution 
ossibilities that have been studied. 
First, he said, shipping the oil to 
her market areas won't work be- 
cause the surplus is too general and 
uld mean sacrifice prices. 
second, he said, it is impossible 
promote increased uses in the im- 
liate market area because rail- 
road and industrial demand is fall- 
ny off. Other factors he cited as de- 
pressing the demand are “increasing 
receipts of natural gas coming from 
Texas,” and with the decline of the 
invustrial boom, plants already using 
oil are not likely to increase 
usage. “We cannot take any 
mre business away from coal in 
Ca fornia because there is very lit- 
le coal being used,” he said. 
rimming production of raw ma- 
e: al is a third possibility. “This is 
Wwe kable to a certain extent,’ Mr. 
D said, “but seems limited to 
® vy crude rather than light. The 
ei ner of light crude, running it for 
fa oline, cannot cut back his crude 
rurs lest he run short of gasoline. 


Mr. Breese 
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PACIFIC COAST—By Frank Breese 


Prices Cut, Output Shut In 


As Heavy Oil Problem Grows 


His chief hope lies in additional proc- 
essing plants rather than in reduced 
crude consumption. There is, how- 
ever, in California a substantial vol- 
ume of heavy crude oil which con- 
tains little or no gasoline.” 

As another possibility, Dice said, 
“We might transform the unsold ma- 
terial into salable forms by further 
processing: Such a solution is prom- 
ising and possible but requires a 
huge capital outlay and two or three 
years’ time. General Petroleum has 
already taken several steps in this 
direction. Since the war, it has built 
a coking plant, the largest of its 
kind in the world, where about 15,000 
bbls. of fuel oil are being trans- 
formed every day to gasoline, to 
light oils and to marketable coke for 
aluminum manufacture. Other com- 
panies have announced similar plans, 
all intended to restore the balance 
between total salable product out- 
put and total raw material input.” 

Summing up, Mr. Dice said, “We 
do not think of it as critical or one 
to cause apprehension outside the in- 
dustry. No miracles are needed—just 
good management and prompt indi- 
vidual action by many persons in the 
light of the new supply-demand po- 
sition.” 

. ~ * 

To carry out its recently-adopted 
public relations program, Western 
Oil and Gas Assn. is starting at 
home. First step will be employe 
indoctrination, a spokesman said. 
There is a growing belief that if 
all employes know more about the 
oil industry, they will be able to 
do a selling job, consciously or un- 
consciously through inevitable con- 
tact with the public. It is estimated 
there are 150,000 persons in five 
western states employed directly or 
indirectly by the industry. About 
60,000 are dealers or their employes, 
and they are in direct and constant 
contact with the public. 

Other steps in the program: 

1. Information for teachers and 
students. 

2. Expansion of 


press relations 


Interpreting the Oil News 








program to achieve closer contact. 
3. Appointment of a subcommittee 
to work out approach for relating to 


public the relative impact of state 
and federal taxes. 
Two account executives of West 


Coast offices of major advertising 
agencies will work with Jerry Lu- 
boviski, WOGA’s public relations of- 
ficer, in executing the program. They 
are Charles Ferguson, of Batten, 
Barton, Durstine & Osborne’s San 
Francisco office, which services Cali- 
fornia Standard, and Jack Smock, 
of Foote, Cone & Belding’s Los An- 
geles office, which services Union Oil. 
* * * 

California tax figures, recently is- 
sued for March, reflect a pertinent 
trend. During March, the use of fuel 
tax which applies to Diesel fuel 
yielded $330,374 as compared to 
$297,740 for February and $307,720 
for March, 1948. There were 11,040 
Diesel-powered vehicles in operation 
at the end of March. Average con- 
sumption of Diesel fuel during the 
first quarter was estimated at 1,893 
gals. per vehicle. That’s the lowest 
rate of consumption since the war 
ended. 

Gasoline consumption in March was 
down .02% from March, 1948, ac- 
cording to figures on taxable gal- 
lonage. The take was $11,890,448 on 
a taxable distribution of 264,232,182 
gals. 

In Los Angeles, a self-service sta- 
tion with a new twist has opened up. 
Service is provided on request 


The Community Self-Service Sta- 
tion opened for business in Ingle- 
wood, located in southern Los An- 
geles, on April 28. The customer can 
sit in his car and get complete serv- 
ice or get out and pump his own 
gasoline. Either way, the price is 
the same: 13.9c (ex tax) for regular 
and 15.6c (ex tax) for premium 
The brand name is Community gaso- 
line, supplied through the Douglas Oil 
Co. 

The station has a 40-ft. rotating 
tower illuminated by neon. Attend- 
ants are all men, differing from 
most western self-serves which fea- 
ture girl attendants. There are 10 
men on the staff, two or three on 
duty all the time. 

With 15 pumps, this station is one 
of the larger self-serve operations in 
Greater Los Angeles. It is owned 
by Foster Realty, Inc. and operated 
by Foster Oil, Inc., distributor for 
the Douglas Oil Co. on the west 
side of Los Angeles between the 
mountains and the oceanfront. Man- 


ager of Foster Oil, Inc. is Walter 
Maier. 
This is Foster Realty’s second 


self-service venture. The first one 
was started a year ago on a smaller 
scale. 










Mid-Continent President, 
Robert W. McDowell, 
A 30-Year Oil Veteran 


In 1918, a young lieutenant about to be released from 
the Army received a wire from a friend who had been 
discharged two weeks earlier, saying he had a job wait- 
ing for him if he wanted it. The lieutenant did want a 
job, so he came to Tulsa and became a stenographer 
for a small oil company. And that is how Mid-Continent 
Petroleum Corp.’s new president ‘was lucky enough to 
fall into the oil business.” 














Robert W. McDowell’s rise was swift. Four years 
after joining the old Producers and Refiners Corp. he 
was made sales manager and moved to Chicago, and 
a few months later to Denver. In 1924, he joined the 
Hawkeye Oil Co. of Waterloo, Iowa, as vice president 
and general manager, and when that company was 
merged with the Black Hawk Oil Co. he was made 
president of the consolidated company. 


Mr. McDowell 


These properties were bought by Mid-Continent Pe- 
troleum Corp. in 1927, and Mr. McDowell continued to 
advance. He remained in Waterloo as division manager 
of the newly-created marketing division, but the follow- 
ing year came to Tulsa as assistant to the late D. W. 





board. Mr. McDowell also is the new president of the 
Western Petroleum Refiners Assn. 


















Moffitt, then vice president in charge of sales. Seven Mr. McDowell has, long been active in industry and 
months later he became general sales manager, and community affairs, serving as vice president of WPRA 
because of Mr. Moffitt’s illness was responsible for the for 14 years, director and member of the general Mar- 
administration of the company’s sales activities in both keting Committee of API, and on several Chamber ol 
retail marketing and wholesale division. In 1930 at the Commerce committees, as well as participating in Com- 
age of 35, when Mr. Moffitt resigned, Mr. McDowell be- munity Fund and Red Cross drives. He is active in the 
came vice president in charge of sales, one of the young- Tulsa Quarterback Club, having been president for 4 
est leaders in the industry. number of years. 








In 1944, 


Mr. McDowell was elected a director of Mid- His hobbies, which business and civic activities ] av 


Continent, and on April 22, 1947, was made executive little time for, are golf and fishing. He also likes 
vice president, a new position created by the board of travel, but has to plan pleasure trips in line with busi 
lirectors ness responsibilities. 





He was promoted to president on June 1, succeeding Mr. McDowell married the former Mary Cannon. ‘hey 
KF. B. Koontz, who was re-elected vice chairman of the have two children, Robert W., Jr., and Mary Ann. 
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lowa Jobbers Going Co-op to 
Cut Taxes, Meet Competition 


Conversion Approved by Directors; Shift Will 
Require Up to Eight Months; New Name Chosen 


By LEONARD CASTLE 
NPN Staff Writer 


Directors of the Iowa Independent 
Oil Jobbers Assn. have voted to con- 
vert the association to the status of 
a co-operative to become exempt from 
mest federal corporation taxes and 
compete on an equal basis with co-ops 
which have been growing rapidly in 
the state. 

=. F. Bock of Garner, association 
president, said six to eight months 
will be required to make the change 
and that all of the 800 Independent 
oil jobbers in Iowa will be eligible to 
become members. Name of the new 


group will be the Iowa Petroleum 
Co-operative Assn. There are now 
130 oil co-ops operating in state, 


most of them sponsored by the Iowa 
Farm Bureau Federation. 

Iowa assceiation is the first major 
group to announce plans to go co-op 
since the suggestion first was made 
in NATIONAL PETROLEUM NEWS of 
March 30 that such a plan was pos- 
sible for private business concerns. 

|. A. Dennis, secretary of the Iowa 
association, said that members con- 
tacting him have been unanimous in 
support of the plan and little opposi- 
lion is expected. He explained that 

inversion will be started by direct- 
ors but will need support of a major- 
ity of the membership, an eventuality 
Which he felt was assured. 


Statement Explains Move 


\tr. Bock and Mr. Dennis explained 
in 4 statement that the Iowa Inde- 
per lent Oil Jobbers Assn. will be 
us as the parent’ association. 
Chinges will be made in articles of 

rporation and bylaws to provide 
payment of patronage dividends 

at nd of the year, as is required un- 
le. rulings of the Treasury Depart- 
to permit a corporation to es- 

a payment of federal taxes. 





ese payments will be made in 
form of patronage certificates to 
sued to the members’ retail cus- 


th, 
tl 
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tomers according to the amount of 
purchases they have made during the 
year. The statement said these cer- 
tificates “will allow our corporation 
to pay patronage dividends to our 
customers.” 

“We don’t anticipate at the present 
time that this will have any effect on 
our supplying companies, as each and 
everyone who is now making his pur- 
chases through a major supplier can 
continue as heretofore,” Mr. Bock 
and Mr. Dennis declared. 


In deciding to convert to the status 
of a co-op, directors instructed of- 
ficers of the association to secure 
legal counsel to draft the necessary 
changes in articles of incorpcration 
and bylaws making prior commit- 
ment to pay patronage dividends. 

After the attorney has drawn up 


the recommended changes, a state- 
wide jobber meeting will be held at 
which details of the plan will be ex- 
plained. Jobbers at this meeting will 
indicate whether they favor the pro- 
posal. 


The statement of Mr. Beck and 
Mr. Dennis declared that the Farm 
Bureau and other co-ops have cx- 
panded to such an extent that the 
Independents can no longer ignore 
their existence. 

“So, in order to compete in this 


competitive field, it becomes nec- 
essary for the Independent jobber to 
face the issue and dc something 
about it. Naturally the Independent 
oil jobber has heretofore paid his full 
share of the national tax burden, 
while his competitors, through the 
exemption, have been able to expand 
by buying production, refineries and 
pipe lines. Thus they have a big ad- 
vantage over the Independent jobbers. 
So, regardless of our thinking in the 
past, we must meet the issue head- 
on. 


The statement pointed out that for 
many years the nation’s Independent 
businessmen have appealed unsuc- 
cessfully to Congress for correction 
of the federal tax laws, but these 
appeals have fallen on deaf ears. 


Many See Jobber Co-ops Inescapable 


Letters to NATIONAL PETROLEUM 
NEWS from a large number of Inde- 
pendent oil jobbers indicate that they 
are considering seriously the 
bility of converting to the status of 
co-operatives in order to escape pay- 
ment of most of their federal in- 
come taxes. 


possi- 


Many of the jobbers commented 
that they’ll be forced to reorganize as 
co-ops in order to save their busi- 
nesses if the co-ops continue to ex- 
pand on a tax-free basis. They asked 
for information on the step-by-step 
process by which such a reorganiza- 
tion cculd be achieved, a subject 
which was discussed in a recent issue 
of NPN. (See NPN, June 1, p. 19). 


The jobbers insisted that small 
business should have the same tax 
advantage as the co-ops and most of 
them reported that the co-ops are 
gaining in strength in their communi- 
ties. They were in general agree- 
ment that if the co-ops continue to 
grow, jobbers will be forced to re- 





organize as order to 


serve their 


co-ops in 
businesses. 


pre- 


Council Chairman Comments 


J. Parks Gwaltney, a Durham, N 
C., jobber who is chairman of the 
National Oil Jobbers Council wrote: 

“I believe that the time 
when small business in a good many 
states will have to have the same tax 
advantage as co-ops if they are to 
survive or will at least have to be 
given the same tax advantage as 
their competitors. 


The Oil Jobbers of America do not 
wish to be classified as unpatriotic 
for they are not, but when they see 
their life savings dwindling away 
they become desperate and certainly 
would consider reorganizing their 
business on a co-op basis if it were 
the only way to save the business. 


has come 


“If co-ops continue to grow—by 
using patronage dividends withheld 
from customers to finance expansions 

I do not know of anything else an 
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Independent jobber, in areas where 
this competition exists, can do to pre- 
serve his business.” 

Mr. Gwaltney said he had written 
to Rep. Doughton (D., N.C.), chair- 
man of the Ways and Means Com- 
mittee, enclosing copies of a recent 
NPN editorial which discussed the 
possibilities of jobbers converting to 
the status of co-ops. (See NPN, 
April 13, p. 23). 


Viewed as Only Solution 


C. E. Holmes, executive secretary 
of the Kansas Oil Men’s Assn., com- 
mented: 

“I believe the co-operatives have 
made gains over the state of Kansas 
in the last year’s time. It would 
seem to me that the small business, 
not having the same tax advantages 
as the co-operatives, might find 
themselves out of business in the not 
too distant future. The only solution 
for the small businessman, if he 
stays in business and if the co-oper- 
atives are to continue to enjoy the 
tax advantages they now have, I be- 
lieve, operate his business on 
the same basis as the co-operatives.”’ 

B. F. Sprinkle of the Sprinkle Oil 
Co. at Lenoir, N. C., described the co- 
op tax exemption as “a dangerous 
practice” and observed that “we pay 
taxes supposedly to prevent unfair 
taking of properties, which it would 
amount to if they destroyed our busi- 
ness either indirectly or directly.” 


is to 


Discusses Four Points 


Glen R. Carlstrom of the Carlstrom 
Oil Co. at Spencer, Iowa, discussed 
these points in a letter to NPN: 

“1. We have one large farm co-op- 
erative here in the gasoline and oil 
marketing business. They are Farm 
Bureau sponsored and are gaining in 
strength each year. One by one my 
farmer customers are enticed away 
by their patronage dividend offers. 

“2. I have always believed that the 
co-ops should have no tax advantage; 
either they should be taxed on an 
equal basis with Independent busi- 
nesses or our taxes be reduced on a 
par with theirs. 

“3. I don’t believe I would reor- 
ganize my business on a co-op basis. 
If all Independent business should 
go on a co-op basis, who would pay 
the taxes which surely must be paid? 
Of course the result would be the 
taxing of co-ops but such a measure 
seems extreme and unnecessary. I 
believe I would sell my business be- 
fore I would reorganize, which I am 
very much considering anyway be- 
cause before any laws can be passed 
the co-ops will have taken most of 
my business. 

“4. There is only one thing an In- 
dependent jobber can do to preserve 


his business if co-ops continue to 
grow and that is to offer the same 


discount 
patronage dividends 
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and, of course, 





as they do in the form of 





the results of such a program will 
mean failure if carried too far.” 

M. Hugh Stuart, president of the 
Peoples Oil Company, Inc., at Nash- 
ville, Tenn., wrote that “I feel that 
in our democracy and way of life with 
our free enterprise system that no 
corporation, partnership or company 
of any nature whatsoever should 
have a tax advantage or any other 
advantage over his competitor.” 

“Therefore,” Mr. Stuart said, “‘my 
first reaction, after looking into the 
matter on a broad basis, is that I 
would like for co-ops to have no tax 
advantage and if this was to take 
place, then we would all be on equal 
footing. In other words, if all job- 
bers, small oil companies, and co-ops 
have a tax advantage, it is my opin- 
ion that other companies should think 
they ought to have a tax advantage 
and I cannot blame them for that. 

“Let’s follow the old free competi- 
tive enterprise system and not lean 


toward socialism. After all (in my 
opinion) farmer co-ops could make 
money and build up a tremendous 


buying power without any kind of a 
tax advantage over other companies.” 


Join 


Edsell of the 


Must Fight or 


A letter from A. L. 
Edsell Oil Co. of Neosho, Mo., re- 
ported that “we have debated with 
our attorneys the idea of reorganiz- 
ing on a co-op basis and, if necessary 
to survival, we shall more than likely 
do it.” 

“Perhaps the only alternative to 
going co-op eventually is for every 
oil jobber, and, for that matter, ev- 
ery major and Independent supplier, 
to concern themselves with the mat- 
ter and fight and work for tax equal- 
ity. Working together we could prob- 
ably accomplish the job but, if we 
continue to drift, as we appear to be 
doing, the most of us may have to 
join them.” 

Eugene Renner of the Renner Pro- 
duce & Oil Co. at Palco, Kan., report- 
ing that the co-ops are damaging his 


business extensively, declared that 
“all one can do is to stay out of 
where they are selling as they cut 


prices and offer a big rebate at the 
end of the year, which they never 
have paid.” 

“It does make it tough for one who 
pays taxes,’ Mr. Renner wrote. “It 
is just impossible to meet that kind 
of competition and stay in business. 
It is just a matter of time how long 
the small Independent will survive 
that kind of competition. I say that 
if there is no other way to survive, 
go on a co-op basis to meet their 
competition.” 

T. C. Watkins of the United States 
Oil Co. at South Boston, Va., wrote 
that the problem of whether to re- 
organize on a co-op basis requires a 


great deal of thought “but some- 
thing will have to be done. If some- 
thing is not done they will finally 











put all small businesses out for 
cannot compete against a tax fr 
institution.” 

A graphic description of how a o- 
operative operates in a farming area 
came from R. J. Witschy of th 
Witschy Oil Co. at Scottsbluff, Neb 
where the Consumers Co-operativ 
Assn. has an oil refinery, a vegetabl 
canning factory, a large supermarket 
a bottling works, several service sta- 
tions, a large appliance 
several tank wagons. 

“They (Consumers Co-op) tell their 
farm accounts they are paying 25’ 
dividend on their purchases,” Mr 
Witschy said. ‘In the past they hav 
issued equity certificates but also at 
times they have paid a cash patron- 
age refund mainly for what publicity 
they would get from this payment 


store and 


“Our little business paid $2,100 in- 
come tax to our Treasury Depart- 
ment for the year 1948. The co-ops 
are making a strong bid for some of 
our business this spring by reduction 
in prices and offering large patronags 
refunds. If there is some way wi 
could organize our business so that 
we would not have to pay this $2,000 
per year income tax to the govern- 
ment but instead could pay 
about $10 average to 200 of our good 


back 


faithful customers, then we woul 
feel as if we were operating on thi 
same basis as the government per- 


mits certain competitors of ours and 
if we cannot exist then it is our own 
fault.” 

Advocate of Equal Rights 


Cc. E. Johnson of the Johnson O 


Co. at Waupaca, Wis., wrote: 
“We have read your article wit! 
much interest on how jobbers cal 
adopt the status of co-ops to cut 
taxes. We are grateful that you 


have gone as far as you have on the 
status of the jobber and trust that 
some means may be worked out in 
our government that we may be Oo! 
equal basis with co-ops as we believ 
that equal rights is what our govern- 
ment is built on and should be re- 
tained also in business.” 

A North Carolina jobber wrot 
that “in the final showdown’ he 
would convert to the status of a co- 
op ‘‘to save my business.” 

“It would be my thought,” he said 


‘that if co-ops continue to grow lm 
numbers and patronage, the only 


thing left for us to do is to fight fir 
with fire. Perhaps it would be tru 
that the tradition of business 
dealings that we all try to have will 
our accounts will hold us up for 4 
while. But I can still see wer 
price will be welcome again and hat 
is what the co-ops have on us now 


good 


A jobber in Kansas declared that 
“co-ops are the strongest compet ton 
I have and their main point is ‘we pa) 
dividends and you get the profi re 
turned to you.’ Also, ‘we pay n° If 
come tax and that is returned to you 
as a customer.’ ”’ 
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Basing Point Fight Focussed 
On Ruling in ‘Detroit Case’ 


House May Seek to Strike Out ‘Protective’ 


Kefauver Amendments Adopted by Senate 


NPN News Bureau 
WASHINGTON—tThe FTC-Detroit 
case involving Indiana Standard has 
suddenly become a central issue in 
the swirling Capitol Hill controversy 
over the basing point pricing prac- 
tices 1ssue. 


It was pushed to the forefront by 
Sen. Kefauver (D., Tenn.), who suc- 
ceeded in incorporating into the Sen- 
ate version of basing point legislation 
two amendments designed to “pro- 
tect the decision” of the Seventh U. 
S. Circuit Court of Appeals in the 
Detroit case. 


\s a result, the Senate bill, spon- 
sored by Sen. O’Mahoney (D., Wyo.), 
would have the apparent effect of 
writing into law the principal ruling 
in the Detroit case. This ruling sets 
out that reducing prices in “good 
faith” is no defense in a price dis- 
crimination case if the result of lower 
prices is a substantial lessening of 


ipetition. 


The Kefauver amendments were 
inserted in a substitute successfully 
proposed by Sen. O’Mahoney for a 
bill (S. 1008) which had sought to 
confirm until July 1, 1950, the right 
of individual companies to use basing 


point and other pricing practices 
When there is no conspiracy and 
vt 


vhen these practices are pursued for 
the purpose of engaging in competi- 
t in good faith. 


By adopting the O’Mahoney substi- 


tut the Senate voted in favor of 
enacting permanent legislation, 
Which, in the words of the Wyoming 
lawinaker, would “make sure that 
lelivered prices and freight absorp- 
ion shall not be deemed illegal per 


\ction Follows Long Debate 


Te two amendments sponsored by 


Sen Kefauver were incorporated in 
Wo sections of the O’Mahoney pro- 
pos after lengthy debate during 
Wh the Wyoming senator acknowl- 
ig: | that, as worded, his substitute 


have had “the effect of chang- 
ig he point of view which was ex- 
I d (by the Circuit Court) in the 
a lard Oil case.” 


that 


St 





H indicated possibility had 
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not occurred to him, but told Sen. 
Kefauver: 
“I will say to the senator, with 


respect to that question, that without 
any doubt, if the absorption (of 
freight) was made in good faith, the 
particular injury to a particular per- 
son under such a case as was proved 
there probably would not be covered. 
I must acknowledge that to the sen- 
ator.” 

The Kefauver amendments were to 
Section 2B and to Section 3 (b), and 
involved writing in the qualifying 
parenthetical phrases “(except where 
the effect of such absorption of 
freight will be to substantially lessen 


competition)” and “(other than a 
discrimination which will substan- 
tially lessen competition).” 


Differing from Sen. Kefauver on 
the effect of the bill as passed by the 
Senate was Rep. Patman (D., Tex.), 
co-author of. the Robinson-Patman 
Act. The Texan claims it practically 
nullifies the Robinson-Patman Act 
and “overturns” the Detroit case de- 
cision in the Circuit Court of Ap- 
peals. 

Meanwhile, at NPN press time, the 
House Judiciary Committee had ta- 
ken under consideration the Senate- 
approved pricing practices bill with 
a strong possibility present that a 
fight would be made to eliminate the 
Kefauver amendments. 

Rep. Walter (D., Pa.), chairman of 
a judiciary subcommittee, called Fed- 
eral Trade Commission and Justice 
Department witnesses to a _ public 
hearing to find out how they stand 
on the O’Mahoney bill. 

The Pennsylvanian said he is op- 
posed to the Kefauver amendments. 
He said they are ‘‘vague’’ and would 
lead to “as much or more confusion 
than already exists’ in regard to le- 
gality of certain pricing practices. 

Rep. Walter is author of a mora- 
torium bill (H.R. 2222), identical 
with that discarded by the Senate in 
favor of the O’Mahoney substitute, 
but whether this, too, will be perma- 
nently shelved now that the Senate 
has taken a different route remains 
to be seen. 

in the Senate 
substitute, Sen. 


During the debate 
on the O'Mahoney 
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Kefauver contended that without his 


amendments, the substitute would 
change the “ruling’”’ under which FTC 
now operates, meaning the Appeals 
Court’s ruling in the Detroit cace. 


Quotes from Decision 


He quoted the following from the 
ruling: 

“The petitioner had given a club 
to its wholesalers which they passed 
on to their retailers to bludgeon their 
competitors. This is what the com- 
mission is trying to stop, and it is 
toward the elimination of this evil 
that the cease-and-desist order is di- 
rected.” 


Then, Sen. Kefauver made this 
comment of his own: 
“That (the court’s ruling) is the 


law today. That law is necessary if 
we are going to protect the small 
consumers against unlawful discrimi- 
nation under Section 2 of the Clayton 
Act, and I do not want to see that 
protection taken away from them. 

When B happens to have been 
selling A at $10, and C comes along 
and does the same thing, whereas 
they are selling to their small custo- 
mers at 50 to 100% more, that is 
going to put the little fellows out of 
business. I do not think meeting that 
competition which may have been 
established for the purpose of putting 
these little fellows out of business 
in the first place should be consid- 
ered good faith. I think it takes away 
whatever protection there may be to 
small business. It takes away a rem- 
edy the Federal Trade Commission 
can now.enforce. If anyone will read 
the decision of the court in this case 
he will agree that the Federal Trade 
Commission needs the power that is 
defined in the Standard Oil case, de- 
cided on March 11, 1949.” 


While Sen. O’Mahoney went along 
with Sen. Kefauver in the end, he 
told the Tennesseean at one stage in 
debate he was “not altogether cer- 
tain’”’ that it was essential to writ 
the effect of the Detroit 
sion into law. 

He felt that way, he explained, 
because “I do not think it is quite 
necessary, after the precautions 
which have been established here, to 
cling to language which would seem 
to have the effect of making it nec- 
essary to sustain uneconomic and in- 
efficient operations.” 


case deci- 


Earlier, he had remarked to Sen. 
Kefauver that he did not believe 
present law undertakes to preserve 
the status quo in any line of busi- 
ness, adding: 

“Without question there are some 
purchasers of commodities from 
wholesalers who do not operate as 
efficiently or as economically as 
others, and the price at which they 
have to buy their material may be 
such as to make it impossible for 
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them, by reason of their inefficiency, 
to operate at a profit. It is not the 
purpose of the existing law to com- 
pel the preservation in business of 
those who are suffering because of 
lack of efficiency.” 

It was at this point that Sen. Ke- 
fauver introduced the Detroit case 
into the debate, leading off with a 
remark that the fact “that the small 
fellow may be undercut by 50% un- 
der the present regulation of the FTC 
is not a defense because it is a dis- 
crimination, even though two or more 
may be selling A at the same price.” 

“The reason that is so,” he added, 
“is that the U. S. Circuit Court of 
Appeals, in its January session, held 
by unanimous opinion that if B is 
selling A on the basis of $10 a car- 
load (the senator was using hypothe- 
tical figures), and C starts selling A 
at $10 a carload, whereas they sell 
the little fellows at $15 a tankload 
of gasoline, the mere fact that they 
are selling A at the same price does 
not meet the requirements of the 
Robinson-Patman Act—that is, if 
there is unfair competition or dis- 
crimination, even though they may 
be selling A at the same price, they 
are still guilty of violating Section 2 
of . . . the Robinson-Patman Act.” 

Jobbers May Testify 

Meanwhile, the National Oil Job- 
bers Council indicated it might tes- 
tify against the Kefauver amend- 
ments if further study indicates that 
Sen. Kefauver is correct in his as- 
sumption that adoption of the amend- 
ments would have the effect of mak- 
ing the Detroit case the law of the 
land. 

Chairman Parks Gwaltney said 
that conflicting statements on effects 
of the amendments made definite 
plans impossible, but that the coun- 
cil would want to present its views 
to Congress if it appeared passage of 
legislation to sustain the Detroit case 
decision was likely. 

Criticism of the jobbers 
action in asking Congress to amend 
pending basing point moratorium 
bills (see June 1 NPN, p. 15) was 
voiced earlier by Rankin Peck of the 
National Congress of Petroleum Re- 
tailers. 


Mr. Peck said the jobbers “actually 
are asking that they have the right 
to compete with their own retailers 
and use the lower price to squeeze 
the dealer's operating margin.” He 
continued: 


“Bona fide jobbers feel that they 
have enough business ability to com- 
pete with their retailer customers 
without a special price advantage. 
This practice has always led to mar- 
gin wars and the benefits to the job- 
bers have been shortlived. 


“I feel that most jobbers of the 
nation have taken into account the 
fact that the Michigan jobbers’ asso- 
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council ' 






ciation has heartily endorsed the or- 
der of the Federal Trade Commission 
(in the Detroit case) and find them- 
selves in a healthier state than be- 
fore. After this effort has met with 
defeat, the jobbers who have been 
misled into attempting an action con- 
trary to their own interests will be 
ashamed to admit they were so gul- 
lible as to have taken part in this 
unholy effort.” 


FTC Sets Hearing on Oil 
Heating Industry Code 


WASHINGTON — Federal Trade 
Commission will hold a public hear- 
ing at the FTC Building here June 
20 on commission draft of a fair 
trade practice code for the oil heat- 
ing industry of New England states. 

Although formulated specifically 
for New England states, FTC offi- 
cials emphasized that the code, in ef- 
fect, will be as binding upon ‘‘a Cali- 
fornia jobber as on a Massachusetts 
jobber,” because the code is FTC’s 
interpretation of antitrust laws which 
it administers and these laws are 
national in scope. 

FTC has sent notices of the hear- 
ing and copies of the tentative FTC 
draft of code to 2,600 members of 
the New England oil heating in- 
dustry, advising them of opportunity 
to appear and discuss the code at 
the hearing or to submit their views 
in writing. 


Shell Opens Marine 
Terminal at Milwaukee 


Special to NPN 
MILWAUKEE — Storage for 10,- 
250,000 gals. is provided at a new 
Shell marine terminal at Milwaukee 
formally opened June 6 by Shell 
President H. S. M. Burns. The ter- 
minal, occupying a 10-acre site, is 
the largest and most modern mar- 
keting facility the company has built 
since the war. 

Mr. Burns said the terminal will 
handle about 20 different oil prod- 
ucts. It is expected that 42 million 
gals. of regular and premium gaso- 
line, fuel oil and kerosine will be 
handled annually, other products in- 
cluding lubricating oil, aviation gaso- 
line, solvent and 


paint other spe- 
cialties. 

All units of the terminal, from 

storage tanks to main office, have 


been designed and laid out to reduce 
personnel and products movements to 
a minimum, yet allowing ample room 
for future expansion. 

Shell’s Wood River, Ill., refinery 
will supply the major products han- 
dled at the Milwaukee terminal, be- 
ing moved by pipe line from the re- 
finery to East Chicago, Ind., and 
from there to Milwaukee by lake 
tanker. Other products will be moved 
by rail. 





Train-Lot Rail Rates 
On Oil to Northwest 
Suspended by ICC 


NPN News Bure: 
WASHINGTON Union Pacific 
Railroad has been dealt another set- 
back by Interstate Commerce Com- 
mission in its effort to establish a 
rate base for train-lot shipments of 
petroleum products from Salt Lak; 
City to Pacific Northwest for ad- 
mitted purpose of heading’ off con- 
struction of a new pipe line by Cal- 
ifornia Standard. 


Despite road’s warning that Stand- 
ard cannot be expected to delay its 
plans indefinitely, ICC suspended un- 
til Dec. 30 proposed new multiple- 
car and single-car rates filed by 
Union Pacific to meet objections 
made by commission in an April re- 
port on same type of rates. 


Suspended schedules propose mul- 
tiple-car rates from Salt Lake City 
and Woods Cross, Utah to Boise, 
Idaho, Umatilla, Ore., Walla Walla 
and Spokane, Wash., also reduced 
single-car rates from these origins 
and from Relico, Utah, Pocatello, 
Idaho, Umatilla and Walla Walla to 
other points in Idaho, Oregon, Wash- 
ington and Montana. 


In April ICC’s Division No. 2 found 
unreasonable proposed rate of 42¢ 
per 100 Ibs. on petroleum products 
subject to multiple-car minimum of 
240,000 gals. from Salt Lake City to 


Spokane, Walla Walla, Umatilla 
Boise, and_ directly intermediate 
points. 


Union Pacific’s new proposal is for 
multiple-car rates from Salt Lake 
City to be applied as follows: 32c 
at points west of American Falls to 
Boise, distance 216 miles; 42c at 
points west of Boise to Umatilla and 
Walla Walla, distances 318 and 321 
miles, respectively; and 46c at points 
between Umatilla and Walla Walla, 
on one hand, and Spokane, on other, 
distances 185 and 188 miles, resp¢ 
tively. 


Ke * 


WASHINGTON Railroads of 
Trunk Line Territory have asked 
Interstate Commerce Commission to 
reverse findings of its Bureau of 
Water Carriers and Freight Forward- 
ers that Seatrain Lines, Inc., be 
granted exemption from regulation In 
connection with transportation of pe- 
troleum from Texas City, Tex., and 
New Orleans to New York in side 
tanks of Seatrain’s vessels. 


There is nothing in inherent nature 
of commodities or equipment requi”ed, 
or fact that they were transported 
in bulk, said railroads, that exen pts 
petroleum and petroleum prodicts 
from provisions of Interstate Com: 
merce Act. They asserted Seat: ain 
operation would compete with r 
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‘Detroit Case’ Finger Pointed at 
Former New Jersey Self-Serve 


Complaint to FTC Alleges Hackensack Operator 


Getting Price Concession from Supplier 


By NPN Staff Writers 


Full-service selling at self-service 
prices may result in Rein Motors, 
former self-serve operator at Hack- 
ensack, N. J., being subjected to Fed- 
eral Trade Commission action. For- 
mal complaint has been filed with the 
FTC by New Jersey Retail Gasoline 
Dealers Assn., which was active spon- 
sor of self-serve ban adopted May 
31 (see NPN June 1, p. 18). 

Action of Rein Motors in switch- 
ing back to conventional operation 
June 6, reportedly selling at 4c be- 
low its competition, prompted asso- 
ciation complaint that Rein Motors 
is receiving a price concession from 
its supplying jobber in violation of 
the Robinson-Patman Act as inter- 
preted by the Seventh Circuit Court 
of Appeals in the “Detroit case.” As- 
sociation gives the following reasons 
to support its violation charge: 

1. The jobber is in interstate com- 
merce since his supplier brings across 
a state line at least 10% of the prod- 
ucts it sells in the local market. 

2. Rein Motors is the beneficiary 
of a discount from the jobber, pre- 
sumed to be 1.5c below the price at 
which the jobber sells to dealers 
competing with Rein Motors, and pre- 
sumed also not to be justified entire- 
ly on a basis of cost saving to the 
jobber. 

Rein Motors’ competition is af- 
fected adversely since the discount 
enables Rein Motors to undersell that 
competition. 

Rein Motors’ head, Irving Reingold, 
was not available for comment at 
NPN press time. Company was said 
to be employing four more men at 
its station than during its self-serve 
activity. 


Ban Adopted in Seattle 


ross the nation, the Seattle City 
‘ouncil passed an ordinance June 6 
oul awing self-serves within the city 
imits. The ordinance, adopted by an 
S-to-1 vote, makes it unlawful for 
but the owner, operator or 
eg larly authorized employes to dis- 
Pen ¢ gasoline into fuel tanks of 
nolor vehicles or other containers 


an ne 


t |} ublic garages or filling stations. 
Sev ral self-serve stations operate 
ut» de Seattle, within a few blocks 


city’s boundaries. 

several other points in the na- 
lon legal controversy surrounding 
‘elf serve operation still remains un- 
sett ed. 


A Chattanooga, Tenn., Robert I. 
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Tenney continues to operate his self- 
serve station while waiting for legal 
status of such an operation to be 
determined by both the Chattanooga 
City Council, where a self-serve ban 
has been proposed, and by the Ten- 
nessee fire commissioner who still 
holds issue under advisement. 

At Norfolk, Va., the City Council 
again postponed indefinitely _ self- 
serve hearings that had been sched- 
uled for June 7. Earlier the Tide- 
water Automobile Assn. charged that 
price, not safety, was the real issue 
in self-serve controversy and de- 
clared: “such operations should be 
regulated (as should all stations) but 
certainly not eliminated.” 

Association did not state, however, 
public stand it would take in the 
Norfolk controversy. Decision of the 
board of directors presumably will 
be determined by results of a survey 
being conducted by the association of 
nationwide gasoline prices and dealer 
margins, plus self-serve accident rec- 
ord. National headquarters of the 
American Automobile Assn. also was 
drawn into the self-serve contro- 
versy when its Norfolk affiliate asked 
for advice as to position the local 
group should take in Norfolk. Extent 
of the self-serve investigation now 
planned by AAA, which recently 
blasted increases in gasoline prices, 
was not made known. 

J. T. Timmons, head of the Nor- 





Vacation Driving Expected 
To Top “41 Record High 


HOUSTON Vacation driv- 
ing for the 1949 tourist season 
is expected to jump 10% over 
last year’s volume and to top, 
for the first time, the peak pre- 
war season of 1941, according 
to W. F. Daugherty, manager 
of Shell Oil Co.’s touring serv- 
ice. 

The growing number of im- 
proved postwar cars and the 
fact that highways in general 
are in better condition than at 
any time since prewar days, 
were given as reasons for up- 
swing in vacation driving. Tour- 
ists this year are expected to 
travel 51 billion passenger 
miles, 3 billion more than 1948 
with over 24 million cars sched- 
uled to take to the roads. 
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folk club, claims that opposition to 
Norfolk self-serves comes from oil 
companies, not fire authorities. Deal- 
ers going self-serve don’t make up 
the price decrease through increased 
volume and lowered operating costs— 
they just feel that they can afford 
to reduce prices and still make a 
profit, he adds. 

B. M. Stanton, head of a 12-sta- 
tion chain of Virginia self-serve sta- 
tions since May 20, could not be 
reached for comment on_ business 
progress at NPN press time. Com- 
petitors report, however, that “he 
doesn’t seem to be doing so well; his 
volume doesn’t seem to be any dif- 
ferent than it was previous to self- 
serve conversion.” 

At Portsmouth, Va., R. D. Pickett, 
said to be the East Coast's first 
self-serve operator, reported May 
sales of 84,000 gals., an increase of 
600% over 12,000 gals. sold last No- 
vember under conventional opera- 
tion. Mr. Pickett now expects to add 
four pumps to four already in serv- 
ice and to increase number of girl 
cashiers from three to five when new 
installations are made within “‘two or 
three weeks.” 


Pure Answers Oil Change, 
Premium Gasoline Charges 


NPN News Bureau 

CHICAGO—Pure Oil Co. is furnish- 
ing all its dealers and salesmen 
throughout company’s 25 marketing 
states with a “fair answer to any 
misinformation” published on oil 
changes and the use of premium- 
grade gasoline. 

Two brochures, one for each sub- 
ject, are now being distributed with 
an accompanying letter from Pure 
Oil signed by R. H. McElroy, vice 
president of marketing. 

In simple picture form the book- 
lets explain favorable and unfavor- 
able conditions affecting oil, why pre- 
mium gasoline is the superior fuel 
for many automobile engines and the 
cause of engine knock or ping. Dis- 
tribution is not to tne consumer leve!) 
company said. 


Socony Gets Transmission 
Fluid to Service Stations 


NPN New Burea 
NEW YORK—Socony-Vacuum has 
started service station distribution of 
a new rigid-specification fluid for au- 
tomatic transmissions following th« 
product’s acceptance by General Mo- 
tors Corp. for GM automobiles. 
General Motors has approved ‘“Mo- 
bilfluid 200” for station servicing of 
both its Dynaflow and Hydramati 
transmissions, said Socony-Vacuum 
Chrysler Corp. also is expected to ap- 
prove the product for those of its 
automobiles equipped with Fluid Drive 
(see June 1 NPN, p. 21). 



























































































































































































































































News of the Oil Industry 





Shell Makes Marketing 
Shifts in Western Area 


NEW YORK—Shell Oil is concluding 

a program of bulk plant and service 
station disposal in Montana, Wyom- 
ing, Utah and Idaho designed to per- 
mit it to concentrate in its western 
marketing on California, Arizona, Ne- 
vada, Washington, Oregon and the 
Boise Basin of Idaho. 

By exchange or sale, it shortly will 
have disposed of some 50 bulk plants 
and about the same number of serv- 
ice stations since the first of the year 
in an area which it has felt it could 
not economically supply. It feels it 
can’t give “complete support” to the 
commission agents and jobbers it has 
had there, spokesman said. 

Conversely, Shell now will expand 
its activities in the far western area, 
where it has its own sources of sup- 
ply. 

It will, however, continue to supply 
lubes to large accounts and lube job- 
bers in the states covered by the 
withdrawal. 

Many agents have become, and are 
becoming, jobbers of other suppliers 
in the move. This is particularly true 
in Utah and eastern Idaho. 

However, Shell has sold out pri- 
marily to Union Oil Co. of California 
in Montana. And Standard of Cali- 
fornia has bought Shell stations in 
some areas of Utah and Idaho. 


* 


SALT LAKE CITY—One of the 
largest deals involved in Shell’s mar- 
keting changes in western states was 
the sale of distribution facilities in 
the Salt Lake City area to Denton 
L. Dunn, former Shell district man- 
ager. 

Formation of the Dunn Oil Co. 
followed, which will carry on market- 
ing operations in the area, compris- 
ing all of Salt Lake and Davis coun- 
ties, through the bulk plant acquired 
and 22 service stations. Of the serv- 
ice stations purchased from _ Shell, 
seven were company-owned and six 
were lessor outlets. Wasatch Oil Co. 
will supply Dunn Oil with Phillips 
products. Mr. Dunn retained all for- 
mer Shell employes. 

Mr. Dunn started working for Shell 
in 1930 in a service station, joining 
the sales force in 1935. He was man- 
ager at Ogden 1939-42, at Great Falls 
1942-44, and Spokane 1944-48. He 
returned to Salt Lake City as dis- 
trict manager a year ago. 


Sun Increases Number of 
Army Reserve Units to 10 


PHILADELPHIA Army Organ- 
ized Reserve Units sponsored by Sun 
Oil Co. have been raised to a total 
of 10 with activation of seven addi- 
tional units, one at Toledo on May 


18, and six at Philadelphia on May 20 
as part of the company’s Army af- 
filiation program. 


Members of the six Philadelphia 
units will engage in _ intelligence 
training. Units previously activated 
were two quartermaster petroleum 
base laboratory units and an engi- 
neer petroleum distribution company 
at the Marcus Hook refinery and a 
quartermaster gasoline supply com- 
pany at the Toledo refinery. 


Sampling Shows Gains in 
Service Station Sales 


WASHINGTON Service station 
sales increased in April, 1949, over 
April, 1948, in more than half of a 
small group of the nation’s larger 
cities, with increases ranging up to 
19%. Nine of 12 cities surveyed 
also had increased sales over March, 
1949. Seven cities showed increased 
service station sales for first four 
months of 1949, as compared to a 
year ago. 


Commerce Department’s _ service 
station report is a by-product of 
regular trade sampling in 46 repre- 
sentative areas and includes follow- 
ing summary from 12 cities chosen 
at random: 


April, April, 
1949 Jan.-April 1949 
compared 1949 compared 


with compared with 
April, with Jan.- March, 


Cities 19438 April, 1948 1949 
Los \ngeles ; 3 3 
San Francisco 19 1-12 3 
Washingtor 6 6 + 1 
Chicag { 2 2 0 
Fort Wayne ) 6 13 
Detroit 2 ) 3 
St. Louis 9 2 2 
New York 0 0 13 
Philadeiphia 7 j ' + > 
Pittsburgh | 5 1 
San Antonio 24 16 11 
Milwaukee 5 5 1 





Death 


Frank Adair Leovy, 79, forme 
vice chairman of the board and di- 
rector of Gulf Oil Corp., died at his 
home in Pittsburgh on June 2. He 
also had been chairman and director 
of Gulf Refining Co. and president 
and director of a number of Gulf 
subsidiaries. 





Born in Pass Christian, Miss., on 
March 9, 1870, Mr. Leovy joined Gulf 
in 1904 at Beaumont, Tex. He was 
transferred in 1914 to Gulf’s execu- 
tive offices in Pittsburgh where he 
directed production and pipe line 
activities for the various Gulf com- 
panies in the United States and 
abroad. 

During Mr. Leovy’s 42-year associa- 
tion with Gulf it grew from a small 
producing, refining and transporte- 
tion operation in Texas and Okla- 
homa to a completely integrated oil 
company with extensive producing, 
pipe line, refining and marketing 
operations, both domestic and foreign. 


Mr. Leovy was the son of Henry 
Jefferson Leovy of New Orleans, an 
attorney and colonel in the Confeder- 
ate army. After graduating from 
Tulane University in 1889, Mr. Leovy 
began his business career with the 
Southern Pacific Railroad, serving in 
New Orleans, Houston and Beaumont 


He was a member of Calvary 
Episcopal Church in Pittsburgh; pres- 
ident of the Fox Chapel Golf Club; 
member of the Duquesne Club, Al- 
legheny Country Club, Pittsburgh 
Golf Club, Rolling Rock Club, th 
Boston Club of New Orleans and 
the Hyannisport Yacht Club. He 
was president of the board of St 
Margaret Memorial Hospital, and 
president of Episcopal Church Hom« 


Census Shows Gain in Oil Shipments 


WASHINGTON Petroleum refin- 
ers shipped manufactured products 
valued at $6,624 million during 1947, 
according to preliminary figures re- 
leased June 6 by the Census Bu- 
reau. This is an increase of 169% 
over the $2,462 million reported by 
the industry in 1939, when the last 
census of manufacturers was taken, 
the bureau adds. 
listed the 


Report also 
statistics: 

In 1947, 1,887,890,000 bbls. of crude 
petroleum were processed at refin- 
eries, compared with 1,250,256,000 
bbls. in 1939. Shipments of major 
products in 1947 included 845,621,000 
bbls. of gasoline, 829,976,000 _ bbls. 
of fuel oils, 58,165,000 bbls. of lubri- 
cating oils and 1,198,254,000 lbs. of 
lubricating greases. 


following 


Refining industry, as covered by 
the 1947 census, includes establish- 
ments refining crude petroleum and 





petroleum products, plus plants pri- 
marily engaged in re-refining used 
oils (crankcase drainings) by a dis- 
tillation Latter group 
shipped products valued at $7.2 mil- 
lion during 1947, an increase of 41 
over the $1.4 million 1939 figure 

Production worker employment in 
the petroleum refining industry av- 
eraged 113,847 in 1947, compared with 
72,982 in 1939. Wages paid to pro- 
duction workers increased 20%, 
from $128 million in 1939 to $596 
million in 1947. Industry’s expendi- 
ture for new plants and equipment 
totaled $316 million in 1947 com- 
pared with $108 million in 1939 

Value added by manufacture 
amounted to $1,494 million in 1:47 
an increase of 183% over the 1939 
total. (This value is computed by 
subtracting cost of materials, 1p- 
plies, containers, fuel, purchased e ec- 
tric energy and contract work fom 
value of products.) 


process. 
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Oil Product Sales This Year Seen 
Exceeding All-Time High of 1948 


By NPN Staff Writers 


Petroleum sales total will be ‘“‘mod- 
rately” greater this year than last 
year’s all-time record, even though 
supply is now at a reduced rate, in 
the opinion of Board Chairman F. 
W. Abrams and President Eugene 
Holman of Jersey Standard. 


Prediction was made at the annual 
meeting of Jersey’s stockholders at 
Flemington, N. J. 


Mr. Abrams expressed belief that 
both production rates and refinery 
runs will bé increased somewhat as 
the year progresses as he called at- 
tention to rapid expansion in the oil 
industry. 


Mr. Holman predicted ‘“‘a moderate 
increase over last year,” observing 
that “there has been no marked 
change in the basic and growing de- 
mand for heating oil products,” al- 
though kKerosine sales are “off some 
14% from last last year and domestic 
heating oils off about 6%.”’ Decline 
in heating product sales can be at- 
tributed to last winter’s unseasonably 
warm weather, he said. He added: 


“In some other products, such as 
gasoline, which has been running 9% 
above last year, and in railroad Diesel 
oils, there is no evidence yet of a 
leveling off in the upward trend in 
consumption. We expect some leveling 
off to occur, however, and it would be 
unrealistic not to be prepared for 
this.” 


Small by Comparison 


The over-all increase in sales will 
probably be small in comparison to 
the large increase experienced in re- 
cent years, but more in line with 
long-term trends, Mr. Holman pre- 
dicted. Previously, he had pointed 
out that industrial fuel oil sales “have 
Stopped climbing,” with sales of 
heavy fuel in the U. S. 5% less so 
far this year than in the correspond- 
inv period of last year. 


voting that it may seem “surpris- 
ins’’ that petroleum demands will be 
hi:her this year than last year in 
vi vy of current reduced production 
an refining operations, Mr. Holman 
ex) lained: 


ast year more than 5% of the 
in istry’s production of crude oil and 
fin shed products went into building 
up inventories. This year we expect 
Su: stantially all of the industry’s pro- 
du tion to reach final consumers with 
lit'e, if any, being devoted to in- 
crm .sing stocks.”’ 


Moreover,” he added, “while do- 
me tic petroleum production today is 
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about 12% under the all-time peak 
level reached in December of last 
year, and imports are down about 
20%, it seems probable that this re- 
duced rate of supply is temporary. 
This present supply rate is 6% to 
10% (depending on what estimate is 
used) below the demand level ex- 
pected in the second half of this year. 
Some increase in industry operations 
seems inevitable, therefore, even if 
demand does not excted the most 
pessimistic estimates...” 

“While the industry has available, 
at present, ample capacity to supply 
petroleum products, it should be kept 
in mind that the over-all picture 
for the industry is an expanding one,” 
Mr. Holman concluded. 


Mines Bureau Predicts Gains 


From a government source, the 
Bureau of Mines, came a forecast of 
a “substantial increase” in crude de- 
mand and runs to stills during the 
third quarter of 1949, “if inventories 
are reduced to more normal levels by 
the end of the second quarter and 
demand improves.” 


Currently, stated the bureau, runs 
probably are averaging only around 
5,300,000 b/d. This is about 5% be- 
low the average of the 1948 second 
quarter and also 475,000 b/d under 
what the bureau last December had 
forecast would be the case during this 
period of 1949. 

Bureau’s discussion of the general 
supply situation also disclosed that 
it has reduced by 4,000,000 bbls. its 
December estimate of what second 
quarter demand for motor fuel was 
apt to be—from 255,000,000 bbls. to 
251,000,000. Even so, this still rep- 
resents a gain of 5.4% over last year, 
and ‘‘may be met,” the bureau added, 
“by a large reduction in finished gas- 
oline stocks and a gasoline yield from 
crude of 43% or over.” 

As to current situation, the bureau 
commented as follows: 


“Actual data now available for the 
first quarter of 1949 indicate that the 
demand for all oils has been much 
less than anticipated due to abnor- 
mally warm weather and reduced in- 
dustrial fuel requirements. For the 
first quarter of 1949, compared with 
the same period of 1948, the total de- 
mand for all oils declined 1.4% and 
domestic demand was reduced 2.2%. 
The domestic demand for motor fuel 
increased 5.5% but was offset by de- 
clines of 3.8% for residual fuel oil, 
3.7% for distillate fuel oil, 14.9% for 
kerosine, and 10.2% for all other oils. 


“The total demand for crude petro- 
leum in the first quarter of 1949 aver- 
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aged 5,602,000 b/d, including 5,192,- 
000 b/d of domestic crude and 410,- 
000 b/d of foreign crude. Total crude 
runs to stills averaged 5,496,000 b/d 
a gain of 2.3% compared with the 
first quarter of 1948. However, be- 
cause of the decline in demand, the 
large stocks of. refined oils available 
on Jan. 1 were reduced by only 5.4 
million bbls. during the quarter.” 


Stocks Increases Shown 


As of March 31, 1949, according to 
the bureau, stocks of refined oils east 
of California were 72.4 million bbls. 
greater than a year ago, including 
the following gains: 

Finished gasoline 

Distillate fuel oil 

Residual fuel oil—10.0 million bbls. 

Kerosine—7.9 million bbls. 

Other finished products—5.6 mil- 
lion bbls. 

Unfinished oils—11.8 million bbls. 

Elsewhere on the supply front, 
these developments were _ reported 
during the past week: 

API statistics showed a decline of 
136,000 bbls. in gasoline stocks for 
the week ended May 28 compared 
with that ended May 21—from 120,- 
797,000 bbls. to 120,661,000 bbls. 
Stocks east of California stood at 
104,086,000 bbls. at the end of May 
compared with 90,263,000 bbls. a year 
ago. 

Comparison of figures on runs to 
stills for the last two weeks in May 
showed a decline of 10,000 b/d—from 
5,307,000 b/d to 5,297,000 b/d. Opera- 
tions of reporting refineries slid from 
83.7 to 83.5% during the period, but 
production of gasoline showed a gain 
of 94,000 bbls.—from 18,230,000 bbls. 
to 18,324,000 bbls. 

Crude oil production declined 6,900 
b/d—from 4,903,900 b/d for week 
ended May 21 to 4,897,000 b/d for 
week ended May 28. 

Socony-Vacuum disclosed plans to 
construct four Thermofor catalytic 
cracking units of improved design at 
its refineries in Trenton, Mich.; 
Augusta, Kans., and Beaumont, Tex. 
The Beaumont plant, operated by 
Magnolia Petroleum, an affiliate, will 
have two units. The four new units 
will have a total throughput of 60,- 
000 b/d and are expected to be in 
operation by the end of 1950. They 
will replace Houdry fixed-bed cata- 
lytic crackers. 

Phillips Petroleum Co. will acquire 
an undivided one-half interest in all 
petroleum and natural gas rights of 
Husky Refining Co., Cody, Wyo., and 
Husky Oil & Refining, Ltd., Calgary, 
Alta., in the provinces of Alberta 
and Saskatchewan under an agree- 
ment just signed. 

Oklahoma’s crude allowable for 
June was set at 380,776 b/d by the 
Oklahoma Corporation Commission. 
This represents a drop of 6,514 b/d 
from the May figure. Ten pools were 
added to the proration list. 


16.8 million bbls. 
20.3 million bbls. 
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Commercial-Size Synthetic Liquid Fuel Plants 


Now Would Be Premature, Says Dr. 


The following statement on the governments’s proposed synthetic 
fuel program was made, at the request of NATIONAL PETROLEUM NEWS, 
by Dr. Robert E. Wilson, chairman of the board of Standard Oil 


Co. (Indiana). 


By DR. ROBERT E. WILSON 
Board Chairman, Standard of Indiana 


This is in response to your re- 
quest for my comments on the plan 
for a government-sponsored synthe- 
tic fuels industry proposed by Sena- 
tor McCarran and Representative 
Wolverton in bills introduced in the 
Senate and the House of Representa- 
tives 

In my opinion, the most effective 
program for ensuring the country’s 
long-range future requirements of 
liquid fuel—for either normal or 
emergency purposes—-would be for 
industry to continue its active search 
for new petroleum reserves and for 
both government and industry to con- 
tinue research, pilot plant work, and 
engineering studies on production of 
these fuels from nonpetroleum 
sources. This latter work should in- 
clude operation of small-scale pilot 
plants, but it is much too early to 
construct commercial plants using 
either coal or oil shale. 


Nature of Research Misunderstood 


art of the present demand for 
full-scale synthetic plants seems to 
stem from a misunderstanding of the 
nature of research and development 
work. Those who are engaged in 
research leading to commercial pro- 
cesses agree that the most rapid and 
least expensive method of developing 
a new process is to conduct research 
work on equipment of the minimum 
size necessary to give the information 
desired. Furthermore, it is. not 
necessary to have all elements of a 
process development conducted on the 
same scale. While accurate data on 
shale mining, for example, can be ob- 
tained only by operation of an actual 
mine, smaller-scale operation is ade- 
quate to give all the information 
needed in regard to retorting of shale, 
and even smaller-scale work would be 
adequate for refining and utilization 
studies on the shale oil and products. 
It would be wasteful of men, money, 
and equipment to build everything up 
to the scale of the mining operation. 

It has been well established through 
much actual experience that highly 
successful commercial plants can be 
built from intelligently planned pilot 
plant data. For example, during the 
war both the synthetic rubber plants 
and the plants used in the 100-octane 
aviation gasoline program were built 
and operated very successfully on the 





basis of what in peace time would be 
considered a small amount of pilot 
plant work. Modern technologists 
can guarantee the operability of 
large-scale plants from well-planned 
small-scale pilot plant results. 


Black Eye for Entire Program 


Particularly in view of the sub- 
stantial number of alternative 
methods of making synthetic fuels, 
any attempt to build full-scale plants 
now would be sure to result in plants 
that by future standards would be 
inefficient or obsolete. It could read- 
ily result in plants of entirely wrong 
design or type and in any case the 
freezing of design and the inevitable 
heavy operating losses would tend to 
give the whole program a black eye. 

It seems to me that in this whole 
question of future liquid fuels, too 
little weight is given to the additional 
crude production that can be ex- 
pected through further emphasis on 
modern geophysical methods of ex- 
ploration and improved production 
methods. The petroleum industry has 
made great strides through applied 
research in improving its techniques 
of finding and producing oil. Its 
success is attested by the fact that 
in 1948, the year of greatest pro- 
duction of petroleum, extension of re- 
serves replaced the oil produced and 
in addition increased the total proven 
reserves by an equal amount. The 
larree reserves of oil Known to exist 
within the continental United States 
as well as in tidelands areas and in 
Canada give adequate assurance 
against the early need for large- 
scale production of synthetic fuels in 
United States. 


Feels Need Long Way Off 


Although, in my opinion, there is 
no early need for commercial syn- 
thetic fuels plants, the proposed 
construction of the commercial-size 
plants at this time might be 
warranted if valuable technical in- 
formation could be obtained only by 
this means. However, this would not 
be the case. It is my strong opinion 
that the expenditure of but a small 
fraction of the proposed $650,000,- 
000 for research and pilot plant work 
would produce a much_ greater 
amount of technical information than 
would be secured by commercial con- 
struction at this time. I might point 
out that $650,000,000 is five to six 
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times the annual research and deve!l- 
opment expenditures of the entire 
petroleum industry. This research 
includes much other vital work in the 
synthetic field in addition to highly 
successful research on new methods 
of finding and producing crude oil. 
It includes, for example, work on 
cracking, other synthesis processes, 
high-octane superfuels, jet fuels, 
Diesel fuels, chemicals from petro- 
leum, and lubricants for increasingly 
severe civilian and military uses. You 
can readily understand that I do not 
consider it posible to justify the cost 
of the relatively negligible increment 
in technical information that a $650,- 
000,000 synthetic fuels industry 
would provide over and above the in- 
formation that could be readily ob- 
tained from pilot plants at relatively 
small cost. 

I hope you will not conclude from 
the above comments that I am in any 
way opposed to a vigorous research 
and development program by both 
government and industry on synthe- 
tic fuels, for such is not the case. 
However, it would be the wisest 
course to confine expenditures for 
many years to research and pilot 
plant work, so as to have a sound 
basis for commercial-plant design 
if and when such plants are needed. 


Gasoline Consumption 


(Figures are from state tax bureaus; total for 
1948 month is in parentheses) 


MARCH, 1949 
Colorado—11.3 nerease $1.785.925 
ected ($1,604,898) 

Florida 2.¢ ncrease 62.053.024 
(60,456,864) 

Indiana 6.3 ncerease &3. 205.622 
(78,250,879) 

"Kentucky 
(46,000,000) 

Missouri »S ncrease 


(68,159,128 


14.0 decrease 10,000,000 


APRIL, 1949 


DELAWARE 4 ncrease 7,057 
gals (6,693,064 

District of Columbia ( o - ncrease 
212,968 gals. (14,188,230) 

Georgia 6.0 ncrease—56,639,713 
(53,457,287 

Oregon 12.1 ncrease $0,852,055 
(36,427,077 

Rhode Island 8.5 ncrease 13,2 i 
gals (12,200,409) 

South Carolina—14.6% increase—S$2,11 
collected ($1,844,924 

Kentucky's ¢ siderable drop f Y 

year probably is due to last-minute flur 
buying previous to the tax boost which be 
effective April 1, 1948 
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Editorially Speaking 








House Should Get Complete Story of Kefauver 


Amendment Perils in Basing Point Discussion 


rT* HE DIVERGENT opinions on the effect of Senator 

O’Mahoney’s basing point bill, passed last week by 
the Senate—after adoption of an amendment by Senator 
Kefauver (see news story on page 17), suggest that the 
House had better study this legislation fully before 
acting upon it. Otherwise a large segment of small 
businessmen, particularly oil jobbers, may find that the 
congressional doctors have cured their tonsillitis simply 
by cutting off their heads. 

It is not Senator O’Mahoney’s original bill which ex- 
poses jobbers to this danger, but the amendment by 
Senator Kefauver. 

O’Mahoney is basically sound in hoping Congress will 
enact a law to make certain that delivered prices and 
freight absorption shall be not considered automatically 
illegal, rather than merely setting up a moratorium on 
enforcement of any Federal Trade Commission orders re- 
garding basing points and delivered pricing. As the 
senator from Wyoming pointed out, during the morator- 
ium business could not safely make investments in manu- 
facturing and distribution facilities the value of which 
might be affected by the ultimate decision on the 
issue. Goodness knows that there are already enough 
barriers to investment on the part of both large and 
small business, thanks to the running fight against 

usiness conducted in Washington over the past 16 years. 

The question, however, is whether, in view of the Ke- 
fauver amendment, O’Mahoney’s goal of settlement of 
the basing point matter in the current session of Con- 
gress can be achieved without hurting a considerable 
number of small businesses, and without subjecting them 

a new and even worse cold war of doubt as to what 
Congress has done and what the courts might do. 

Senator Kefauver’s amendment consists of two par- 
enthetical phrases which qualify the language of the 
O'Mahoney bill. The first reads “except where the effect 
such absorption of freight will be to substantially 
sen competition” and the second reads “other than a 
crimination which will substantially lessen competi- 


n 








‘here may be some doubt as to how the courts would 
strue those phrases, but there is no doubt as to Sena- 
Kefauver’s intentions. The purpose of his language, 
ac-ording to remarks he made during the Senate debate 
ar confirmed later by a flat statement to NATIONAL 
Pi 'ROLEUM NEWS, is to “protect the decision” of the 
S:enth Circuit Court of Appeals in the Standard of 
In iana-FTC Detroit case. It is well to remember that 
th United States Supreme Court, when such will suit its 
ose, puts heavy emphasis upon the intent of Con- 
g) ss as shown in debate. 
lat substantiation of the Circuit Court’s decision in 
Detroit case might be a terrific blow to Independent 
obbers is shown in the resolution adopted two weeks 
ag by the National Oil Jobbers Council at Elmira, N. 
Y. for text see June 1 NPN, page 16). This resolution 
d Congress to study the “adverse effects’ of the de- 







cision upon jobbers “with the view of reversing” them. 
Passage followed one of the most intensive studies ever 
made by a jobber council committee and one of the 
longest floor discussions ever held by the council itself. 
It was no off-the-cuff opinion. 

The heart of this resolution is that there is dynamite 
in the court’s suggestion that a supplying company could 
play safe if it would “discontinue selling to wholesalers at 
a price different than that made to retailers’ and the 
court’s observation that under its decision wholesalers 
would be eliminated “only where their existence cannot be 
justified except on the exploitation of a differential in 
price not justified by any cost savings to obtain that 
price.” 

The House Judiciary Committee is planning a brief 
hearing this week at which the Federal Trade Com- 
mission and the Department of Justice will testify. With 
Congress driving for adjournment in less than 60 days, 
there may be an attempt to limit the hearings to this 
single session which quite obviously would be one-sided. 

The only way in which the jobber council can properly 
follow up its Elmira resolution is to present its full story 
if the Kefauver amendment appears to have a chance of 
adoption. The majority opinion of jobbers, as reflected 
by the jobber council resolution, is that legislation which 
might even possibly have the effect of sustaining the 
Circuit Court decision in the Detroit case cannot go un- 
challenged. 

There are some jobbers, notably in Michigan where the 
Detroit case had its beginnings nearly a decade ago, who 
do not concur with the conclusions of the jobber council 
resolution. The area of disagreement, however, may not 
be as big as it appears at first glance, because the jobber 
council group would not condone the specific marketing 
situation which led originally to the Detroit case while 
the Michigan group would not want to risk encouraging 
a situation in which suppliers might feel compelled to dis- 
continue wholesale operations through Independent job- 
bers where they have direct retail operations. 

While the amended O'Mahoney bill is pending in Con- 
gress, the main purpose of whatever is done by jobbers 
those who criticize the Detroit case decision and those 
who generally approve it-—is to oppose enactment into 
law of anything which might: 

1. Compel, or even provide an excuse for, an increase 
in direct operations at the expense of Independent job- 
bers. 

2. Curtail the opportunity for jobbers to operate their 
own retail outlets at a decent profit. 

3. Open a new era of uncertainty for the whole oil 
industry, while the courts interpret vague and easily- 
twisted congressional language. Such a period would 
stifle investment and development, particularly by Inde- 
pendents who not only would be taking the bigger chance 
but are less able financially to take any chance at all. 

The Federal Trade Commission and the courts, now 
dominated by antibusiness thinking, have made a mess. 













Editorially Speaking 





In their supposed efforts to help the small businessman 
in oil and in other industries, they have put him on the 
hot seat. Maybe that’s the way they want it. The 
left-of-center crowd in this country has hired hacks who 
fill speeches and press releases with sugary words for 
small business, but certainly has done nothing tangible 
for it. 

In the antibusiness, antiprofit atmosphere of Washing- 
ton, the confusion of the Detroit case and of the basing 
point decisions has been many years in the making. It 
is probably too much to hope that the problems which 
have grown from them can be settled equitably and sen- 
sibly in the next 60 days. 

If the Kefauver amendment is still being seriously con- 
sidered, the important thing is that Congress hears an ade- 
quate presentation on the oil marketing phase of these 
problems. Such a presentation might include, in addition 
to testimony by the national jobbers council and other 
jobber groups, testimony by supplying company repre- 
sentatives as to what they believe they will have to do if 
the Circuit Court decision in the Detroit case stands. 

With Congress anxious to get home for the summer, 
there will be every excuse to avoid proper hearings. But 
there should be enough fair-minded Congressmen to make 
certain that those who wish to testify on the O’Mahoney- 
Kefauver bill will have the opportunity to tell their story, 
and in full. 

For the longer view, the current situation stands as a 
top example of how government creates more problems 





than it solves for business of all kinds and sizes. Thoss 
who are working toward industry relations that will per- 
mit solution of problems without recourse to Washing 
ton—and it is only fair to add that the present manage 
ment of Standard of Indiana is a leader in this regar 
among the large companies—are performing one of thei 
fundamental executive responsibilities. But what ha: 
been done so far is merely a start in the right direction 
Only an industry fully mindful of its internal relation 
will be sufficiently united to stand off the socialisti: 
wolves who would have the government first umpir 
for business, then regulate and finally own it. 

In all segments and levels of oil there are great num 
bers of Independents who want government regulation 
like they want smallpox. They welcome every indica- 
tion of an extension of leadership in large companies to- 
ward the industry solving its own problems. 


He thinks not well that thinks not again- 
George Herbert. 

NATIONAL PETROLEUM NEWS always welcomes 
comments on its editorials. Please address War- 
ren C. Platt, Editor, 1213 West 3rd St., Cleve- 
land 13, Ohio. 








Oil Imports, Exports Decline During March 


Imports of crude oil and products 
declined from 614,571 b/d in February 
to 537,451 b/d in March, API statis- 
tics show. Exports also dropped in 
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same period frem 318,428 b/d to 303,- 
290 b/d. Total imports in March 
were 16,661,000 bbls. against 17,208,- 
000 in February. March exports to- 
taled 9,402,000 bbls. against February 
figure of 8,916,000 bbls. 


In England, construction work has 
started which will make Anglo Amer- 


ican Oil Co.’s refinery at Fawley the , 


largest in Europe at 110,000 b/d and 
almost entirely satisfy products re- 
quirements of this Jersey Standard 
affiliate. 

An $18 million refinery is being 
built at Salamanca, in Central Mex- 
ico, for Petreleos Mexicanos, gov- 
ernment oil monopoly. The crude dis- 
tillation unit will have a capacity of 
30,000 b/d. 

Plant will be 90° complete by Oct. 
1 with refinery steam plant and crude 
distillation unit ready for operation 
by February or March, 1950, accord- 
ing to Arthur G. McKee & Co., holder 
cf refinery construction contract. 


Canada has approved incorporation 
of five oil and gas pipe line compan- 
ies whose applications stemmed from 
recent increases in western provinces’ 
production of crude oil and natural 
gas. 

Granted were applications of West 


24 


Co. 


A sixth company, Alberta Natural 
Gas Co., was refused incorporation 
because. of opposition of the Socialist 
party, the CCF, which ccntended that 
the bill under consideration did not 
satisfactorily insure that local re- 
quirements for natural gas in Alberta 
would be met before permitting ex- 
port. 


Arabian American Oil Co. reports 
Saudi Arabia’s crude production rate 
during April was 23.7% higher than 
in April, 1948. 

Aramco says April production this 
year averaged 523,555 b/d to tctal 
15,706,652 bbls. This was 100,500 b/d 
more than in April, 1948, and 33,735 
b/d or 6.8%, higher than rate for 
last March. 

Saudi Arabian production for first 
quarter of this year totalled 62,035,- 
317 bbls. for average of 516,961 b/d, 
Aramco added. 


Creole Petroleum Corp. reperts its 
Venezuelan production dropped in 
March to the long-time low of 475,- 
919 b/d. 


Not since summer of 1945 has 
Creole’s flow been at such low ebb. 
In June of that year, production was 





Storage Asked in Chicago 


WASHINGTON—Proposal to store 
natural gas in liquid form during 
warm-weather months for use in the 
Chicago area during peak winter 
demand periods is outlined by Chica- 
go District Pipeline Co. in an appli- 
cation to Federal Power Commission 
to construct and operate a $6,000,000 
plant in Chicago. 

Liquefaction, storage and regasifi- 
cation plant would have storage ca- 
pacity of 400,000,000 cu. ft. of gas, plus 
facilities for liquefying that same 
amount of gas daily and for regasi- 
fying and returning to transmission 
system 6,000,000 cu. ft. per hour, 
company states. 

Liquefaction process described in ap- 
plication involves separation and re- 
covery of butane and propane, re- 
moval of nitrogen, and storage of 
gas in liquid form at below-boiling- 
point temperature. 

Application explains that comps: ny 


- proposes to offer storage facilites 


to customer companies under a rite 
schedule based on cost of serv ce 
Plans call for construction of p! int 
to be financed through a loan fim 
Chicago District’s parent compa 1y 
the Peoples Gas Light & Coke Co 
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Lighter Weight 


DIESEL TRACTORS 











by AUTOCAR in 2 models 


Model DC-74-T and DC-75-T have Gross Vehicle Weight of 36,000 lbs., Gross Combination 
Weight of 60,000 lbs. Model DC-74-T has a standard axle that gives the chassis a wheelbase of 
156”. Model DC-75-T has a set-back axle that gives the chassis a wheelbase of 142”. 


Now you can get the economy and operating 
advantages of Diesel power in a tractor of 
lighter weight. Autocar has engineered these new 
tractors to meet the widespread demand for just 
such a powerful, economical work unit. 

Get the facts, the complete information, the 
detailed specifications, on these new tractors 
right away. You may find them the right answer 


to your problem. 


To clip costs, clip coupon * 


June 8, 1949 
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i i 
i Mr. __ ee a 
| a 
i Company | 
i | 
8 Address____ _ i 
i 4 
i City ————— Sl i 
t i 














































































































Transportation 























Tank Truck Carriers Told They Must 
Keep Costs Low to Stay Competitive 


Oil Traffic Men at Denver Meeting Warn of 
Growing Trend Toward Private Operations 


By HOLGER RIDDER 
NPN Staff Writer 


DENVER—The competitive posi- 
tion of the for-hire tank truck car- 
rier, his spot in the over-all oil in- 
dustry picture, and a discussion of 
operation practices highlighted the 
three-day meeting here (May 30- 
June 1) of the National Tank Truck 
Carriers, Inc. 

In one of the liveliest open forum 
sessions in its four-year existence, 
NTTC members heard oil company 
traffic men tell them that: 

1. A closer relationship between 
shipper and carrier must be promot- 
ed if the for-hire carrier is to remain 
competitive with private or propri- 
etary operation of tank trucks; 

2. If for-hire carriers are to halt 
an apparent trend toward proprietary 
operation by suppliers, they must of- 
fer equivalent service at near or the 
same cost as prevails for private op- 
eration 

3. That by-passing of bulk plants 
is inevitable and that if for-hire car- 
riers want to get some of that busi- 
ness they must offer service com- 
parable to that which oil companies 
deem necessary to make such an 
operation economical. 

Speaking extemporaneously, and 
off-the-record for the most part, oil 
company traffic men were invited to 
participate in an open forum discus- 
sion after a talk given by A. D 
Carleton, traffic manager, Standard 
Oil of California, who spoke on “The 
Petroleum Shipper and the For-Hire 
Carrier.” 

Mr. Carleton, qualifying his re- 
marks as personal opinion rather than 
company policy, called for more re- 
alistic approach on carrier freight 
rates, outlining how freight rates af- 
fect product prices. Recognizing that 
for-hire carriers do have problems, 
Mr. Carleton urged the renewal of 
a closer relationship between shipper 
and carrier toward the end of solv- 
ing both individual and mutual prob- 
lems in the movement of oil products 
by tank truck. 

Expressing the opinion that at pres- 
ent there is a trend toward private 
carriers, Mr. Carleton urged truck- 


ers to view their freight rates from 
a competitive standpoint and where 
possible reduce them. Costs must 
be kept down if for-hire carriers hope 
to keep oil companies out of pro- 
prietary operations. 


Rates Discussed by Oil Men 


During the open forum discussion, 
consensus was that consideration 
should be given to negotiated freight 
rates in so far as possible. Opinion 
among oil company men was general- 
ly opposed to the present tendency 
of for-hire carriers to go along with 
so-called “horizontal rate increases” 
instead of basing rates on an indi- 
vidual cost basis. 

Many oil men expressed the view- 
point that their companies did not 
want to get into the transportation 
business but were forced into it be- 
cause for-hire carriers were not of- 
fering the type of service oil com- 
panies wanted, or because carriers 
have shown little interest in offering 
programs which would accomplish 
the same ends oil companies were 
seeking when setting up their own 
tank truck transport facilities. It 
was brought out by some traffic men 
that where for-hire carriers had come 
forward with a workable program, 
carriers were getting the business 
and expansion of proprietary opera- 
tion in those instances was 
stalled. 


fore- 


Consensus of remarks by both oil 
company traffic men and for-hire car- 
riers is that by-passing of bulk plants 
is and will continue to increase, with 
the door open for for-hire carriers to 
obtain their share of business if they 
offer the type of service desired. 

As an example, it was pointed out 
that one Midwest carrier at present 
serves about 500 bulk plants under 
a “keystop” system which permits 
24-hour delivery schedule. Oil traffic 
men said it is possible for the for- 
hire carrier also to get some of the 
business resulting from large volume 
direct delivery of full dumps to serv- 
ice stations. However, the oil com- 
panies are waiting for the carrier to 
present a program which will com- 
pete with a private carrier operation 








designed to accomplish the same pur 
pose. 


Early in the three-day meeting 
NTTC passed a resolution memorial 
izing the American Trucking Assn. t 
increase its efforts toward the re 
peal of the 3% transportation tax 
and to embark on an active campaign 
of its own in the field to arouse in- 
terest among truckers in obtaining 
the same result. 

During the open forum it was point- 
ed out that this 3% tax is a handi- 
cap to the for-hire carrier in try- 
ing to offer services competitively 
with proprietary operations. The 
opinion was expressed that carriers 
should carry this fight to the local 
level and get community and civic 
groups interested in seeking the re- 
peal of this levy, and in so doing, 
point out that withdrawal of the tax 
would have an effect on the cost of 
products to the consumer. 


Tank Truck Safety Lauded 


In a panel discussion on ‘Opera- 
tions and Safety,” James B. Col 
deputy chief, Colorado Safety Patrol, 
Denver, lauded the skill and safety 
record of tank truck drivers. Owen 
M. Collett, Collett Tank Lines, Salt 
Lake City, stressed the importanc: 
of selling top management on truck 
safety programs. He said manag 
ment cannot expect employes to show 
an interest in safety if top-flight men 
in the company don’t show a simila! 
or even keener interest. He assert- 


ed that one of the first requisites of 


a safety program is to give the driv- 
ers responsibility and provide an in- 
centive for promoting the program 
among themselves. He strongly rec- 
ommended keeping unions informed 
of what the company hopes to ac- 
complish through a safety program 


A. J. Eyraud, Asbury Transporta- 
tion Co., Los Angeles, cited the prin- 
cipal points to be considered in driver 
selection. He listed them as follows 
(1) driver appearance; (2) his atti- 
tude; (3) his age (32 to 50, and mar- 
ried with a family preferred); (4) 
his past record; (5) giving the ep- 
plicant a road check; (6) checking 
the driver after he has been on tne 
job for a reasonable period; (7) con- 
ducting frequent safety meetings 10! 
drivers. 

Fred Suddarth, Kaw Transport ‘ 
Kansas City, said that in dealing with 
drivers he preferred the label “hum2n 
relations’ rather than “employe 1:e- 
lations,” asserting that the employer 
must create within the employe 4 
sense of loyalty and teamwork. He 
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When equipped with wrecking crane, the Universal 





“Jeep” becomes a dependable, efficient wrecker... a Universal ‘Jeep’ 


capable of towing any passenger car. 








IT’S A NATURAL AS A 
SERVICE STATION AND 
GARAGE SERVICE CAR 




















Handle more jobs 
at lower cost with 


The Universal “Jeep” has what it takes to work as a tow 
car and wrecker. It has the strong frame and reinforced 
drawbar required for heavy towing. The clutch is 
larger, too—and there are special low gear ratios for 
getting under way with heavy loads and for sustained 
pulling at extremely low speeds. The highly maneuver- 
able “‘Jeep” is unhampered by close quarters or heavy 
traffic. Four-wheel drive takes it over bad roads, through 
mud and drifts impassable to ordinary vehicles. 

See the versatile, economical Universal “Jeep” today. 
It does more different jobs for garage men and service 





station operators than any other vehicle. You can’t beat 





it for road service and trouble shooting—and it serves 





equally well as a pick-up, tire repair truck, snow plow, 





sweeper, and as a general utility vehicle. 


jeep 


WILLYS- OVERLAND— Makers of America’s Most Useful Vehicles. 


—_ aa all 
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he Universal “Jeep” carries mechanics and equip- 
entto the job. Steel bed has space for tires, batteries, UNIVERSAL 
ols. Power take-off at rear can be used to operate 


c compressor unit, for inflating tires. 
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recommended that the employer of- 
fer the driver a motive for self-de- 
velopment, such as_ incentives or 
awards. He also said that for the 
driver to do a good job, he must be 
kept informed of the requirements 
of that job and that he be given a 
clear picture of what is to be accom- 
plished by that job. 

Frank Baird-Smith, Refiners Trans- 
port & Terminal Corp., Detroit, de- 
clared that a good safety program 
must include preventive maintenance 
and proper inspection. He urged the 
use of PM forms to assure continu- 
ance of such programs. Also cited 
by him was the lack of good mainte- 
nance on truck tanks. Thorough 
maintenance and _ inspection, he 
stated, does save money for the op- 
erator. 

Tips on Buying Tank Trucks 

John H. Jensen, vice president of 
Quaker City Iron Works, Philadel- 
phia, speaking on “Principles to Be 
Considered in Tank Truck Design and 
Purchase,” listed the following as 
among the most important things to 
consider in the purchase of a tank 
for a truck: the type and thickness 
of metal used; the type and place- 
ment of trailer axles, and the location 
of the fifth wheel. 

He said that although some strides 





Education Rolls Along 


DENVER John Ralston, 
Ralston Transport Co., Cam- 
bridge, Ohio, is conducting his 
own little campaign of educa- 
ting the public regarding the 
importance of tank trucks in 
bringing oil to the consumer. 

On the back of 15 tank units 
he operates, he has lettered in 
large letters these words: 

“The Pipe Line on Wheels.”’ 











have been made in the development 
of tank trailers made of lighter 
weight metals and alloys such as 
aluminum and magnesium, he felt 
they were not the most desirable for 
carrying flammable liquids. 

“In buying a new tank trailer you 
should always insist that the manu- 
facturer furnish a chart showing the 
weight distribution on each axle when 
the unit is fully loaded. It is be- 
coming increasingly important to 
have this information because _ so 
many states are adopting so-called 
bridge formula type of law which 
automatically permits greater over- 
all loads as the distance between the 
axles increases, with limits of course 
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on the maximum load to be put on 
any one axle, and the total length of 
the vehicle.” 

Walter W. Belson, American Truck- 
ing Assn. director of public relations, 
told NTTC: 

“All truck operators and all users 
of truck transportation are faced 
with a problem which other forms of 
transport do not have, and one which 
indeed is being promoted largely by 
competitive transport. That is the 
drive to reduce their carrying ca- 
pacity and increase their taxes. 
Taken together, these trends in trans- 
portation should be most alarming 
to businessmen and farmers, and, in 
fact, to every citizen. Impairment 
of the structure of transport in this 
country may well lead to government 
ownership. Equally dangerous is the 
possibility that hysterical attempts to 
help one form of transport, the rail- 
roads for example, may _ seriously 
cripple or restrict other forms.” 

Mr. Belson also warned that any 
relaxation in the drive of the truck- 
ing industry to improve its safety 
record would be detrimental to the 
industry as a whole. Any slowing up 
in accident prevention work or any 
tendency to violate existing laws on 
dimensions and weight will prove 
costly to the industry, he said. 

“The proper course for the indus- 
try today is to obey them (laws) and 
if they prove unrealistic or insuffer- 
able to have them repealed,” he said 
“We've got a big job of self-policing 
to do within our industry, until such 
time as public understanding of the 
importance of the trucking industry 
brings about the repeal of archa 
and arbitrary statutes.” 

W. W. Vandeveer of Cleveland 
Ashland Oil & Refining directo! 
spoke on “Oil Has Revolutionized Ou! 
Way of Life.” In his talk he stressed 
the important role played by the tank 
truck carrier in Oil’s ‘revolutioniza- 
tion of our way of life.’”” He pointed 
out, for example, that of the some 
700,000 tons of petroleum products 
produced daily, 600,000 tons of that 
is moved by tank truck at one time 
or another in the course of its journey 
from the production field to the cus- 
tomer. 


Pipe Line Operating Revenues 
Gain 4.6% in First Quarter 


W ASHINGTON—Oil pipe line com- 
panies having annual operating rev- 
enues of more than $500,000 re- 
ported transportation revenues total- 
ing $83,898,379 for the 1949 first 
quarter, an increase of 4.6% ove! 
the corresponding 1948 period, ac 
cording to Interstate Commerce Com: 
mission’s Bureau of Transport !:c0- 
nomics and Statistics. 

Oil originated on line and received 
from connections totaled 603,:88,- 
512 bbls., compared with 606,045,217 
bbls. for 1948 first quarter. 
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Texas to Revise State 
Antitrust Case Against 
10 Gasoline Marketers 


Special to NPN 

AUSTIN, Tex.—Further considera- 

yn of Atty. Gen. Price Daniel’s an- 

titrust suit against 10 major gasoline 

arketers in Texas has been re- 

essed until the state’s pleadings are 
‘vised and made more specific. 


District Judge Charles O. Betts 
ecessed on May 25 the pretrial hear- 


ng which had been conducted for 
two weeks. After Attorney Gener- 
al Daniel’s pleadings are amended, 


line with discussions at the pre- 
trial conferences, the oil companies 
will be allowed to make new replies. 


The pretrial hearing then will be 
resumed at some date convenient to 
all parties, Judge Betts said. At- 
torneys expressed a belief that fur- 
ther consideration will be delayed 
until fall. 


Overrules Plea 


The only formal action to date has 
been the overruling by Judge Betts 
of Magnolia Petroleum Co.'s plea that 
suit should be brought at Dallas, its 
home county, rather than Austin. The 
judge denied the defendants’ motion 
for severance, after Mr. Daniel ex- 
plained that he would seek to prove 
only antitrust violation in fixing tank- 
wagon prices for gasoline. His orig- 
inal suit alleged that the 10 com- 
panies made six uniform gasoline 
price increases after OPA ended, and 
that eight of the 10 acted jointly 
1 refusing to follow Phillips Petrol- 
eum’s crude oil price hike last No- 


mber. Mr. Daniel offered this as 
evidence that the gasoline marketers 
sought to maintain a high profit 
spread between raw material and 


When defendants objected that Mr. 
Daniel could not simultaneously sue 
10 companies for violating antitrust 
laws on gasoline transactions and 
eight companies on crude oil price 
charges, in the same suit, Mr. Dan- 
iel told the court that the crude 

‘es would be presented only to 
support the gasoline charge. 


Two Main Objections Raised 


‘wo principal objections were 

sed by the score of attorneys rep- 
resenting defendants in the pretrial 
hearing. First, they argued that Mr. 
Deniel’s charges were too vague and 
‘finite for them to answer. Judge 
Bets concluded: “The state must 
re: lead . . . with more particularity. 
[ elieve it is going to take consid- 
er ble repleading in every particular.” 


he companies contended also that 
th y should be excused from replying 
to any charges relating to events be- 
i¢ 1938, because most of the same 
t endants won a Texas antitrust 
su in 1938, which then Atty. Gen. 
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James V. Allred filed. Judge Betts 
indicated that he would allow the 
state to introduce evidence of trans- 
actions before 1938, in so far as they 
related to subsequent events. 

Mr. Daniel asked the court to ap- 


point a commissioner to take evi- 
dence, before the case actually is 
tried. The companies want Judge 


Betts to dismiss the charges. 
Defendants in addition to Magnolia 
include Humble Oil & Refining Co., 
Gulf Oil Corp., The Texas Co., Stand- 
ard Oil Co. of Texas, Arkansas Fuel 
Oil Co., Phillips Petroleum Co., Sin- 
clair Refining Co., Continental Oil 
Co., and Cities Service Oil Co. 


Healthy Industry Said to 
Depend on ‘Gas’ Prices 


Special to NPN 

CASPER, Wyo.—oOil industry is 
not able to reduce gasoline prices and 
remain in healthy condition while 
residual oil prices are falling and the 
industry is being compelled to absorb 
smaller earnings, if not actual losses 
in that part of its business, Samuel 
B. Pettengill of Pure Oil’s legal de- 
partment said here May 25. 

“This fact needs to be understood 
by the public,” he asserted in ad- 
dressing Rocky Mountain District, 
API Production Division. 

Mr. Pettengill pointed out that 
small rise in price of gasoline has not 


been in proportion to crude oil costs, 
thus working to the advantage of 
motor car owners. 

Dollarwise oil industry’s earnings 
look large, but in buying power the 
dollars have shrunk to half-dollars, 
Mr. Pettengill said, after calling at- 
tention to the fact industry has in- 
vested upwards of $4 billion to ex- 
pand its facilities, adding: 


“As depreciation reserves deduc- 
tible in computing net taxable in- 
come are permitted only against 


original costs and not against the 
inflated costs of today, a false pic- 
ture has been built up in the public 
mind with respect to the industry’s 
earnings. These increased replace- 
ment costs are forced to appear in 
the balance sheet as ‘profit’ when in 
truth they are not true profit at all 
as they must be spent in replacing 
obsolete equipment.” 


Producing Units Merged 


NEW YORK-—Sinclair Oil Corp. 
says its Repollo Oil Co. and Sinclair 
Wyoming Oil Co. are being merged 
into a third producing subsidiary, 
Sinclair Prairie Oil Co., and name 
of latter will be changed to that of 
the old Sinclair Oil & Gas Co. 


Move, which will date from May 
31, has “no significance’ but will 
be merely a “bookkeeping change,” 
spokesman said. 
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For 25 years, the reliable record of oil prices 
and their daily fluctuations 


Platt’s OILGRAM Prices 


For 25 years, the oilman’s daily contact with the 
major oil markets 


| 
Platt’s OILGRAM Prices 


Write today for a one-week trial subscription. | 


(No cost or obligation to U. S. applicants. | 
Foreign must pay postage costs.) 


Platt’s Price Service, Inc. 
1213 West Third Street 
Cleveland 13, Ohio 
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Small Dumps to Lower Income Customers 
Built Profitable Fuel Oil Business 


Independent Started Company by Giving Service 
To Customers Which Other Oil Men Didn't Want 


By LEONARD CASTLE 
NPN Staff Writer 


A man who decided to specialize 
in a type of business which hardly 
anyone else wanted to bother with is 
B. W. (Bud) Smith of the Range 
Oil Supply Co. at Minneapolis. As a 
result of this idea, in 12 short years 
he has become one of the largest 
distributors of fuel oil in the Upper 
Midwest. 


This business that nobody wanted 
was the sale of fuel oil for space 
heating to the occupants of crowded 
tenement and apartment houses, most 
of whom were in the lower and 
middle income levels. Most fuel oil 
marketers weren’t very much in- 
terested in the business because in- 
dividual deliveries were small, deliv- 
ery costs were high in comparison to 
volume, and credit generally was 
poor. 


3ut Mr. Smith, analyzing the vast 
potential market among this type 
of consumer, envisioned the develop- 
ment of a company which would 
place sales on a mass_ production 
basis, with a resultant decrease in 
the cost of delivery, operated almost 
strictly on a policy of “Cash On De- 
livery.” 

How well he has succeeded since 
he organized the company with one 
tank truck and a hole-in-the-wall of- 
fice in the spring of 1937 is attested 
by these statistics: 


Company Statistics 


1. During the first year of opera- 
tion, Mr. Smith’s company § sold 
360,000 gals. of fuel oil to about 400 
customers. Last year 13,000 con- 
sumers bought between 7,500,000 and 
8,000,000 gals. 


2. Instead of the single-tank truck 
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Mr. Smith 


with which he started, Mr. Smith 
now operates 19 1,000 to 2,000-gal. 
trucks throughout Minneapolis and 
St. Paul. 

3. The company owns three bulk 
plants with a total storage of 500,000 
gals. When the company was organ- 
ized, it had no storage. 

4. Mr. Smith and a partner, Earl 
Hacking, operate another company, 
the Quickie Transport Co., which 
serves as a common carrier through- 
out Minnesota. This company owns 
19 transports ranging in capacity 
from 4,000 to 7,000 gals. 

5. As a subsidiary to the Range 
Oil Supply Co., Mr. Smith operates 





a third company, the Circulating Oil 
Heater Service Co., to repair spac: 
heaters and distribute parts. 

Mr. Smith, a tall, lean, broad 
shouldered man, looks the part of 
the exceptional athelete he was and 
is. He was a tackle on the great un- 
defeated University of Minnesota 
football squads of 1933, 1934 and 
1935, and a defenseman on the cham- 
pionship hockey teams of 1934 and 
1935. The ’34 and ’35 football teams 
were acclaimed as national cham- 
pions. 

When he left the university, Mr: 
Smith took a job operating a servic« 
station and driving a truck for his 
older brother, William How Smith, 
owner of the Zephyr Oil Co., which 
still functions in the Twin Cities 
During the nine months he worked 
for his brother, Mr. Smith came in 
close contact with people in the lower 
and middle income bracket who wer: 
dependent upon fuel oil for their 
warmth and decided that they pro- 
vided a potential market of almost 
unlimited possibilities. 

These people lived in congested 
neighborhoods in buildings without 
basements and consequently no cen- 
tral heating. They bought their fuel 
oil in 50 or 100 gal. lots, storing it 
in old drums on the back porch, th: 
side of the building or anywhere els 
they could find space. Many of then 
had difficulty getting oil delivered 
Most oil companies weren’t interest: 
in sending trucks long distances t 
deliver fuel oil in such small quanti- 
ties. 

“These people were highly suscept 
ible to some one who would promis¢ 
them prompt and regular deliveri« 
Mr. Smith explained. “Most of tie 
existing companies regarded this 
business as pretty small stuff. They 
were interested only in larger fills 
200 gals. and up.” 


Started by Ringing Doorbells 
In the spring of 1937, Mr. Smi' 
resigned from his brother’s compa 1y 
and struck out on his own. He boug "it 
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outstanding improvement 
in DIAPHRAGM VALVES 


by CRANE 


NEW SEATING ARRANGEMENT 
MORE DURABLE... 
SAFER...MORE EFFICIENT 


Now, after completing exhaustive tests, Crane pre- 
sents this better diaphragm valve—better suited for 
more services under today’s working conditions. 
Stemming from basic improvements, such as the rad- 
ically new bonnet-sealing and valve-seating arrange- 
ment, this original Crane design introduces many 
outstanding service features like those shown here, 


1. LONGER DIAPHRAGM LIFE, because diaphragm 
is used only to seal the bonnet—not for seating 
purposes. 


2. POSITIVE SHUT-OFF in case of diaphragm failure. This is 


an exclusive Crane safety feature. 


3. ACCURATE SEATING— new flat face disc with durable, re- 
silient seating surface assures tight closure on all fluids. 


4. GREATER FLOW CAPACITY with reduced resistance and 


pressure drop, assured by Crane Y-pattern body design. 


5. EASIER OPERATION—Crane separate disc and diaphragm 
construction takes less torque—fewer turns—to operate. 


GET THIS DESCRIPTIVE CATALOG 


Se, ‘ See these new valves—the outstanding buy 
In, | in their class—at your local Crane Branch 
Sa \ or Wholesaler. Or write for descriptive 
fn | catalog AD-1761. 
-—— ays \ CRANE CO., 836 S. Michigan Ave., 
*———~" \\ Chicago 5, Ill. Branches and Wholesalers 
cRAN™D) Serving All Industrial Areas. ) 
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This new Crane line includes iron valves with 
screwed ends in sizes 2 to 2 in.; with flanged 


ends from 2 to 4 in. Neoprene coated valves ij an 
~ flanged ends only—in sizes from 2 to4in. —_ 


No. 1610, screwed ends 


EVERYTHING FROM... 


VALVES 
FITTINGS 
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WORKING PRESSURE: 
150 Pounds 
water, oil, air or gas 


180 Deg. F 


maximum temperature 


HOW IT WORKS 


The Crane diaphragm 
— serves one function only 
—sealing the bonnet. # is 
orn, not subject to crushing and 
si =e rapid wear. The seating 


— om 


member is a separate cir- 
Valve Oubn cular flat face disc, firmly 
attached to the stem and 
joined to the diaphragm 
with a special leakproof 
connection. This independ- 
ent seating feature permits 
positive shut-off with no 
loss of fluid, even in case 
of diaphragm failure. 


No. 1615, 
flanged ends, No. 1611, 
neoprene coated flanged ends 
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CAUSTIC SODA 
TANK-TRAILER with 


2500-gallon carry- 
ing capacity. 
Equipped with ex- 
clusive single-axle 
‘Multi-Rate’ Spring 
Suspension 


PA = 
propane to 
penicillin 
























of a Ppa ACID TANK FULL- 
ym TRAILER with 1500- 
gallon carrying ca- 
pacity. Equipped 
with single-axle 
“‘Multi-Rate”’ Spring 
Suspension. 
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LATEX TANK-TRAIL- 
ER with 3250-gallon 
carrying capacity. 
Equipped with 
single-axle ‘’Multi- 
Spring Sus- 
pension. 





CASING HEAD OR GASOLINE TANK-TRAILER with 5000 liquid gal- 
lon carrying capacity. Equipped with tandem-axle Torsion Suspension. Rate” 


























ASPHALT TANK- 
TRAILER with 4000- 
gallon carrying ca- 
pacity. Equipped 
with tandem-axle 
Torsion Suspension. 


SULPHURIC ACID TANK-TRAILER with 2200-gallon carrying capacity. 
Equipped with tandem-axle Torsion Suspension. 









THEIR PROBLEM WAS DIFFERENT! 


Every one of these Tank-Trailers was designed problem. If your problem is different, chances 
to fit the specific needs of a specialized hauling are Fruehauf has the answer. 


Thal 





‘ENGINEERED TRANSPORTATION ”’ 
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engineers and builds 


TANK- TRAILERS 






















EHAUF 


for every 
liquid hauling need! 


| paiaerseay in liquids — from propane to 
penicillin—moves faster ... safer... with 
greater economy ...in Fruehauf Tank-Trailers. 


Shown here are only seven Fruehauf Tank- 
Trailers built to fit specialized liquid haulage 
requirements. The design and engineering skill 
which made these Tank-Trailers possible can 
be turned to anything that can be hauled in a 
tank—using every basic Fruehauf chassis, from 
Fruehauf single- and tandem-axle Semis to two- 


Hear Harrison Wood in “This Chang- 
ing World’’—every Sunday Afternoon 
over ABC. Consult Your Local Paper! 








Engineered throughout to make more money in your service... 


and three-axle Full Trailers. 


Your nearby Fruehauf tank specialist will 
gladly tell you about a// the important advan- 
tages of Fruehauf-built equipment. Just let him 
know what you haul. He'll provide you with 
complete information on the Fruehauf best 
suited to your needs. Fruehauf Tank-Trailers 
cost you less to operate .. . less per mile, per 
day and per year than any other Tank-Trailers 
in the industry. 


World's Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER COMPANY 


DETROIT 32 ° LOS ANGELES 11 
In Canada: Weston, Ont. 


83 Factory Service Branches 


FIRST \W TRUCK-TRAILER TRANSPORT! 





Fuel Oil 


a 1,000-gal. tank truck and rented 
a tiny office containing nothing but 
a telephone, desk and chair. He 
hired one man as a general all-around 
assistant. Then he started ringing 
doorbells and calling on potential cus- 
tomers, explaining that his new com- 
pany was designed exclusively to 
serve their needs, that it was in- 
terested in them and no one else. 
He found that most of the people he 
contacted were only too happy to 
give their business to a company 
such as his. 

During these early days, Mr. Smith 
was a door-to-door salesman, he 
drove the truck and made deliveries, 
he answered the telephone and he 
kept books. He worked day and 
night. Profit margins were low be- 
cause he frequently had to travel 
long distances between customers. 
Having no storage of his own, Mr. 
Smith picked up the product at vari- 
ous bulk plants around the Twin 
Cities as a peddler and delivered it 
to his customers. 


Business Grew Rapidly 


Once the thing got started, he 
says, it snowballed rapidly. It didn’t 
take long for word to spread among 


the tenement and apartment house 
dwellers that here was a company 
which was interested in their needs 
and would give them prompt, regular 
and courteous service. Before long, 
Mr. Smith didn’t need to solicit cus- 
tomers personally. His office phone 
was ringing all day long with new 
orders. He had to add new trucks to 
keep pace with the growing demand. 
The increased business came “pret- 
ty much from satisfied customers” 
but at the same time use of space 
heaters spurted as Twin Cities de- 
partment stores added such equip- 
ment to their lines of merchandise 
and began pushing sales. But the 
department stores ran into some- 
what the same trouble, as Mr. 
Smith’s early customers had _ en- 
countered. They were unable to find 
a guaranteed regular source of oil 
supply for the burners they sold. 


Worked with Department Stores 


Then Mr. Smith went to the stores 
with a proposition. Not only would 
he provide the oil for purchasers of 
new burners, he would sell them 
drums and faucets virtually at cost. 
This was another matter which had 
contributed to the disinterest of most 





QUICKIE 


INFLAMMABLE 


other companies. They didn’t want 
to install the usual 55-gal. storage 
drum the apartment house consumers 
desired. The department stores were 
glad to send their customers to some- 
one who would guarantee this service. 
Mr. Smith usually sold each new 
buyer of heating equipment two 55- 
gal. drums and his average delivery 
was 100 gals. 

During this period, Mr. Smith was 
aided financially by a traditional 
price differential which allowed an 
additional 0.5c per gal. profit on 
individual deliveries of 100 gals. and 
1.5c on deliveries of 50 gals. 


Cut Delivery Costs 


Even before he founded the com- 
pany, Mr. Smith had decided that thx 
key to success of such an operation 
was to cut the delivery costs, and to 
keep them down. He achieved this in 
several ways: 

1. By erecting bulk plants at 
strategic points in the Twin Cities 
area, from each of which a partic- 
ular segment of the territory is serv- 
ed. In 1940 he purchased a 75,000 
gal. plant in Minneapolis and has 
kept adding tanks until its present 
capacity is 350,000 gals. In 1941 he 
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Here is a view of one of the 19 transports of the Quickie Transport Co., operated by Mr. Smith and Earl Hacking, w*i 


serves as a common carrier in Minnesota. 


34 


in the Twin Cities 


In the background is one of the three bulk plants of the Range Oil Supply © 
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TOKHEIM Degree-Day Recorder 
cuts delivery and office costs 


Reports B. C. Marlowe 
was Vice President in Charge of Operations 
otee: Smith Oil & Refining Co., Rockford, Illinois 
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Tokheim Oil Tank & Pump Co- 
Fort Wayne, Indiana 
Gentlemen: 
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e lowered office expense» 
n Degree- Day 

te Degree- -Day 


minu i 
-to-the- rating 


e 
ratures in our OP 


Yours very truly, This amazing new instrument, the 


Tokheim Model 90 Recorder, elimi- 


= T NG cE ~ 
& REFINING nates much of the guesswork in pres- 


cord the passage of degree-days in your 
Operating area. With this accurate in- 
formation, you'll be able to schedule 
deliveries with greater accuracy. Make 
fewer stops per customer, increasing 
1c oo the number of gallons delivered per 

stop. Lessen the strain of peak load 

periods. Improve service and good will. 


, GC. Marlowe, é 
pe e President in Charge © 
r Operations. 





Be the first in your area to offer 
improved service. Send coupon below 
for more information. 


(Above) K-Factor Calculator, Model 92. Check These Features 


Easily operated with one hand. Single setting A 
: ; ccurate! Automatic! 
gives both K-Factor and D-D for next delivery. 


OKHEIM 


AUTOMATIC 
Degree-Day Recorder 


SEND THIS COUPON TODAY! 





> 


8, 1949 


Counts, accumulates and records degree- 
days as they occur. 


Easily installed in your office — connects 
to nearest electric outlet. 


% Eliminates human error in computations, 
. speeds up office work. 


TOKHEIM OIL TANK AND PUMP CO. 
Dept. N. Fort Wayne 1, Indiana 
Gentlemen: Please send free copy of D-D Bulletin No. 321. 


Name Company 


Street City State 
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erected a 90,000 gal. plant in St. 
Paul and last year a 60,000 gal. plant 
in South Minneapolis. 


2. The 19 trucks which deliver fuel 
oil are assigned to regular, specific 
routes so there is little loss of time 
and mileage through doubling back. 
In most cases, when a driver leaves 
a bulk plant with a load of fuel, 
he has a regular delivery route laid 
out for him, similar to the route of a 
milk man. 


3. The company has installed mo- 
bile telephone units in four of the 
trucks. These trucks are stationed 
in the four key areas of Mr. Smith’s 
territory. They are used principally 
for emergency deliveries and to make 
“cleanup” fills late in the day when 
otherwise a regular truck might be 
forced to return to the bulk plant 
for a part load to finish a fill. With 
the mobile telephone, the dispatcher’s 
office can make immediate contact 
with the driver wherever he might 
be. 


1. An addressograph system speeds 
up the taking of orders and the re- 
laying of information to the truck 
drivers. An addressograph plate is 
made for each new customer and it 
performs four functions: makes out 
delivery orders; provides driver with 
complete delivery instructions; serves 
as a fuel record system; and elimi- 
nates hand addressing of direct mail 
pieces. The information is stamped 
from the plate onto the delivery 
ticket as new orders are received. 
The plate eliminates considerable de- 
tail work in transcribing information 
needed by the driver and brings about 
a marked speedup in the taking and 
forwarding of orders. 

5. A weekly bonus system for 
truck drivers makes each of them 
strive for greater efficiency of opera- 
tion. The plan, sponsored by the 
American Trucking Assn., consists of 
the awarding of a designated num- 
ber of merchandise points per week 


Here is a closeup view 
of one of the 19 tank 
trucks, owned by Range 
Oil Supply Co., which 
delivers fuel oil to more 
than 13,000 customers in 
the Twin Cities area 


for safe driving and courteous serv- 
ice, and, conversely, the subtraction 
of points for bad driving and infrac- 
tions of rules. The emphasis is on a 
safe, accident free record, but cour- 
teous, efficient operation also is con- 
sidered. 


Figuring the Driver Bonus 


Four factors—hours worked each 
week, gallons delivered, number of 
deliveries made, and number of miles 
traveled—are taken into considera- 
tion in determining the bonus. The 
minimum figure for eligibility for 
the weekly cash awards is 100, and 
a deduction of 10 points is made for 
these offenses: each traffic violation; 
each complaint from customers for 
discourtesies, poor service, etc.; each 
spill or accident amounting to less 
than $10 loss; any other obvious care- 
lessness; violation of orders. A driver 
who has an accident amounting to a 
loss of $10 or more is disqualified 
automatically. 


The individual production factor is 
determined by multiplying the aver- 
age individual delivery size by the 
average number of stops per hour. 
The results of this multiplication di- 
vided by four—the four factors listed 
above—-becomes___ the “pot mark” 
figure on which the awards are based. 
The “pot mark” is a slang expression 
used by Smith drivers to describe 
their individual rating for determin- 
ing who receives the awards. Here 
are three examples of how the sys- 
tem works: 

Driver A: 

Hours worked 54 
Stops made 168 
15,600 gals. 
Average delivery per stop 93 gals. 


Total deliveries 


Average number stops per 
hour 3.1 


Individual production fac- 
tor 288.3 


Pot mark (288.3 divided by 4) 72 





Driver B: 

Hours worked 54 
Stops made 138 
Total deliveries 24,000 gals 
Average delivery per stop 174 
Average number stops per 


hour 2.6 
Individual production fac- 

tor $52 
Pot mark 113 
Driver: C: 
Hours worked 66 
Stops made 288 


Total deliveries 33,600 
Average delivery per stop. 117 
Average number stops per 


hour 1.4 
Individual production fac- 

tor 515 
Pot mark 129 


Mr. Smith placed tight restrictions 
on credit and more than 90% of his 
business is done on a C.O.D. basis 
The drivers collect the money and 
check in after each load. Each of the 
men is bonded for $500. Today Mr. 
Smith has an extensive business also 
among the upper income and well-to- 
do residents of the Twin Cities. Credit 
is extended to most of them. 

Quickie Transport Co. is operated 
independently of the fuel oil business. 
It functions as a common carrier 
with statewide authority but does 
no interstate transporting. It has 


35 employes, including drivers and 


office force. To promote — safety 
among the drivers, the company 
sponsors a “point system” unde! 


which drivers with good safety rec- 
ords are rewarded monthly. 

The Circulating Oil Heater Servic: 
Co. uses four panel trucks with on 
and two man crews who cover thé 
Twin Cities area keeping burners in 
first class operating condition. These 
crews are ready to repair burner 
breakdowns and supply new parts at 
any time of the day or night and, 
in Mr. Smith’s opinion, have con- 


tributed greatly to developing happy, 
satisfied fuel oil customers. 
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° THE SKELLY SIGN is the mark of a success- And always behind the Skelly jobber fran- . 

: ful, profitable dealership. It stands for a chise is the steadfast backing, encourage- ° 

. . 

; complete, easy-to-sell line of proved quality ment, and loyalty of Skelly Oil Company. ° 

. . a money-back-guaranteed line that’s If you are in one of the choice Skelly 

: in demand and in the lead. It stands for franchise areas still open, find out now how 7 

. unqualified support ...of research, of profitable a Skelly franchise can be for you. ° 
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3 SKELLY OIL COMPANY , 

. . 
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m Marketing Headquarters — Kansas City, Missouri - 
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FOR YOU, whistling VENTALARM ® sig- 
nal puts chauffeurs on more Money 
Spots each day. Allows deliveries to be 
made quickly, accurately, safely without 
entering home. Prevents spills, eliminates 
repeat calls. Decreases truck mileage. 
Saves man and truck time. Aids dispatch 
planning. Gives accurate tank inventories 
for degree day use. Decreases run-outs. 
Over a million in use. Slashes delivery 
costs by 20% to 30% 

Old Tanks easily equipped. Model LC 
VENTALARM signal permanently installed in vent 
line in 15 minutes. Pays for itself in 
a few deliveries. See your supply 
house or write us for literature 
Your decision NOW will 
make yourcompanyMONEY. 









a. 


SCULLY SIGNAL COMPANY 


79 FIRST STREET, CAMBRIDGE, MASS. 












VENTALARM: 


WHISTLING TANK FILL SIGNAL 
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_Code Changes Adopted at Conference 
Affect Oil Weights and Measures 


By ANDREW R. PATLA 
NPN Staff Writer 


WASHINGTON—National Confer- 
ence on Weights and Measures, dur- 
ing its 34th annual meeting, May 
24-27, adopted a number of recom- 
mended cede changes affecting the 
petroleum industry, including reduc- 
ing by half present tolerances on 
both retail and wholesale liquid meas- 
uring devices. 

Code changes were adopted with a 
deferred operative date set as July 
1, 1950, meaning that there will be 
an intervening national conference 
between adoption and effective date 
of the revisions. 

Maintenance tolerance for gasoline 
pumps and tank truck meters was 
reduced from one cu. in. per indicated 
gal. to one-half cu. in. Acceptance 
tolerance for retail and wholesale 
measuring devices is one-half of 
maintenance tolerance under normal 
tests. 


Other Changes Approved 


Following other changes are in- 
cluded in the revised Handbook H-29 
prepared by the Committee on Speci- 





FULFILLS THE NEED FOR A TOTALLY ENCLOSED 200 G. P.M. 
SINGLE ROTARY PUMP UNIT! 


Send For 
Full Details 
TODAY! 
Ask For 
Sheet 
SP-223.R 


For fast loading and 












unloading of gasoline, fuel oil or Diesel fuel, the Viking model Q162 is 


the answer. 


Ideal for installing out of doors without a pump house. 


Reduce your unloading time with this big rugged unit. Built to take it. 


OUTSTANDING FEATURES: 


a 1, A 200 gpm at 375 rpm size Viking pump b ng stuffing box on pump 
IKI 2, New oil-tight, « on gear case. No leak 7, New rugged, base and motor rails Built ¢ 
NG * age * accept up to 15 H.P. motor 
AN HONORED NAME 3, Radial beanng for pump shaft 8. F ball hoch ge ee cums ther stvle 
! n grease * ng o* 
IN PUMPING 2 See en 9, Complete unit totally enclosed for outside use 
. Sy 5, Viking valve on pump head. (Optional) without protection of any bind 





Pump Company 


Cedar Falls, lowa 





fications and Tolerances and adopted 
by the conference: 

1. In vehicle tank code, a new pro- 
vision permits, under certain condi- 
tions, two or more delivery outlets 
beyond the meter. 


2. Discharge rate for tank truck 
meters has been set at 15 g.p.m. min- 
imum rate at rated size of less than 
two inches and 20% of manufacturer's 
marked maximum rate on meters of 
rated size of two inches and larger. 

3. New provision in relation to 
multiple compartments discharging 
through a manifold to a common line 
to meter doubles allowable tolerance, 
in order to test more accurately the 
efficiency of the air eliminator. If 
unit cannot meet this condition, sit- 
uation can be corrected by selective 
valve control so that but one com- 
partment line can be opened at one 
time during process of delivery. 

4. Tolerances on vehicle-tank com- 
partments used as measures were re- 
duced materially both on first test 
and subsegent tests. 

5. Lubricating-oil bottles shall be 
made of clear, uncolored glass. (This 
recommendation had been stricken 
from the handbook during World War 
II to expedite production.) 

6. For wholesale devices, testing 
drafts shall in no case be less than 
50 gals. 

7. New provision is that when a 
vehicle tank is standing upon a leve 
surface, complete delivery shall b: 
made from any compartment through 
its delivery faucet or valve whether 
other compartments are full or 
empty. 

Committee on Specifications and 
Tolerances offered its recommenda- 
tions to the conference with this ob- 
servation: 

“The delay in proposing a new 
tolerance has been occasioned by the 
fact that many of the jurisdictions 
are without adequate equipment to 
properly test this type of device, but 
it is now felt that improvement has 
been effected in testing equipment, 
and while much more improvement 
needs to be accomplished it has been 
felt that the deferred date of opera- 
tion will afford opportunity to of- 
ficials to properly equip themselves 
with testing facilities so that they 
can accurately test within these tol- 
erances.”’ 


Plea Precedes Report 


Previous to report made by Speci- 
fications and Tolerance Commit'ce 
plea was made by J. W. Sinclair, 
API Central Committee on Automo- 
tive Transportation, that nationally 
accepted procedure for testing of 
measuring devices be developed e- 
fore any change is made in present 
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The life of any truck depends upon many things. 


It depends upon the miles the truck is driven; on the 
care taken to keep it in good condition. 


But more than all else, truck life depends on how 
closely the truck fits the job it must do. 


Dodge ‘‘-Job-Rated” trucks last longer, and at low 


maintenance cost because they fit the job. 


It stands to reason that you waste money with a 
truck that’s too big for its job; or, if your trucks are 
too small for the job, you’re in for plenty of costly 


maintenance expense .. . and early replacement. 
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Id 
w long shou 
OIL truck last? 


From 248 basic chassis models your Dodge dealer 
can specify a truck that will be “*-Job-Rated” exactly 
for your hauling job. 


Such a truck will have the right one of 7 great 
truck engines . . . ““Job-Rated”’ for top efficiency and 
economy. It will have the right units throughout 
.. . to haul your loads, 

over your roads. 


Only DODGE 
builds 


trucks 


And remember . . . only 
Dodge builds ‘‘Job- 
Rated” trucks. Talk to 
your Dodge dealer! 












































tolerances accepted for petroleum 
transport units. Mr. Sinclair quoted 
from a letter sent to the National 
Bureau of Standards earlier this year 
when API’s Central Committee also 
transmitted suggested revisions in 
the bureau’s handbook: 

“We believe that tolerances pro- 
posed can in time be met. We are 
convinced, however, that, before the 
present tolerances are changed, there 
should be developed a nationally ac- 
cepted procedure for the testing of 
measuring devices. We do not be- 
lieve that tolerance per se has any 
significance except to the extent that 
testing procedure insures it. Since we 
have no nationally accepted testing 
procedure, we feel that the changing 
of existing tolerances is out of order.” 


Mr. Sinclair had one addition to 
make to the above request. He asked: 

“In the establishment of these test- 
ing procedures, the stern realities 
of practical application should be 
given cognizance, as no _ procedure 
will be of benefit to the public un- 
less and until facilities for practical 
application are available. The prac- 
tical application of the testing pro- 
cedure in turn commands considera- 
tion of enforcement and compliance 
cost. We must 
mutual obligation to the purchasing 
public is two-fold. We must not only 
issue full measure, but give full 
value for the protective dollar which 





remember that our 


we spend in the public’s behalf, in 
the realization that it is the public 
that stands this cost either in the 
form of the purchase price or the 
tax bill, or both.”’ 

Earlier Mr. Sinclair had compli- 
mented the conference “upon the past 
and, we trust, continuing recognition 
of this fundamental principle in the 
form of practical tolerances.” 

C. H. Oakley, inspector of weights 
and measures, Wyoming, in discuss- 
ing adjustments that weights and 
measures officials would be justified 
in making on devices, brought out 
that: 

1. Unless the official has had con- 
siderable training, he should make no 
adjustments whatsoever on _ retail 
and wholesale gasoline pusnps, but 
should leave that work to a qualified 
repair man. 

“However, if the official has had 
sufficient training to be sure the 
error in gasoline pumps can be cor- 
rectec by a simple movement of the 
adjusting element and it is agreeable 
with the owner of the pump, I can 
see no objection to his making this 
adjustment. The official should pro- 
with caution, and know just 
what he is doing, if he attempts to 
adjust meters.” 

2. In respect to vehicle tank com- 
partments: “I feel that if the tank 
is in shape—no dents, ete. 
the markers in these tanks should be 
adjusted when found to be incorrect.” 
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20,000-gallon BIRTANKS fabricated for the Midland Oil Co., Bluffton, Ind. 


‘“ 


From factory to field, the quality of Birtanks is rigidly 
controlled and checked at all phases of production to assure 
users the very finest in tank storage. Birtank’s modern 
methods of rolling, automatic welding and testing result in 
tight, strong tanks that give many years of uninterrupted 


service under every condition. The quality of Birtanks is 
recognized by every major oil company everywhere. To get 


the utmost from your tank investment, specify Birtank on 


your next order. Write for quotations. 


BULK AND FIELD STORAGE TANKS e 
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Paul Renfrew, Ralph N. Brocie 
Co., Inc., who talked on “Testing 
Equipment for Large-Capacity Me- 
ters,” pointed out that “testing fa- 
cilities should permit procedure 
which duplicates or at least ap- 
proaches actual operating condition 
He added: 

“And while we are_ considering 
testing procedure and design of the 
equipment, we must keep in mind 
those physical characteristics of th: 
liquids being measured which might 
and do influence the accuracy of our 
testing. For instance the rate of 
evaporation of volatile liquids is an 
important factor, as are viscosity and 
surface tension which control the 
film adherence to the walls of the 
tank and influence the time required 
to drain it. In other words the test 
data must truly represent the per- 
formance of the meter and its ac- 
cessories ...” 

Following are some of the othe! 
pertinent points brought out by Mr 
Renfrew in discussing meter testing 
with open-top volumetric-type cali- 
brated (or prover) tanks: 

Ideal prover tank for either load- 
ing rack or gravity truck meters 
would be one with a holding capacity 
equal to the volume of the average 
delivery made in everyday operation 
In no case, should prover-tank capac- 
ity be less than one minute’s delivery 
through the meter and should prefer- 
ably be one and one-half to tw 


BIRMINGHAM 


TANK 


COMPANY 


Division of 


THE INGALLS IRON WORKS COMPANY 


BIRMINGHAM e@ PITTSBURGH @ NEW YORK @ NEW ORLEANS 


THREE PLANTS 


Birmingham and North Birmingham, Ala., and Pascagoula, Miss 


HEAVY PLATE WORK OF EVERY DESCRIPTION 
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times this amount. If the prover tank 


] 


too small, it will be filled before 
1aximum speed of the system is 
ached, considering time consumed 


for starting and topping off. 


In designing testing equipment it 
1ould be remembered that, because 
space limitations, the air elimi- 
itor of the truck meter is required 

accomplish the difficult job of 
r separation and elimination. An 
accuracy from this source outside 


the limits for a small prover tank 






ight be very well within limits for 
tank with holding capacity ap- 
roaching volume of average filling 
station dump. Inaccuracy resulting 
from air condition is a constant ir- 
respective of the size of prover tank. 


Especially in respect to oils, which 
foam badly, size of seraphin neck 
should be large enough so that rates 
of flow can approximate actual op- 
erating conditions. Experience and 
actual practice have indicated that a 
diameter which gives a height of 
5. inch for 0.1% of tank contents is 
a practical compromise. This will 
permit reading to a tolerance which 
equals 0.01% of tank contents. 


Height of testing equipment should 
approach that of a tank truck when 
testing loading-rack meters to avoid 
change in evaporation conditions. 
Loading arm must be kept full right 
up to loading value, in view of ef- 
fects of air pockets on discharge 
side of the meter. Volume of top 
neck above the zero point must be 
sufficient to permit same rate of 
flow as used in topping off a truck 
tank. 

When testing gravity truck meters 
it is important that negative head 
and evaporation conditions be the 
same as those encountered when de- 
livering to a filling station. This calls 
for depth of pit and height of tank 
which will produce negative head 
conditions approximating those found 
in a filling station. Previously ac- 
cepted was a tank in a pit as the 
necessary equipment for testing grav- 
ity truck meters. 

Shape of prover tank must permit 
tank to drain properly and trap no 
air when filled. Elapsed time between 
drainage and refilling tank for next 


test should be uniform, since any 
Variation in time inner wetted sur- 
face is exposed to evaporation will 
affect test results when using a vol- 
atiie product. Suction piping for 


lraining tank should have baffle over 
oullet opening to eliminate vortex 
ar should be ‘designed as not to 
pi up air until tank has completely 
emptied. 

rover tanks should have properly 
loc ‘ted thermometer wells and be 
Pr ected against the direct rays of 
th sun as a precaution against ex- 
sion or contraction of tank walls 
an against changes in evaporation 
rat. of volatile products. In conclu- 
slo. mounting of tank should induce 
no stresses which would result in a 
he ige of shape or volume. 


mes M. Dietz, superintendent of 
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weights and measures, County of other measures are being filled ffom 
Union, New Jersey, described to the the supply tank, the supply tank to 
conference what he considered ideal be located above ground and con- 
testing equipment to cover an area taining 7,000 gals. of No. 2 fuel oil. 
of approximately 105 sq. miles: With this arrangement the average 

“. .. To have two measures having compartment could be tested within 
capacities of 200 gals. each and two 15 minutes and a 6,000-gal. tank 
cylinder measures with capacities of within two hours, and as the liquid 
25 gals. each and graduated in one- supply and the tank compartments 
tenth gals., all of the measures to would be of about the same tem- 
be mounted upon a platform with perature, there would be very little 
their base 15 ft. above a level strip change in the volume of the oil while 
of concrete that is large enough to tests were being made. This would 
hold our largest tractor and tank eliminate the danger of having a 
units, the measures to be so arranged meter or compartment damaged by 
as to permit the emptying of one or water used in testing, especially in 
more into a compartment, while the cold weather.” 


ANSWERS 


TO COUPLING PROBLEMS 
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HOSE COUPLINGS ae 

Save on hose replacement, ste 

filling time and service costs . ee te ee ee 
Eo 


International Couplings hold tighter, — - 
without slipping or seepage. Hose life 
is lengthened because there is no “wick- 
ing’’ to permit hose disintegration at 
the coupling. 

International STREAM-FLO and INTER- 
FLO Couplings, when attached, have a 
smooth bore the same size as the hose, per- 
mitting a full, unrestricted flow of fluid. 
UNI-FLO Couplings are quickly attached _— 2. UNI-FLO Reattachable Couplings. 
or reattached in the field with ordinary a wew eree. 
mechanic’s tools. 

From oil field, refinery, bulk plant to 
service station, there is an International 
Coupling, especially suited to the require- 
ments of every transfer point. 











‘CATALOG 3. INTER-FLO Interchangeable Sleeve 
‘ Permanently Attached Couplings. 
AND PRICE List Sizes 22" x 22" to 4” x 4”. 
ee ee meee | 
The INTERNATIONAL METAL HOSE CO. | 
1523 East 45th St., Cleveland 3, Ohio | 
Please send me with no obligation your coupling 
catalog and price list. 
COMPANY — ; | 
| 
ATTENTION OF Ts | 
| 
ADDRESS _- | 
CITY STATE 





IPAA Data Show Refiners Squeezed 


WASHINGTON—Plight of the re- 
finer, especially the smaller nonin- 
tegrated company, caught in the 
squeeze between declining product 
prices and a steady market, gener- 
ally speaking, for crude, is graphic- 
ally portrayed in a comparison of 
prices compiled by Independent Pe- 
troleum Assn. of America. 

The refiner’s “margin,” according 
to IPAA’s latest compilation (see 
table) has shrunk 35c per bbl., or 
approximately 30%, in the six months 
from October, 1948, to April, 1949. 

Based on prices published in NaA- 
TIONAL PETROLEUM NEWS, the as- 
sociation computes weighted average 
prices for motor gasoline, kerosine, 
light fuel, and heavy fuel in nine 
principal refinery markets in the 
United States, and crude oil in eight 
of the principal producing areas of 
the country. 

While the weighted price of four 
principal products does not represent 
actual refinery total realization from 
a barrel of crude, by reflecting 
changes in the price level for the 
major part of refinery output it 
does indicate approximate changes 
in this realization. 

High point in the refiner’s “mar- 
gin” in the postwar period was 
reached in October, 1948. The associa- 
tion’s product average then stood at 
$3.74 per bbl. with a crude average 
of $2.59, or a price spread of products 
over crude of $1.15 per bbl. 

3y April, 1949, the spread 
dwindled to 80c per bbl., the two 
averages standing at $3.36 per bbl. 
and $2.56 per bbl., respectively. At 
80c, the price spread of products 
over crude was the lowest since 1943 
when it began a gradual climb from 
78c per bbl. 

Decline in 


had 


individual product av- 


erages was the largest in heavy fuel, 
2.08c per gal. Other averages were off 
(per gal.) 1.35c for light fuel, 0.72c 
for kerosine, and 0.1c for. gasoline. 
Four-products average was down 
0.91c per gal., or 38c per bbl., against 
a reduction in the crude average of 
only 3c per bbl.—from $2.59 to $2.56. 

Weights used by IPAA for the 
various refinery districts, refined 
products, and crude are: 


Refinery Markets 


Oklahoma 
Midwestern 
(Group 3) 
Philadelphia 
Jacksonville 
Western Penna 


16.0% 
20.0% 


3.2% 
1.6% 
5.6% 


New York Harbor 
Boston 

Gulf Coast 
Los Angeles aad 


Refined Products 
Gasoline 50% # £ODistillate. 
Kerosine .. 5% Residual 30° 


Crude 
Penna. Grade ; 1.6¢ 
Illinois Basin 4.0° 
Oklahoma-Kansas 26.4° 
N. Louisiana-Ark. 4.0° 
East Texas 8.0% 
W. Texas-New Mex. 12.0¢ 
Gulf Coast 24.0% 
Signal Hill ( Calif.) 20.0% 


Government subsidy payments and 
charges collected and paid to trans- 
portation pool during the war period 
are excluded in the association cal- 
culations. 


Wholesale Prices of Crude Petroleum and Principal Products 
in the United States 


(Compiled by Independent Petroleum Assn. of America; all prices 
based on low quotations from National Petroleum News) 


Refined Products in 9 Refinery Markets 
Heavy 
Fuel 
c/gal c/gal 


Motor Kero- 
Gas. sine 
c/gal gal 
1940 : - 26 36 
1941 6.05 10 
1942 6.14 56 
1943... 6.32 72 
1944 .. . 6.47 78 
1945. 5.48 5.18 
1946. 60 5.70 
1947 57 28 
1948 ek 53 9.92 
1948 
Jan, - 15 40 
Feb. . i4 93 
Mar 14 93 
mee, 44 93 
May 15 
June . 15 9.93 
July .. 15 93 
ae. . 47 93 
Sept —- 97 
Oct ee ° 
Nov. . : 07 
Dec a 04 
1949 
Jan 
Feb 
Mar 
Apr 


Light 
Fuel 
c/gal 
55 
67 
91 
oa 
34 
06 
51 
04 


Cris 


at > > > 


xe 


be 
95 
os 


oF 


> 
) 
95 
) 
> 


a5 


95 


PODPDPPOMOBDE 


03 


z 


Crude 
Petroleum 
Avg. Four Products in 8 Areas 
$/bbl $/bbl 
.64 1.02 
85 14 
91 20 
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Price Spread 
Products 
Over Crude 
$/bbl 
3.91 
4.41 
4.54 
4.71 
4.87 
4 
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WPRA Shows Loss for 


NPN News Bureau 
TULSA—Study of refinery opera- 
tions made by the Western Petroleum 
Refiners Assn. shows that the re- 
finer who buys most of his crude 
“cannot continue to operate unless 
refined product prices improve above 
present levels so as to permit him 
at least to break even.” 
Constantly 


declining demand for 


TABLE I 


Plants Making Asphalt and Naphtha 


Per Cent 
Yield 
$0.19 


Gallons 
Ethyl ».74 
Reg 11.15 
13.24 5.56 
5.18 Mee 


10.03 21 


1.‘ 
1.73 
2.34 


3.09 


100.00 
»f crude per bb! 
Mfg cost per bbl 
Total e 
‘otal Realization 


Loss 


Crude Buying Refiners 


residual fuel has further accentuated 
refiners’ problems; new markets 
must be found for heavy fuel and 
new refinery techniques developed to 
make use of it, report stated. 

Survey was made of product 
yields, operating costs and realiza- 
tions during March, of plants in Kan- 
sas, Oklahoma, and North Texas with 
capacities of 4,000 to 8,000 b/d, 


Total 
Price Realization 
10.75 $ .6171 , . 
1.1011 Gasoline 
8.5 $726 


7 29 1600 Kerosine 


9.875 


0.625 1473 Distillate 
6.625 .OS15 Diesel Fuel 

- "1828 Residual Fuel 
Propane & Gases 


Loss 


0.50 
» 


2.143 1056 


o.20 .0516 


Total 


Cost of crude per bbl 


Mfg. cost per bbl 
Total . 
Total Realization 
Loss . 


(Note: Today’s prices and current operating cost 


skimming and Thermal cracking. 
These were compared with operating 
costs for the first quarter of 1949, 
and the figures were practically the 
same. Unit cost of the various re- 
fined products were obtained from 
Platt’s Oilgram, and are the most 
recent minimum quotations, accord- 
ing to the report. 

“Constantly increasing cost of ma- 
terials and labor in the postwar years 
have added 65% to the refiner’s op- 
erating cost since 1945,” WPRA said. 


TABLE II 


Plants Not Making Asphalt and Naphtha 


Per Cent 


Total 
Realiz tion 
10.75 $ 


I.Siv 


Yield 


Gallons Price 
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bs 









15° 
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30% 


1.6¢ 
4.0° 
6.46% 
4.0% 
8.0% 
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Calif. Standard Cuts Heavy Crude, Ups High Gravity 
Oils; ‘Price-Protected’ No. 2 Fuel Spreads in East 


This year’s piecemeal adjustments of crude oil 
prices to refinery product markets extended into the 
first week in June with reductions posted in heavy 
fuel oil bearing crudes in California and Arkansas, 
and advances in top gravity oils in far-Western fields. 
That the pace of refinery sales to other than regular 
accounts had slowed to a walk was evident in the 
sharply inereased number of U.S. and Panamanian 
flag tankers going into lay-up. 

Along the Eastern Seaboard, additional major sup- 
pliers adopted “‘price protection” policies to stimulate 
lagging sales of No. 2 fuel during the summer. In 
the Midwest, Standard of Indiana and Pure Oil an- 
nounced “price protection” plans to household cus- 
tomers. 

Standard Oil Co. of California posted reductions 
in heavy fuel oil bearing crudes ranging from 1 to 
42c per bbl. and increases in some high gravity oils 
ranging up to 28c per bbl., effective June 1. At the 
same time, the company lowered its fuel oil prices 
15e per bbl. in its principal bunker and tank car 
markets along the West Coast. 

Representative West Coast field affected by Califor- 
nia Standard’s lower crude oil schedules were 18 gravi- 
ty Signal Hill, down 18c per bbl. to $1.78, 14 gravity 
El Segundo, down 21c to $1.39, 25 gravity Del Valle, 
down 17c to $2.09, 19 gravity Mountain View and 
14 gravity Edison oil off 28c and 21c, respectively. 
On the upside, top gravity Montebello, Aliso Canyon, 
Coalinga, and Cymric crudes were increased in 
amounts ranging from 15 to 28c per bbl. with highest 
price of $2.94 posted for 40 gravity Cymric. 
tandard’s new prices for bunker “C” fuel oil 
bunkering offshore trade are San Pedro, Calif., 
$1.50; Richmond, $1.65; Willbridge, Ore., and Port 
W: ls, Wash., $1.90 per bbl. The company’s heavy 
fu prices now have fallen 60c per bbl. below its 
por'ings at the beginning of 1949. Reductions also 
We made in the company’s tank car prices, FOB 
rel .eries and terminals on the West Coast for Stand- 
i Light Fuel Oil and Standard Fuel Oil. 

her crude oil developments included a 25c per 
bb reduction posted by Arkansas Fuel Oil Co. and 
Oh » Oil Co. for oil produced in the Stephens and 
Sm rt, Ark. fields, with exception of production from 
Hogg Sand. 





Arkansas Fuel’s June 1 prices for 





Stephens and Smart fields (all sands except Hogg 
sand) range from $2.06 per bbl. for below 25 gravity 
up to $2.38 for 40 gravity and above. 

In Oklahoma, Rock Island Oil & Refining Co. has 
extended reductions in crude postings ranging from 
2c to 79c per bbl., made on May 20, to all other pools 
served by its pipe lines in Carter, Stephens, Garvin, 
Comanche and Brady counties in southern Oklahoma, 
effective June 4. 

East of the Rockies, the price of crude oil con- 
tinued the biggest industry question mark, and the 
next development in Texas and Mid-Continent fields 
was anybody’s guess. From the standpoint of the 
refiner’s operating margin, particularly for fuel oils, 
the price was high as evidenced by the large segment 

about 15%—of non-operating refinery capacity. On 
the other hand, one major crude buyer still was re- 
ported paying a 5c per bbl. premium for East Texas 
oil, subject to a 30-day cancellation notice. 

The promise of “price-protected’”’ No. 2 fuel was 
an indication to some sources that crude oil prices 
would remain unchanged during the summer months. 
As additional major suppliers along the Eastern 
Seaboard announced plans to protect No. 2 fuel con- 
sumers and resellers against price declines this sum- 
mer, their plans were hailed by some marketers as 
a “broad public spirited move,’ and denounced by 
others as a “gamble on the market for free storage” 
so urgently needed by primary suppliers to ensure 
adequate heating oil supplies in the Fall. 

Socony-Vacuum Oil Co. was the latest to announce 
the adoption of a “price protection” plan. The com- 
pany said that all of its customers in its eastern 
marketing territory will benefit from any reductions 
in its No. 2 home heating oil posted prices that may 
occur between the date of delivery and Sept. 1. 

Atlantic Refining, Shell Oil and Gulf Oil are other 
eastern majors that have put into effect protection 
plans following the initial move by Standard 
Oil Co. 

Reactions to the plans varied sharply. Some New 
York Harbor terminal operators said they had noted 
a sizeable increase in their barge sales since they 


Esso 


started offering protection to resellers. Several large 
distributors, on the other hand, said they were still 
skeptical over the advantages of stocking No. 2 fuel at 
this time. 


Their principal contention was that price 
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Summary of Daily Gasoline Prices (May 31 through June 6) 


Wednesday 
June 1 


10.75(1) 


Tuesday 
May 31 


10.75(1) 


Friday 
dune 3 


10.75(1) 


Monday 
June 6 


Thursday 
June 2 


10.75(1) 


Motor Gasoline, 78-80 Oct. 
Oklahoma (Group 3) 
Midwestern (Group 3 basis) 

N. Tex.(For shpt. to Tex.&N.M. dest’ns) 
W.Tex. (For shpt. to Tex.&N.M. dest’ns) 
E. Tex. (Truck Tnsp.) .. : 

Cent. W. Tex. (Truck Tnsp. >, 

Motor Gasoline, 78-80(86) Oct. 
Oklahoma (Group 3) 
Midwestern (Group 3 basis) ... 
N. Tex. (For shpt. to Tex.&N.M. dest’ ns) 
W.Tex.(For shpt. to Tex.&N.M. dest’ns) 
E. Tex. (Truck Tnsp.) .. ios 
Cent. W. Tex. (Truck Tnsp.) ened 

Motor Gasoline, 74-76 Oct. (Regular): 


Oklahoma (Group 3) .. aeTT eT 
Midwestern (Group 3 basis) 


(Premium) : 


(1) 10.875-11. 75(1) 
(1)11-11.75(1) 
(1)11-12(1) 
(1)11.25-11.5(1) 
(Prem.) : 


peas 
rns re 


Noe 


10(1) 


N. Tex. (For shpt. to Tex.&N.M. dest’ ns) 
W.Tex.(For ehpt. to Tex.&N.M. dest’ns) 
E. Tex. (Truck Tnsp.) 

Cent. W. Tex. (Truck Tnsp.) 


Motor Gasoline, 74-76(80) Oct. (Regular) : 


Oklahoma (Group 3) 

Midwestern (Group 3 basis) 

N. Tex.(For shpt. to Tex.&N.M. dest’ns) 
W.Tex. (For shpt. to Tex.&N.M. dest’ns) 
E, Tex. (Truck Tnsp.) 

Cent. W. Tex. (Truck Tnsp.) 


60 octane & below: 


Oklahoma (Group 3) 
Midwestern (Group 3 basis 
N, Tex. (For shpt. to Tex.&N.M. dest’ns) 


(1 110-10. 25¢ 1) 
(1)10-10.75(1) 
(1) 10.25-10.5(1) 
(6)10-10.375(1) 
(4)10-10.375(1) 
(1)10-10.75(2) 
(1)10.25-10.5(1) 
(1)10-11(1) 
(1)10.25-10.5(1) 


(1)9.25-9.75(1) 
(2)9.25-9.75(1) 
(2)9.375-10.3(1) 


(1 110-10 25(1) 
(1)10-10.75(1) 


(1)10.25-10.5(1) 


(6)10-10.375(1) 
(4)10-10.375(1) 
(1)10-10.75(2) 
(1)10.25-10.5(1) 
(1)10-11(1) 
(1)10.25-10.5(1) 


(1 110-10 25(1) 
(1)10-10.75(1) 
(1)10.25-10.5(1) 
(6)10-10.375(1) 
(4)10-10.375(1) 
(1)10-10.75(2) 
(1)10.25-10.5(1) 
(1)10-11(1) 
(1)10.25-10.5(1) 


(3)9.375-9.75(1) 
(1)9.25-9.75(1) 
(2)9.375-10.3(1) 
(1)9.375-10(2) 


(1)9.875-10.25(1) 
(1)10-10.75(1) 
(1)10.25-10.5(1) 
(6)10-10.375(1) 
(1)9.9-10.375(1) 
(1)10-10.75(2) 
(1)10.25-10.5(1) 
(1)10-11(1) 
(1)10.25-10.5(1) 


(3)9.375-9.75(1) 
(1)9.3-9.75(01) 
(1)9.125-10.3(1) 
(1)9.375-10(2) 


(1)9.875-10.75(1) 
(1)10-10.75(1) 
(1)10.25-10.5(1) 
(6)10-10.375(1) 
(1)9.9-10.375(1) 
(1)10-10.75(2) 
(1)10.25-10.5(1) 
(1)10-11(1) 
(1)10.25-10.5(1) 


(3)9.375-9.75(1) 
(1)9.3-9.75(01) 
(1)9.125-10.3(1) 
(1)9.375-10(2 


W. Tex. (For shpt. to Tex.&N.M. dest’ns) (1)9.375-10(2) 
E. Tex. (Truck Tnsp.) (1)9.25-10.5(1) 
. W. Tex. (Truck rnsp.) (1)9.5-10.4(1) 
Gasoline octane ratings are 
Motor Gasoline, 78-80 oct. (Premium) (b) 
New York harbor 
New York harbor, 
Philadelphia 
Philadelphia, barges 
Baltimore 
Baltimore, 
Motor Gasoline, 78-80 oct. (Premium) (c) 
New York harbor 
New York barbor, barges 
Philadelphia 
Philadelphia, barges 
Baltimore 
Baltimore, barges 
Motor Gaseline, 74-76 oct. (Regular) (b).. 
New York harbor 
New York harbor, barges 
Philadelphia 
Philadelphia, 
Baltimore 
Baltimore, barges 
Motor Gasoline: 
Western Penna., Bradford-Warren: 
78-80 Oct. 
74-76 Oct. (Regular) 
Western Penna., ‘Other Districts: 
78-80 Oct. (Prem.) (1)12.5-13.8(1) 
74-76 Oct. (1)11.5-12.8(1) 


Note: Gasoline prices are reported in each day’s Platt’s 
companies quoting the low & highs of the ranges. 


(1)9. 5-10. 4(1) 
ASTM Motor Method ratings, except ASTM Research Method minimum ratings which are shown in parentheses. 


(1)12.5-13.8(1) 
(1)11.5-12.8(1) 


OILGRAM Daily Price Service. 


(1)9.25-10.5(1) 
(1)9.5-10.4(1) 


(1)9.25-10.5(1) 
(1)9.5-10.4(1) 


(1)9.25-10. 5(1) 
(1)9.5-10.4(1) 


Pa pcs bt pps 
NS ror 
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et a et et 
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14.7(1) 
“14.1(1) 


14.71) 
14.101) 
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(1)12.5-13.8(1) (1)1 2.5-13. 8(1) (1)12.5-13.8(1) 
(1)11.5-12.8(1) (1)11.5-12.8(1) (1)11.5-12.8(1) 


Figures shown in parentheses indicate number ef 


(b) Research octane rating {s minimum of 5 points above Motor Method rating. 
(c) Research octane rating is minimum of 10 points above Motor Method rating. 





protection might not fully apply to them if, as they 
pointed out, major company New York Harbor barge 
prices continue “to lag behind prevailing low spot 
market prices at the end of the summer as they do 
today.” Most major suppliers at New York quote 
7.4c, barges, for No. 2 fuel, less a 0.4¢ verbal allow- 
ance, or a net of 7c; spot offerings at the harbor 
have been reported at prices ranging down to 6.75c. 

Some eastern marketers claimed protection on No. 
2 fuel was a “strong competitive move,” particularly 
in the case where an Independent refiner, without the 
financial backlog to offer the plan, served accounts 
that were “‘split’”’ with major suppliers. 

Other developments in products prices were limited 
to declines in fuel oil in the Midwest and the Gulf 
and mixed tendencies over the country for gasoline. 
Along the East Coast and the Gulf, there was some 
indication that supplies of lower research 
motor gasoline were increasing. 

In the Midwest, third grade gasoline prices drop- 
ped slightly while regular-grade prices were slightly 


44 


octane 


higher. While most Midwest refiners said gasoline 
demand through regular outlets was strong, many 
expressed disappointment that spot dealings in whole- 
sale lots continued on such a limited scale. 

In Chicago, Standard Oil Co. (Indiana) reduced 
its heavy fuel tank wagon prices 0.5c, effective 
May 31. Standard’s new prices for small deliveries 
of Stanolex Fuel A were reduced to 8.9c and to 7.75¢ 
for Stanolex Fuel C. 

At the Gulf, cargo prices for No. 2 fuel declined 
in the absence of strong demand to 6c, a drop of 
0.25c per gal. 

In the Mid-Continent, several grades of conve 
tional bright stock and cylinder oils were off 
amounts ranging from 1.5 to 2c per gal. on the | 
of price ranges when one refiner reported quo’ 
17c for 150-160 vis. bright stock, 16.5¢c for 120 
bright stock and 15c for 600 s.r. olive green cylil 
stock. 

Trading was reported 
terminal areas. 
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What is an oil man ? 





1152 different kinds of jobs are 
required at Shell to supply you with 
the petroleum products you need 
—when and where you need them. 





A wall, a tree, a rope, sums up the story of 
three blind Hindus who tried to “see” an elephant 
by touch. One felt its side, and said “A wall.” One 
touched a leg and said, “A tree”... and one thought 
its tail a rope. Most of us, touching petroleum at a 
few spots, have only a limited picture of an “oil 


man.” 


Here’s your clue: Among the unusual jobs at 


Shell is that of paleontologist, involving study of 


il remains as clues to new oil fields. An “oil man” 
. be achemist ...a truck driver...ariveter... 
| pretty secretary. But all are work’ g to make 
energy of oil more useful to more and more 


ple. 


A forward-looking company 
serves all 4: 


Jun. 8, 1949 





Go as high as you like — Among Shell's oil 
men are pilots who inspect pipelines quickly and 
efhciently from the air. They, like Shell account- 
ants, machinists, salesmen, clerks, are encouraged 
to study the job “just ahead,” and be ready to ad- 


vance to better positions when opportunity comes. 


You know this *‘oil man”’ best because he’s 
the friendly service station dealer in your own 
neighborhood. He is your day-to-day contact with 
the oil business. Over 30,000 employees back him 
up at Shell—all “oil men,” though they work at 
1152 different kinds of jobs to serve you. 


Consumer 
Community 

) Employees 
Shareholders 


SHELL OIL COMPANY 
INCORPORATED 





OIL MARKETS 


was a 100-car transaction of No. 6 fuel reported by 
an Oklahoma refiner to a Midwest broker at 70c per 
bbl. for shipment over June. 


ATLANTIC COAST 
Lull in Trading Continues at All Points 


The first week in June was one of the quietest from a 
trading standpoint of any of the year to date. The 
lack of open market activity was anomolous to many 
marketers in the face of high retail gasoline sales and 
a tremendous potential demand for heating oils during 
the balance of the year. To stimulate the pace of No. 
2 sales, price protection policies of additional major and 
Independent supplying companies now guaranteed con- 
sumers and resellers against declines in prices through 
the month of August. 

Prices for No. 2 fuel in barges were off fractionally 
at New York Harbor on reports of offerings and sales 
at 6.75c per gal.; this price level was lower by 0.05c than 
prices previously reported for barge deliveries. 

Several Independents in the New York Harbor district 
said their retail sales of gasoline for the month of May 
ranged from 12 to 16% above sales for the same month 
a year ago. 

Some suppliers who have instituted price protection 
for No. 2 sales reported that sales have risen consider- 
ably since the first of the month, but the majority of sup- 
ply reports indicated slack dealings in both heating oils 
and residual fuels. On the other hand, most sources said 
they looked forward to a period of active No. 2 fuel buy- 
ing at the primary level in the near future, for they 
pointed out that distributor storage was practically 
empty and even a normal winter next heating season 
presaged No. 2 sales at least 15% heavier than during 
the past one. 





Prices for most products were reported unchanged at 
all seaboard points. 


WESTERN PENNA. 
‘Gas’ Demand Booms to Beat Tax Deadline 


A lc increase in Pennsylvania’s gasoline tax rate on 
June 1 stimulated the heaviest buying of the product by 
jobbers and distributors which refiners in the western 
part of the state have experienced in years, according to 
reports the past week. Trading in other light products 
was slow. Lubricating oils were moderately active. 

Low pour test bright stocks were offered at lowe1 
prices but quotations for all other products were reported 
unchanged. 

A 2c per gal. reduction to 19.5c for 10 pour test bright 
stock, 18.5c for 15 pour test, was reported by one refiner. 
Quotations for 25 pour test were unchanged, ranging up- 
ward from 17c per gal. 

Replacement buying of gasoline early in the week fol- 
lowing the three-day holiday was augmented by demand 
from buyers who wanted to get under the wire on the 
tax increase. Some refiners said there were truck trans- 
ports lined up at their plants until midnight, May 31. 
The tax increase became effective at midnight that date. 

Domestic demand for lubricating oils centered on blend- 





NPN Gasoline Index 
Cents Per Gal. 
Dealer T.W. Tank Car 

June 6 .. ; . 15.21 11.24 
Month ago . . 15.21 11.18 
Year ago .. a ‘ 14.55 11.31 

Dealer index is an average of ‘‘undivided’’ dealer prices 
ex-tax; in 50 cities 

Tank car index is weighted average of following wholesale 
markets for regular-grade gasoline FOB refineries 
terminals: Okla., Midwestern W. Penna., Calif., N 
Harbor, Philadelphia, Jacksonville, Boston and Gulf Coast 











ed motor oils, although some refiners reported increase 
in inquiries for bright stock and neutrals. An export sale 
of 1,000 drums of bright stock was reported but the price 
was not disclosed. Foreign inquiries, one for 3,500 bbls. 
of bright stock and one for 300 drums of blended oils, 
were in the market as the week ended. 


MIDWESTERN (Chicago-E. St. Louis Area) 
Light Fuels Brighten; Gasoline Prices Up 


Adoption by Standard Oil Co. (Indiana) of a program 
guaranteeing household customers the benefit of any 
reduction in its tank wagon prices for furnace and heat- 
ing oils prior to Sept. 1 brightened the outlook for light 
fuel oils in Midwest, according to reports last week. 

At the same time gasoline prices pointed upward with 
price advances reported by several refiners. Tank car 
demand for gasoline was slow, but refiners generally 
said large volume was moving from pipe line terminals 
against contracts. 

Prices reported for premium-grade gasoline ranged 
from 10.75 to 11.625c, up 0.125c on the high; regular- 
grade gasoline ranged from 10 to 10.375c, up 0.1c on 
the low and 0.125c on the high. Prices for third-grade 
(60 and below) were both down on the low and up on 
the high to range from 9.25 to 9.75c. Refiner who re- 
duced his price 0.125c to 9.25c, Group 3, for third grade 
said the “flurry in farm demand was over.” 

Trading in light fuels continued slow, according to most 
trade sources, but for the most part refiners’ outlook 
on light fuel storage problem became brighter as a 
plan to encourage summer fills through “price protection” 
guarantees was adopted by Standard of Indiana. 

A large fuel oil distributor, however, said Standard’s 
plan raised the question of credit extension among dis- 
tributors. 


GULF COAST 
No. 2 Fuel Prices Decline to 6c Per Gal. 


Prices for No. 2 fuel edged lower at the Gulf the first 
week in June in the absence of strong demand. With 
the possible exception of high Research octane regular- 
grade gasoline, there was little buyer interest in the 
market for most products. Gasoline was reported in 
more plentiful supply as eastern marketers and upper 
Mississippi buyers for the most part continued to defer 
making commitments. 

No. 2 fuel in cargoes was reported available at 6c 
per gal. from two supply sources. Previously, supplicrs 
reported No. 2 fuel prices ranging upward from 6.25« 

Suppliers generally said that the few current in- 





25-50 lb. Grease Pails 
We also specialize in drums 
made to Federal Spec. R. D.— N.Y., NJ., Md., 

729-A Va., W.Va., Conn., Mass., Vt. 


The Cleveland Steel Barrel Co. 
9612 Meech Ave., Cleveland 5, Ohio 











LEAMAN TRANSPORTATION 


Reliable Tank Truck Service in Pa., 
D.C., Del., Ohio, 


DOWNINGTOWN, PA. 


Phone 600 





NATIONAL STEEL DRUM CO 


Specialists in Supplying 
Reconditioned Prime Head Fillers 
Tri-Sure or Rieke Closures. 
An inquiry will save you money on 
Export or Domestic shipments. 
Philadelphia 34, Pa. CUM 8-2°22 
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quiries tended to lay heavier than usual stress on prod- 

t quality, particularly with respect to color, stability, 
Research octane rating and sulfur. Export demand for 

-72 oct. leaded gasoline and gas oil continued light. 

Lack of active up-river and Eastern Seaboard spot de- 
mand for gasoline has resulted in a noticeable easing in 
supply of regular-grade, according to reports. Regular- 
grade with 85 Research oct. rating was reported avail- 
able at 10.25c per gal., while material with Research 
ratings varying from 83 to 84 was generally quoted at 
prices from 10 to 10.25c. Some domestic inquiries were 
reported for 86 Research regular-grade. 

The range of prices reported for bunker “C” fuel con- 
tracted slightly from the high side when one supplier re- 
ported lowered his quotation 17c to $1.20 per bbl. Bun- 
ker “C” fuel prices reported by suppliers ranged from 

1.15 to $1.35 per bbl. with variations in some instances 
from 5 to 10c within that range depending on sulfur and 
carbon content. 

One major supplier said he was in the market for 
cargo of bunker “‘C” fuel, but had been unable to find 
any meeting his specification requirements for less than 
$1.20 per bbl. 


MID-CONTINENT 
‘Gas’ Use Brisk; Heating Oils Unwanted 


Conflicting price trends for gasoline and heavy fuel 
appeared in the Mid-Continent in the short holiday week. 
Both advances and reductions in quotations were reported 
by several refiners. Post-holiday demand for gasoline 
was brisk, according to reports, while heating oils for the 
most part still were unwanted by buyers. 

Although open market demand for residual fuel con- 
tinued slack, some refiners said they were more optimis- 
tic over the outlook for the product. Asphalt was moving 
out ins good volume, they said, and there was increased 
use of residual for road oil. 

At the same time, one refiner in Oklahoma said he 
was offering No. 6 fuel 10c lower at 65c per bbl. Another 
refiner reported a 10c increase to $1.00 per bbl. in his 
price. Sale of 100 cars of No. 6 at 70c per bbl. to Mid- 
west broker for shipment over the balance of June was 
reported by still another Oklahoma refiner. As the week 
ended, quotations reported by Oklahoma refiners for No. 
6 oil ranged from 65c to $1.20 per bbl. 

In some areas third grade gasoline demand was not 
coming up to expectations, with farmers turning to trac- 
tor fuel instead, several trade sources said. Prices 
0.125¢ lower were reported for 60 oct. and below in Okla- 
homa and Arkansas, and in North Texas one refiner said 
he had reduced his prices for all grades of gasoline in 
amounts ranging from 0.25 to 0.75c. Two other North 
Texas refiners, a Kansas refiner, and another Oklahoma 
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INDUSTRIAL OIL CORPORATION 
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Crude Oil Prices 


Ohio Oil and Arkansas fuel cut prices in two 


Arkansas fields; California, Standard reduces 
heavy crudes, increases high gravity prices; 
Rock Island extends its reduction in Oklahoma 
(see p. 43). 

see May 25 NPN, p. 61 and 62, for complete 
crude price schedules which, however, do not 
reflect changes made since May 23. 











Guaranteed savings on 
steel drums—thoroughly 


Our service assures eco- 
nomical delivery anywhere. 


Write or wire for full details. 


BINDER COOPERAGE CO. 


Philadelphia 47, Po. 


— 1440 South Water St., 


refiner, however, reported advancing their prices for 
gasoline 0.1 to 0.25c 

The week ended with the following new price ranges in 
effect: Oklahoma, 78-80 oct. 10.75-11.625c, 74-76 oct. 10- 
10.375c, 60 oct. and below 9.375-9.75c; North Texas, 78- 
80 oct. llc, 78-80 (86) oct. 11-12.75c, 74-76 oct. 10-10.25c, 
60 oct. and below 9.375-10.3c; Arkansas, 60 oct. and below 
9.625c; and Kansas, 78-80 oct. 11.2-12c, 78-80 (86) 11.2- 
12c, 74-76 oct. 10.2-1lc, 74-76 (80) 10.2-1l1c. 

Several grades of conventional bright stock and cylin- 
der stock were down 1.5 to 2c on lows of price ranges 
with one refiner reporting reduced quotations. His new 
prices were 17c for 150-160 vis. bright stock, 16.5c for 120 
vis. bright stock, and 15c for 600 s. r. olive green cylinder 
stock. 


CENTRAL MICHIGAN 
Dual Crude Postings Unsettle Fuel Oils 


Reports from Central Michigan the first week in June 
indicated both light and heavy fuel oil prices were un- 
settled and trade sources placed the blame in part on the 
dual postings for crude oils in the state. 

he 22c reduction in crude prices posted the middle of 
May by Simrall Division of Roosevelt Oil & Refining 
Corp. and Bay Pipe Line Corp. as yet has not been met 
by Sohio, Pure Oil and Leonard Pipe Line Co. 

Price ranges for all products were reported unchanged, 
but there was evidence of uneasiness in fuel oils in the 
up and down price changes in middle distillates as re- 
ported by two refiners. 

Demand for gasoline was reported “fair to good.” 


Atlantic Cuts Kerosine in Western Penna. 


PHILADELPHIA—Reduction of 0.7c in its kerosine 
tank wagon price at principal points in Western Penna. 
was announced June 6 by Atlantic Refining Co., effective 
June 6 to 13.1c at Pittsburgh. Erie, Altoona, Emporium, 
Indiana & Uniontown. 

Atlantic also said it had reduced its No. 2 fuel tank 
wagon price to 11.6c at Pittsburgh, a drop of 0.8c, ef- 
fective June 6. 





WAVERLY 


OIL WORKS CO. 
PITTSBURGH 1, PA. 


ESTABLISHED 1880 
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y) REFINERS OF 
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OIL PRICE SECTION 


At Refineries and 
Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

Prices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and shipments; for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminals; in cents 
per gal., except per bbl. where $ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
ported; reported as received by OJILGRAM and 
National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication, During 
periods of short supply, some sellers, and 
time all sellers, withhold quotations to new 
customers or the posting of firm prices but 
give OILGRAM the prices they otherwise would 
quote to the trade in general and which t ’ 
confine to their regular customers only 
line octane ratings in price tables are 
Motor Method ratings, except ASTM Research 
Method minimum ratings which are shown in 
parentheses Parenthetica] figures before and 
after prices indicate number of companies 
quoting the lows and highs of the ranges. For 
further details of price conditions apply to any 
NPN—OILGRAM office or see back of any 
OILGRAM Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Houston, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve- 
land (13), Ohio. Annual subscription rate in 
U. S.: $150 per year, payable in advance 





Gasoline 

Prices in Effect June 6 May 31 
OKLAHOMA (Group 3) 
78-SO Oct 

Prem , 10.751) 
78-S0(86) Oct 

Prem (1)10.75-11,625(1)(1)10.75-11.625(1) 

76 Oct. Reg 10(1) 1011) 


10.75(1) 


(6)10-10.8375(1) (6)10-10.375(1) 
60 Oct 
below (1)9.25-9.75(1) (3) 


MIDWESTERN (Group 3 basis) 
78-80 Oct 

Prem vr 
78-80(86) Oct 

Prem (1)10.75-11. 62: ) 110. 75-11.625¢ 
74 76 Oct. Reg. ine Sear a 
74-76(8S0) Oc 

Reg (4)10 STDC 1) 1.9-10.375(1) 
60 Oct.& below (2)9.2: : (1)9,.3—9. 7501) 

Correct for May 3 ow! neorrectly ir 
June 1 issue of NPN 


N. TEX. (For shpt. to Tex. & N.M, dest’ns.) 
7T8-SO Oct 

Prem ) (1)10.8S75-11.7501 
7T8-SO0(86) Oct 

Prem ) 2.7511) 1)11-12.7541) 
74-76 Oct 

Reg ) y » (199 10.7511) 
74-76(80) Oct 

Reg (1)10-10.7 


60 Oct. &below(2)9.375 


W. TEX. (For shpt. to Tex. & 
7TR-80 Oct. 

Prem (1)11-11.75(1) (1)11-—11.75(1) 
78-8O0(86) Oct 

Prem (1)11.25-11.5(1) (1)11.25—11.5(1) 
74-76 Oct. Reg. (1)10-10.75(1) (1)10-10.75(1) 
74-7T6(80) Oct 


10.7542) 


25—-10.3(1) 
N.M, dest’ns.) 


Reg (1)10.25-10.5/1) 1)10.25-10.5(1) 
60 Oct. &below(1)9.375-—-10(2) 19 375-1012) 


E. TEX. (Truck tnspt.) 
78-80 Oct. 

Prem - +e -(1)11-12(1) 
78-80(86) Oct 

Prem a2 11(1) 
74-76 Oct. Reg. oP 
74 —- Oct 

Re (1910-11461 
60 Oct &below(1)9.25-10.! 


Prices in Effect dune 6 
CENT. W,. TEX. (Truck Transpt.) 
78-80 Oct. 

Prem. ....(1)11.25-11.5(1) (1)11.25-11.5(1) 
78-80(86) Oct. 

Prem, ....(1)11.25—-11.5(1) (1)11.25-11.5(1) 


May 31 


74-76 Oct. Reg. (1)10.25-10.5(1) (1)10.25-10.5(1) 


74-76(50) Oct. 
Reg. (1)10.25-10.5(1) (1)10.25-10.5(1) 
60 Oct. &below(1)¥ 5-10.4(1) (1)9.5-10.4(1) 


ARK, (For shipment to Ark. & La.) 
75-50 Oct. 

Prem, ccc 11.375(1) 11.375(1) 
78-80(86) Oct. 

Prem, 
74-76 Oct. Reg. 
74-76(50) Oct 

Reg iimletes 10.375(1) 10.375(1) 
60 Oct.&below 9.625(1) 9.75¢1) 
KANSAS (For Kansas destinations only) 
78-50 Oct. 

Prem --(1)11.2-12(1) 
78-80(56) Oct 

Prem. ....(€21)11.2-12(1) 


(1)11.1-12(1) 
(1)11.1-12(1) 


- (1)10.2-11(1) (1)10.1-11(1) 
— Oct. 
Leg. --.(1)10.2—-11(1) (1)10.1-11(01) 

60 Oct.& om 
below ....(1)9.4-10.375(1) (1)9.4—-10.375(1) 
WESTERN PENNA, 
Bradford-Warren: 
78-80 Oct.Prem, ones 
74-76 Oct.Reg. 12(2 12(2) 
Other districts: 
78-80 Oct.Prem.(1)12.5-13.8(1) (1)12.5-13.8(1) 
74-76 Oct. Reg. (1)11.5-12.8(1) (1)11.5-12.8(1) 
CENTRAL MICHIGAN (FOB Central Michi- 
gan retineries.) 
U.S. Motor: 
78-80 Oct. 
Prem so o€1)29 
78- SO(S6) Oct 
Prem. .. (1)13.5 
4- = te heldheamea 
; 6(50) Ov 


str” run gaso- 
line, excl. 
Detroit 
shpt (4)10 
Correct for Ma 
June 1 issue of NPN 
OHIO—Quotations of 
to Ohio points: 
73-75 Oct.. 14. 
CALIFORNIA 
Los Angeles dist: 
80-82 Oct. 
(Prem.) (1)13 
74-76 Oct. 
(Reg. ) .(1)11.6 14.1( (1)11.6-14.1(1) 
San F ran. di St. : 


16.1(1 


(1)15.85-16.6(1) 


3.85-14.1(1) (1)13.85-14.1(1) 
San Joaquin Valley: 
80-82 Oct. 
om. ») (1)15.85-16.6(1) (1)15.85-16.6(1) 
74-76 Oc 
es)” .(1)13.85-14.1(1) (1)13.85-14.1(1) 


Lubricating Oils 
WESTERN PENNA. 
Prices are for sales made, or offers reliably 
reported, to jobbers & compounders only. 
Viscous NEUTRALS—No. 3 col. Vis. at 70° 


200 Vis. (180 at 100°) 420-425 fi. 

UO p.t 4 20.5(2) 20.5(2) 

ys Saree 19.5(2) 19.5(2) 

p.t ‘ oe 1S o(2) 18.5(2) 
p.t 17(6) 

150 Vis. (143 at ot ,400- 405 fi. 

QO p.t J 18 2) 

10 p.t oe 17 Bt2) 

15 ae ‘eens 16.5(2) 

25 p (5)15-17(1) 

CYL INDE R STOCKS: 

Brt. stk., 145-155 vis. at 210°, 540-550 fi., 

8 col. 

10 p.t 1 

15 p.t 18.512 

2D p.t even 17-21 

600 S.R. 

filter’ bl 1: 

650 S.R 1343) 

600 fl (3)15—-1841) 

630 fi 2)17-1941) 

MIDCONTINENT LUBES 

(FOB Tulsa basis. Bright stock, vis. at 210°. 

Neutrals are 0-10 p.p. oils, vis. at 100°; 15- 

25 p.p. viscous neutrals generally are quoted 

0.5¢ under 0-10 p.p. oils; 15-25 p.p. nonviscous 

oils generally are quoted 0.25c under 0-10 p.p. 

oils) 

Neutral Oils—Conventional 

Pale Oils Col. 

60-85 vis. 2.(2)9.75-11(1) 2)9.75-11(1) 

86-110 vis. 2.(1)10~-11.25(1) 1)10-11.25(1) 

150 vis. 3.(1)11-13(1) 1)11-13(1) 


t 


Prices in Effect 
180 vis, 
200 vis. 


June 6 May 31 
3.(1)12-13.5(1) (1)12-13.5(1) 
3.(2)12-14(1) (2)12-14(1) 
200 vis. 3.(1)13—-15(1) (1)13-15(1) 
230 vis. 3.(1)13.5-15.5(1) (1)14.5-15.501 
300 vis. 3.(1)14-16(1) (1)14-1601) 
Ked Uils oe 
200 vis. Se 
Oylinder Stocks: 
600 s.r., Olive 

green ----(1)15—-16(2) 
Black Oil .. 18.5(¢1) 
Bright Stock-Conventional 
200 vis. D: 
10-25 p.p. . 
150-160 vis, "D: 
0-10 p.p. 
10-25 p.p. 
120 vis. D: 
0-10 p.p. 
Bright stock—sSolvent 
150-160 vis. 0-10 

p.p., 95 v.i.(1)24-25¢ 
Neutral Oils—Solvent 
170- 180 vis., 

98 v. ‘ 17(1) 17(1) 
200- 210 vis. 

90-95 V.i -e e(1)17-18(1) 
300 vis. 

95 Vv mgt 19(1) 

Correct. for Mi: 31 also; shown ir 

in June 1 NPN 


(1)17-18(1) 


SOUTH TEXAS (Neutral Oils) 
(Vis. at 100° F. FOB refineries for domestic 
and/or agent shipment.) 
PALE OILS 
VIs, COLOR 
100 1%-2 ).9-11(1) (4)9.5-11(1) 
200 No. 23... : 11(5) 
300 No. 2-3.. 2¢i 12(5) 
500 No. 

2u%e-3% .... 3: 13(5) 
750 No 3 

200 No. 3-4. 
2000 No. = 5.5 (1) (4)16-16.5(1 
RED OILS: 

100 No, 5-6. ¢ ‘ 9.5 (4) 
200 No. 5-6. 1(5) 
300 No, 5-6 (5) 
500 No. 5-6. 3(5) 3(5) 
750 No. 5-6. 4 (5) 
1200 No. 5-6 15/4) 5(4) 
2000 No. 5-6. (4)16-16.5(1) (4)16-16.5(1 


CHICAGO (From Mid-Continent p.l, crude) 
Neutrai oils vis. at 100° F. 0 to 10 p.p. 
Pale Oils: 
Vis. Color 
60-85—No, 2. : -75(1) 
86-110—No,. 2 2.a0 2.25(1) 
150—No. 3... 
180—No., ¢ 

200—No 

250—No. 
Red Oils: 
180—No. 5 

200—No., 5 
250—No. 5 
280—No. 5 .. ‘ 
300—No. 5 .. 6 ) 16(1) 
Nete: Viscous oils, 15 to 30 p.p. are quoted 
0.6c lower; 40-85 and 86-110 No. 2 non-viscous 
oils, 15 to 30 p.p. 0.25c lower. 








Lube Oil Colors Fluorescent 
Petroleum Colors 


PATENT CHEMICALS, INC. 
PATERSON 4, N. J. 








® Fine Lubricants 
® Industrial Fuels 


PRUITT PETROLEUM CO. INC. 
PHILADELPHIA 2, PENNA. 








ATTENTION JOBBERS 


—=_—_ 


One us. QUART 


BET-R- LUBE 


|, '00% pure mineral 
MOTOR | 
Ol & 


DEM co 
ok LUBRICATOR —] 
Protected Areas Available 
For Distributors 


A Top Quality—HIGH V 
Specification Oil 





New Attractive Low Cost 
Sealed 1 Quart Litho Cans 


For Full Information 
Contact 


IDEAL LUBRICATOR CO 


Philadelphia 2, Penna. 











NATIONAL PETROLEUM N 











Vrices in Effect June 6 
Unfiltered Steam Ketined 
140 cccccs 14.5(1) 
Oe scetaetars 15.5(1) 15.5(1) 
16.5(1) 16.5(1) 
Bright Stocks, 16v vis. at 210° No. 8 color 
0 to 10 p.p. (1) 22.5(1) 

» to 25 p.p 22(1) 

0 to 40 21.5(1) 
E filtered 

Cyl. Stock 16 
Note: To obtain 
add 0.6c per gal. 


May 31 
(Viscosity at 210°) 
14.5(1) 























5(1) 16.5(1) 
prices delivered in Chicago 









Natural Gasoline 


Group 3 & Breckenridge prices are to blend- 
ers on freight Basis shown below. Shipments 
nay originate in any Mid-Continent manufac- 
uring district.) 

FOB GROUP 3 

trade 26-70 

roB BRECKE NRIDGE 


rrade 26-70 4.75( Sales) 






(Quotes) 5.25( Sale) 






4.75(Sales) 





















Ll) 







ina carload! 





Carload buyers of Bright 
Stocks, Neutrals and Finished 
Motor Oils can now be sure of 
Price, Supply and Quality! 
Elk Refining’s Contract for 
compounders and distributors 
guarantees finest oil to fill 
your estimated requirements 
at prices that assure excellent 










uoted 
scous 







profits no matter how the 
market changes. 

| 

5 We now have sufficient 





crude commitments and refin- 
ery capacity to make this 
“Hold-the-line .. . Deliver-the- 
goods” policy possible. Get the 
details . . . write, phone or 
wire today . find out how 
you can profit too! 










ELK REFINING COMPANY 
KANAWHA VALLEY BLDG. 
Phone 2-8161 
CHARLESTON 24, W. VIRGINIA 









hAAZ 

Aa id 5 
100) PURE 

PENNSYLVANIA 









Refiners of Bright Stocks 
Highest Quality Neutrals 

) Pennsylvania Grade Cylinder Stocks 
Petroleum Waxes 















—— 


8, 1949 













Refinery & Terminal Prices (Continued) 


Prices in Effect June 6 


OKLAHOMA (Group 3) 


41-43 w.w (1)8.5-S.S875(1 (1)8.5-S8.875(1 42-44 wW.w... 8.625(1) 
42-44 w.w. (3)8.5-9(1) (3)8.5-9(1) Tractor fuel 9.625(1 
Range oil (1)7.5-8.75(1) (1)7.5-8.75(1) Diesel fuel 52 
58 & above & below .. 7.5(1) 
D.I. diesel.(1)7.125-8.5(1) (1)7.125-8.5¢4 Diesel fuel 58 
No. 1 p.w...(1)7.5—8.25(1) (1)7.5-8.25(1) & above .. 7.875(1) 
No. 1 straw. (1)7.5—8.25(1) (1)7.5-8.25(1) No. 2 fuel 7.125(1) 
No. 2 straw.(1)6.5—8.5(1) (1)6.5—-8.5(1) No. 3 fuel... 6.75(1) 
No. 6 (1)$0.65—1.20(1 (1)$0.75-1.20(1) No, 4 fuel $1.7541) 
14-16 grav. No. 5 fuel... $1.55¢1 
fuel . $1.20(1) $1.50(1) No. 6 fuel... $1.40(1) 
MIDWESTERN (Group 3 basis) WESTERN PENNA. 
41-43 w.w...(2)8.375-8.75(1) (2)8.375-8.75(1) 45 w.w. ....(1)9.5-10.5(1) ( 
12-44 W.W (2)8 5-8.75(1) (2)8.5-—8.75(1) No. 1 fuel...(1)9.75—-10(1) 
Range oil (1)8.2—8,25(1) (1)8.2—-8.25(1) No. 2 fuel...(1)9.25—9.75(1) ( 
58 & above No. 3 fuel (2)9.25-9.75(1 
D.1. diesel. (1)7.75—-8.2(1) (1)7.75—-8.2(1) 36-40 gravity 9(1) 
Nc 1 p.w...(3)8-8.25(1) (3)8-8.25(1) 
No, 2 straw.(1)7-7.25(2) (1) 7-7.25(2) Other districts: 
No. 3 . - (1)6.625-7(1) (1)6.625-7(1) ‘S ww (1)9.5-10.5(1 
No. 6 (1)$0.85-1.20(1) ¢2)$0.90-1.20(1 47 oo ie 
No. 1 fuel (1)9.25-10.2501 
No, 2 fuel. ..(1)8.75-10(2 
N. TEX. (For shpt. to Tex. & N.M. dest’ns.) No. 3 fuel...(1)8.75—9.25(1) 
41-43 w.w...(2)8.5-9.6(1) (2)8.5~9.6(1) 36-40 gravity(3)8.75—-10(2) 
42-44 w.w...(1)8.5-9(1) (1)8.5~-10(1) 
58 DiI. ..... (1)8-9.8(1) (1)8-9.8(1) 9ENTRAL MICHIGAN (FOB 
No. 2 straw 8.75(1) 8.75(1) —_ pono Rg, " 
No. 6 fuel $1.00(1) $0.90(1) Bee 
Range oil (2)10. .3—-12(1 
46-44 W.w. 
W. TEX. (For shpt. to Tex. & N.M. dest’ns.) kero (1)11.25-12(2) 
41-43 w.w...  9.5(1) 9.5(1) »-sictiiate ..(1)30.5-11.5(1) 
42-44 w.w. 10.5(1) 10.5(1) No. 2 light 
No, 1 straw. 9.25(2) 9.25(2) _ straw q 4 aTrsh% 
Vo 3. stre ( 110. ( ( 
No, 2 straw. (1)8.5-9.25(1)  (1)8.5-9.25(1) UG.L. gas oil(3)8.5-9.5(1 
De: et weaseee-e ecec Nt > fuel (3)6 25—-8.5(1 
No. 6 fuel... (1)$1.25-2.10(1) (1)$1.25-2.10(1) No. 6 fuct eS 


E. TEX. 
41-43 w.w. 
42-44 w.w. 
58 & above 

D.1I. diesel. (1)8.5 
No, 2 fuel 
No. 6 fuel.. 


(Truck trnspt.) 
. (1)9-9.25(2) 


.(1)9-9.5(2) 


9.25(1) 
.(1)8~9.25(1) 
- (1) $1.15—2.35(1) 


CENT, W. TEX. 


41-43 w.w, ..(1)9-9.5(1) 
58 & abv. D.I. 
Diesel -....(1)8.75-9.25(1) 
U.G.I, gas oil 8.5(1) 
No. 1 fuel... 9.25(1) 
No. 2 fuel...(1)8-9(1) 
No. 3 fuel... cree 
No. 5 fuel $2.10(1) 
No. 6 fuel...(1)$1.50—2.00(1) 


KANSAS (For Kansas destinations only) 


42-44. w.w...(1)8.75-9.625(2) 
58 & abv. D.I. 

Diesel ....(1)8—10.125(1) 
No, 1 fue (1)8.25-9.3(1) 
No. 2 fuel (1)7.25—8.75(1) 
No, 4 fuel $2.42(1) 

No. 5 fue 51.9211) 


No. 6 fuel...(1)$1.15-1.75(1) 


(Truck trnspt.) 





Oil Price Section 












Kerosine, Gas & Fuel Oils 


May 3l Prices in Effect 


ARK. 


June 6 


OHIO—Quotations of S.O. Ohio 
Ohio points: 


9-9 95(9 
(1)9 9.29(2) din 25 
(1)9-9.5(2) 
(1)8.5—9.25(1) CALIFORNIA 


(1)8-—9.25(1) 


(1)$1.15—2.35(1) 


San Joaquin Valley: 


40-43 w.w, .(1)12.6-15.6(1) 
Heavy fuel 


(PS 100) 41)81.06 2 oe 
Lignt fuel 
(1)9-9.5(1) PS 300). .(1)$8$2.10-2.2501 
Diesel fuel 
(1)8.75~-9.25(1 (PS 200)..¢(1)10-11.5(1) ( 
yaaa Stove dist. 
8.5(1) (PS 100). .(1)11.5-13(1) ( 
9.25(1) Los Angeles: 
Peas 40-43 w.w. ..(1)12.1-15.1(2) 
(1)8-9(1) Heavy fuel 
esee (PS 100) (2)8$1.85-2.00(2 
ery Lis B00) ..(2)$2.05-2.20 
(1) $1.50-2.00(1) Diesel Fuel igh ii 
(PS 200)..(1)8.1-11(2) 
Stove dist. 
(PS 100)..(1)9.1-12.5(2) ( 


(1)8.75-9.625(2) San Francisco: 
40-43 wW.w.. 
Heavy fuel 


(PS 100) 1)81.0 


(1)8-—10.125(1) 


pty on intyomtnt Light fuel 
(1)7.25-8.75(1) (PS 300 1)$2.10-2.2541 

$2.42(1) Diesel fuel 
92 (PS 200)..(1)10-11.5(1) 

o1.92(1) Stove dist 
(1)$1.15-1.75(1) (PS 100). .(1)11.5-13(1) 


(For shipment to Ark, and La.) 


(1)9.75—-11(1) 


(2 ~9. 501) 
> 


(1)8.1-11(2) 


.(1)12.6-15.6(1) ( 


May 31 


8.625(1) 
%.625(¢1) 


7.5(1) 


7.875(1) 
7.125(1) 
6.75(1) 
1.90.1) 
1.55(1 
1.40(1) 


“nner 


oe 
-~1¢ 
nen 
~ 












; 10.25(1) 


1S. 75-102) 

1)8.75-—9.25(1) 
Ss. 75-1012) 

Central Michi- 
1910.7 12(1) 
1)11.25—12(2) 
1)10.5—11.5(1) 


10 11¢1) 


t 
x 


for delivery to 


11 


1)12.6—15.6(1) 


s 


1)10—11.5(1) 
1)11.5—13(1) 
1)12.1-15.1(2) 


»-2.35¢1) 


1)9.1-12.5(2) 


1)12.6-15.6(1) 





Buffalo 


Lake Port Terminal Prices 


Prices in Effect 





June 6 


Cleveland Detroit 
78-80 Oct. (Premium). .(1)14.8-15.3(1) 
74-76 Oct. (Regular) (1)13.3-13.8(1) 
Kerosine se8 . 9 .9(3) 
Diesel Fue 1 ‘1 ( 501 
No. 1 Fuel 11.142) I 
No. 2 Fuel 2 10 "2 
No. 3 Fuel 10.1 
No. 5 Fuel t (1) (1)6 l 
No. 6 Fuel (2 601 (1)6.1-6.601 








Toledo 





THIS 


1213 West Third St 











IS YOUR MARKET PLACE! 


A card advertisement in NPN‘s Market Section every week will bring you quick and 


continuous sales at low cost. 
Write for Space Rates 


NATIONAL PETROLEUM NEWS 


Cleveland 





13, Ohio 








Refinery & Terminal Prices (Continued) Oil Price Section 





Prices in Effect June 6 


Atlantic & Gulf Coasts 
Wax 


. ‘ tial Prices are of refiners, FOB their refineries & tanker terminals. and of tanker terminal operators 
WESTERN PENNA, (Bblis. C.L.) FOB their terminals. Ships’ bunkers prices are exclusive of lighterage. Prices in effect June ‘ 
White Crude Scale: 


99.49 ase 78-80 Oct. Prem. 78-80 Oct. Prem. 74-76 Oct. Reg. Kerosine 
122-124 A.M.P, seccececeeeerceess 4:92) District Gasoline (b) Gasoline (c) Gasoline (b) No. 1 Fuel 
124-126 A.M.P, seeeeeeeees (2)4.9-5(1) Be BNO once cecech Sh S-S) rae (1) 11.6-12.9(1) (2)8.4-8.5(12) 

me DArgeS 2.0 cece ce ee (1)12.5-13.75(1) aoa (1)11.5-12.5(1) a 

. — Alban Cocceccceccseccss(are.ee-4. 33 .3(1 12.8(7) 8.9(10) 
CHICAGO (FOB Chicago District refinery of Baltimore "04124-1410 Lee ata} (1)11.4 2 6(3) 9(10) 
one refiner in bags or 100 lb. cartons, carloads. do barges (1)12.3-13.65(1) (1) 11.3-12.4(1) (2)8.9-9.4(1) 
Carloads, slabs loose, 0.7c less. Melting points DS Rig Aalto = re 8.4(1) 
are EMP (ASTM methods); add 3° F. to con- ‘a0 bares et oe aide ees ioe 8.4(1) 
vert into AMP. Boston SAINT Bin . 8.8(13) 

Charleston ............. (4)8.8-9.3(3) 
Fully refined: epee Christi 
© « ouston 
EE. A. Sigh ca aneneesackepadeandaseeen : do barges 
ree ee ee ee ee eee ‘ Jacksonville 

97.19% Miami 
127 s28 6646 60:60 0040 05 6006 06066686680 Mobile 
130-132 Manicbibcnisesenieeehe sts ; aay ‘ewan 
BME 6 a6 00 6.0 0060.005066 6400000060506 = New Orleans 

an. 199 do barges 
BEDPPERE Coe cvrcccccoecseccocessseeesceseos . Norfolk & 

Pensacola . 
SEABOARD Philadelphia 
et Sn vcncebe whee 
Melting points are AMP, 3° higher than Port Everglades 

EMP. Prices are for carload lots. Domestic Portland 
prices are FOB refinery; scale in bags or Providence 
bbis.; fully refined, slabs loose. Export prices Savannah 
are FAS; scale in bags or bbls.; fully refined Tampa ... 
in bags or cartons, Wilmington, 


mo 


'25- 10.25 ( ) 
5- -5. 75(1) 


Shopotere 
me og. 


0 0 am 
to 


bo co tocol 


(1)8.8- 9(2 2) 
(6)9- 9.141) 
g 2: 2) 
(8)8.7 7-9.5(1) 
8.6(6) 
9.2(6) 
S.5(58) 
8.8(9) 
9.2(9) 


mh pak ea fe fk fed fad at ft fe bt ped 
Hee DNDN eee. 


dk ee 8 hee oad 


to 


eh eek ek ek ak tt 


to hmwnrmnwnNdpry 


i pe OIE peek CD OU CIT CI pk pat tt et 


9.2(9) 


Wl G02 101225-13.45() 3.8! (1)1125-11.85(2) 8.8(8) 


: 72 78-80 Oct. Prem. Gasoline (a): Baton Rouge 11.9(1); Baton Rouge barges 11.9(1); Houston 
encom ~~ sort Domest Poni (1)11.5-13(1); New Orleans (1)11.5-11.85(1); New Orleans barges (1)11.5-11.85(1). 
rude Scale cxport omestic [export 


aes 4-76 Oct. Reg. Gasoline (a): Baton Rouge 10.9(1); Baton Rouge barges 10 rand Houston 
S2-4 Wh, cscs (1)5-5.2 was (1)10.5-12.5(1); New Orleans (1)10.75-11.1(1); New Orleans barges (1)10.75-11.1(1 
124-6 wh 5.3(1) (1)5-5.2: 


Fully Refined: Diesel Of 
7 Gas House No. 5 Fuel N Fu - Shore Plants 
BOD cc tes (2)6.9-6.96(1) oes No. 2 Fuel Gas Oil (0-10 p.t.) ( p.t.) (50 cet.,55 d.i.) 
125-7 .. 7.8(1) (1)6.96-7(2) (1)7.7-7.75(1) N. Y. Harbor 7.5(16) (1)7.8-8.1(1) $2.38(8) $2.( 7.9(5) 
28- /. 96-7 e do barges. .(2)6.75-7.4(13) S(1) (8)2.35-2.45(1) 1.97(1) owe 
1: oe bipbedd (1)6.96-7.1(2) (1)7.7-8.05(1) Albany ies ys S(6) 8.5(1) 3.14(1) ‘ 1- 
130-32 3(1) 7.303) 7.7501) Zaltimore .... 7.9(12) S(1) 2.3811) 2 o0(1) , 3 
193.5... 35(1) (1)7.26-7.35(2) (1)7.75-8.3(1) do barges. .(4)7.8-8.2(1) - 2.35(1) 1.97(1) 
an 7 ) 7 ace = Baton Rouge. 7.3¢1) 7.4(1) ecco 1.71(1) 
135-7 ‘ 6(1 7.6(2) (1)8-8.55(1) do barges.. 7.3(1) “4 oe 1.68(1) 
a, eee gers 8.1-8.5(¢1) 2.41(2) 2.4113) 
143-5 .. 9.55(1) (2)8.05-9.1(1) (1)8.4-9.5(1) Charleston y ° e 1.95(1) 
“ 9 a P Houston oe 
148-50 . 12.05(1) 11.5(1) 12(1) do barges... 
Jacksonville 
Miami 
BEOMED 6 ccceas 
Petrolatums New Haven 
New Orleans (1 
. ew i i barges. .(1 
WESTERN PENNA, (Bbls., carloads; ae Or 
car, 1 to 1.5c less.) Pensacola ‘ 
Ge TIES ov ok kccsvcccsccsa ft Se 92: Philadelphia 
barges 
BME WRIGO occ cccccscersccssfhO2-63n iver 
Cream White .... oevcesee say 
Light Amber ........000+ee(1)4—4.! Providence 
Savannah 
RE kdcc cues dcccusascevectne 4.2% Tampa 
Red .. eae eed ae 3 5s Wilmington 
xn. ¢ 


0. 5 
15-60 
0(1) 
97 


38-40 S(1) (1)7.86-8(2) (1)8-8.75(1) 


' 


rae snes 


1.97(1) 


sa amad 


1 

9 
3 
~ 
S 
s 


SPs 


S 
~ 
~ 
‘ 

pa 
‘ 
‘ 


2 iyiy 1) 


LPG Prices Light Diesel 
No. 6 Fuel Bunker C Fuel Heavy Diesel Ships’ Bunkers 
(Of refiners, FOB refineries, in cents per gal., No. 6 Fuel Barges Ships’ Bunkers Ships’ Bunkers (45 cet., 45 d.i.) 
tank cars or transport trucks) nie Y. Harbor(9)$1 = 72(1) $1.60(11) $1.60(9) $3.15(3) $3.40(4) 
Albany ec eee 2.05(1) o< 
Com- In- Com- Indus- 3altimore ve 1.63(4) 60(3) 
mercial dustrial mercial trial 3aton Rouge 1.3541) .32(1) 
District Propane Propane Butane Butane Zoston ......(5)1.68-1.85(1) 65(3) 
[¥ . oe ie Charlesto ° M Y 55(3) 
N.Y. Harbor 5.501) 9.901) 4.7501) 4.75(1) came Christi 321) 
Philadelphia .. 5.5(1) ’ eS re Houston 32-1.37 ) 32(6) 
Baltimore ... ation ees r(nee myst — ; 58 (6 pepe 
lé ee eee ‘ 54(2) 
Hastings, W.Va. .... ee ieee ame Mobile a 5s 42(1) 
New Orleans . a ae iain atte ea New Haver 3- f ; 60-1.7 
Toledo secese @ 25(1) eree e+e sere New Orleans DC ‘ 
Norfolk tindee 
Pensacola 
Philadelphia 
Pt. Everglades 
Portland : 
Providence .. ‘ 6204 = 
Savannah ... 5 ) 555 .05(5) ee 3)3.69- ~ . 
ALL GRADES OF GASOLINE Se at 13508) = 360-3 


Wilmington, 2 22/2 
nx. € 3.36(3) 


ity— (a) Motor Method & Research octane ratings are approximately same, (b) Research octane 
43 Gravity 30 Color rating is minimum of 5 points above Motor Method rating. (c) Research octane rating is min: mum 
KEROSINE of 10 points above Motor Method rating. 


3.15 (1) (3)3.40-3.44 
2) 2.86(T) 3.1141) 
65(3) a ciel te 3.44(3) 
DDS) ‘ 3.36(2) 
32-1.60(1) 3.151) 3.6101 
3216) )2. 86-3.10(1) (4)3.11-3.¢ 
5516) mi 2)3.69-3.6 
5412) ws 3.69611 
$2(1) 
6002) 
32(3) 2 4 3.11(3) 
60(4) ce 2)3.40-3.4 
55(1) 
60(8) 3.15(¢4 3.40(5) 
50(3) ° 3.696(2 
65(1) es , 
62513) ‘ 3.5 26 (1 





ee ee ee eed dh a 


1—N.P.A. 57 Cetane No. 
DIESEL OIL 


Export and Domestic Marketer of Petroleum Products 


GILCREASE OIL COMPANY 
ARABI, LOUISIANA NEW ENGLAND PETROLEUM CORPORATION 


Box 178 Victor 5461 New York Boston 
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efiners, 


Grade 115/145 (AN-F-48) eocce 
Grade 100/130 (AN-F-48) ....cceccceces e 
Gee Sse CAO) 6.004600 00000.0280006 
eee GD GREE) 6 cccccccsccesseccs seee 


Motor Gasoline Leaded 


T 
tt 


+ 


= 
‘ 


Refinery & Terminal Prices (Continued) 


Gulf Coost—Cargoes, Domestic & Export, All Ports 


Cargo prices are FOB ship at Gulf, minimum of 2U,0UU bDbis., and are by refiners only to vluer 


export agents, 


Aviation Gasoline 


Teree Ces, CPREMIMED) 6 cccccccccecvs 


ee SS ois cccunsetosesmieee 
ee Gk, GD ok cece stenekebesise 
74-76 Oct. (Regular) 

74-76 Oct. (Regular) 

0-72 Oct. 


or tanker terminal operators. 
licates the number of companies quoting that price. 


The tgure in parentheses after eacn price 
Prices in Effect June 6. 


18(1) 

.25(1)-17 .5(2) 
14.75(1)-16.5(1)-16.75(1) 
15.75(1) 





11(1)-11.5(1) 
11(1)-11.25(1)-12(2)-12.5(1) 
11.5(1)-12(1)-12.5(1) 
10(2)-10.5(1)-10.75(1) 
10(1)—10.5(1)—11(2)-11.5(1) 

9 .5(2)-9.75(3)-10(1)-10.25(1) 


* Motor Method & Research octane ratings are approximately same. 
t Research octane rating is minimum of 5 points abuve Motor Method rating. 
tt Research octane rating is minimum of 10 points above Motor Method rating. 


Kerosine & Light Fuels 


Heavy Fuels 


No. 5 Fuel, 0-10 p.t. 


E 


Price 
F-45, 


District 


Jun 


sunker C Fuel 


41-43 kerosine - -7(2)—7.25(1)-7.5(1)-7.75(1)-8(2)-8.5(1)-9(1) 

No, 2 Fuel eee ee -6(2)-6.25(1)-6.375(2)—-6.75(2)-7(1)-7.5(1)-8(1) 
Diesel & Gas Vils 

43-47 Diesel index 6 .375(1)-7.125(2) 

48-52 Diesel index 6.5(1)-—7.125(2)-7.25(1) 

53-57 Diesel index 6.625(1)-—7.25(1)-7.375(1) 


$1.85(1)-1 
$1.15(2)-$1 


95(1)-2 


20(.5)-1 


15(1) 


25(1)-1.35(2) 


Aviation Gasoline & Jet Propulsion Fuel 


Prices in Effect June 6 


S are for tank cars, barge or truck transport lots; avaation gasolines meet 


Specification AN- 


unless otherwise noted, jet fuel meets AN-F-32.) 





(Four consecs. discharging Tampa or 


Aviation Gasoline 





Grade 115/145 Grade 100/130 Grade 91/98 Grade 80 Jet Fuel(JP-1-2) 
New York, N. Y. 19.85(1) 18.1(3) (2)16.6-16.7(1) (1)15.7-15.85(1) eece 
Boston, Mass, .. sees 18.2(2) 16.7(2) 15.95(1) eee 
Portland, Me, eece eave cane 17.8(1) cece 
Peme., Bs soces 18.1(1) 16.6(1) oee0e ees 
Baltimore, Md. 18,1(2) 16.6(2) 15.85(1) cece 
Norfolk, Va. .... 18.1(2) 16.6(2) 15.85(1) ecee 
Charleston, S. C. ° 18(2) 16.5(2) 15.75(1) eeee 
New Orleans, La. 18.75(1 17(2) 15.5(2) 14.75(1) 9.6(1) 
Baton Rouge) 
.; Se 18.75(2) 17(3) 15.5(3) 14.75(2) 9.6(1) 
Tanker Market Report 
Supplied by Dietze Inc., New York, N. Y., oil & ship brokers & tank steamer chartering 
agents. Wherever reference is made to USMC, it is to be considered the USMC rate in effect June 
30, 1948 for vessels over 14,000 TDW. The rates shown under the headings ‘‘Last Paid’’ & ‘‘Own- 
ers Ask’’ refer to vessels over i4,000 TDW. All rates shown are on basis of tons of 2240 pounds 
& dollars per ton, Approximate rates in cents per bbl. may be determined by dividing per-ton 
fate by following conversion factors: gasoline, 8.7; kerosine, 7.9; No. 2 fuel, 7.5; 30 gravity crude, 
7.3; No. 5 fuel, 6.9; bunker ‘‘C’’, 6.5. 
LAST PAID OWNERS ASK 
New York (Clean)... .§ 71 $ 1.71/1.85 
(Dirty).. 43 1.43/1.71 
N U.K. Continent 91 3.93/4.26 
R inura U.K. Continent Og 6.54/7.09 
I nur North Hatteras — .s 53 7.62/8.26 
UNITED STATES FLAG CHARTERS 
VESSEI TDW CARGO TRADE RATE LIFTING 
2 VEETWATER 15,500 Dirty Basis Ras Tanura/Fr. Atlantic $7.09 Early June 
ARVEY W. WILEY 9,500 Dirty Basis Houston/Tampa 98 


Early dune 
Jacksonville) 


FOREIGN FLAG CHARTERS 


TRANSOMAN 10,000 Dirty Ras Tanura/ Antwerp 7.63 Early June 
KVINT 8,500 Dirty Curacao/Cristobal 90 Early June 
FENJA 14,000 Dirty Aruba/Cristobal 94 Mid June 
‘ARINA 9,000 Dirty Basis NWI/Malmo-Stockholm 5.29 Early June 
range (Payable Kroner) 
ATY 10,000 Dirty NWI/Norway Kr. 30 August 
MARIDAL 9,000 Dirty Basis Abadan/Malmo-Stockholm 4.03 June/July 
range (Payable Kroner) 
OUTHERN ATLANTIC 13,500 Dirty NWI/Iceland 24/-d June/July 
AV 8,000 Clean Constanza/ Danzig £ 13,000 June 
MICA 6,500 Luboil Basis USGulf/Vado Naples range $7.88 June 
purposes of rate calculation only, it has been assumed that New York is the port of dis- 
whenever the range USNH appears 





DEPENDABLE BULK LIQUID 
MOTOR TRANSPORTATION 
SERVING 
Pa., N.J., Md., Del., D.C., 
Ohio, Va., W. Va. 
COASTAL TANK LINES 
YORK, PA. 








BAYONNE BARREL & DRUM CO. 


Complete Container Service Buying 
Selling Reconditioning Pick-up Storage 
Delivery Electromatic Leak Detecting 
154 Raymond Bivd. MARKET 2-0111 
NEWARK 5, N. J. 
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Naphthas and Solvents 


Prices in Effect June 6 


(FOB Group 3) 


Stoddard solvent (2)10.375~-11.375(1) 
Cleaners naphtha .. (4)10.875—11.875(1) 
V.M.&P. naphtha . (4)10.875-11.875(1) 
Mineral Spirits .. ‘ (4)9.875—-10.875(1) 
Rubber solvent teens 1)10.375—-11.375(1) 
Lacquer diluent ... (2)11.125—-12.375(1) 
Benzoil diluent ..... 12.125(3) 


WESTERN PENNA. 


Other Districts: 
Untreated Naphtha 12.75 
Stoddard Solvent .... (2)1 


13(1) 


OH10—Quotations of 8.0. Ohio for 
Ohio points: 


delivery to 


VM&P Naphtha err as 16.0 
Mineral Spirits & Stoddard Solvent 15.5 
Rubber Soivent a esees 15.0 
E. TEXAS (Truck Trnspt.) 
Stoddard Solvent 11.25(1) 
KANSAS (For Kan. Dest’n. only) 
Stoddard Solvent . ee — 12.375(1) 
ATLANTIC COAST 
V.M.&P. Mineral 
Naphtha Spirits 
New York 
Harbor .....+. 15(4) 14(5) 
Philadelphia ... 15(4) 14(5) 
Baltimore ..... 13.5(4) 
Boston 14.515) 


15.5(4) 
Providence cces 14.5(3) 


Mid-Continent Lubes At Gulf 


(In packages, FAS, New Orleans, in bulk, 
FOB terminals) 

Prices in Effect June 6 
Bright Stock Steel Drums Bulk 
D color, Vis. at 210° 
150 vis., 0-10 p.p.(1)30-31.5(1) (1)18-21.8(1) 
Neutral Oil Col. 
200 vis 2 15.8(1) 


Pacific Coast 


Prices in Effect 


(In Ships’ Bunkers, Diesel Fuel 
or Deep Tank Lots) (P.S. 200) 
San Pedro, 


June 6 


Bunker C Fue 
(P.S. 400) 


Calif .. $§$3.35(4) $1.60(4) 
San Francisco 3.5614 1.65(4) 
Portland, Ore 3.77(4) 1.90(4) 
Seattle, Wash 3.77(4) 1.90(4) 


Mexican Bunker Prices 


Prices in Effect June 6 
Mexican Gulf Ports 
U. 8S. Dollars per Bbl, 


Bunker © Diesel 

(Ships’ (Ships’ 

Bunkers) Bunkers) 

Tampico $1.45 $3.75 
Veracruz . $1.45 adn 
Minatitlan ....-scecses $1.45 3.75 

Pacific Coast 

Guaymas .....- eeccece $3.16 $3.95 
Manzanillo ..cesessces 3.16 3.66 
Salina CruZ ..seseoess 3.16 3.50 


WORLD’S FIRST 
PETROLEUM INSPECTORS 


Now in Chicago and 33 other 
oil transportation centers 
throughout the world. 


* 
CHAS. MARTIN 
& Company 












Oil Price Section Tank Wagon Prices 


Commercial or consumer tank car, tank wagon, dealer and service 
station prices for gasoline do not include taxes; they do, however, in- 
clude inspection fees as shown in next column. Gasoline taxes, shown in 
separate column, include 1.5c federal, and state taxes; also city and 
county taxes as indicated in footnotes. Kerosine tank wagon prices also 
do not include taxes; kerosine taxes where levied are indicated in foot- 
notes. Dealer discounts are shown in footnotes. These prices in effect 
June 6 1949 as posted by principal marketing companies at their 
headquarters offices, but subject to later correction. 


ATLANTIC Atlantic White Flash HUMBLE 


(Regular Grade) 


REFINING =cx @& 

T.W. Taxes T.W. Dallas, Tex, 
6.5 Ft. Worth 
Houston ° 
San Antonio 


Philadelphia 
Pittsburg! 
Allentown 
Erie 


Scrantor 


5.90 


6.0 


Ho 
6 : 
\ltoona 
Emporium 
Indiana 
Iniontowr 
Harrisburg 
Williamsport 
Dover, Del 
Wilmington 
3oston, Mass 
Springfield 
Worcester 

Fall River , 
Hartford, Conn 
New Haven 
Providence 
Atlantic City, 
Camden 

Trenton e ‘ 
Baltimore, Md 
Hagerstown 
Richmond, Va 
Wilmington, } 
Brunswick, Ga 
Jacksonville, Fla 


6 > 
; Dallas, Tex, 
Ft. Worth 
Houston 
San Antonio 


1 
> 


Notes: 
T.W. prices are to 


) 
) 
> 
" 
) 
> 
) 
) 
, 
) 
5 v<ee consumers, 
> 
> 
) 
) 
) 
) 
, 
) 


1 
1 
1 
1 
l 
 & 
1: 
1 
1 
| 
1 
1 
1 


7 ns ie ee a 


Cad we pm phim nm odie ph oe 


IMPERIAL 
OIL 


6 
t 
1 

6 

9 


Hamilton, Ont 
Toronto see 
Brandon, Man. 
Winnipeg ; 
. . , > tegina, Sask 
Mineral Spirits V.M.&P. Saskatoon . dhs 
T.W. yt PF Edmonton, Alta 
Philadelphia, Pa. ... 15.00 16.5 Calgary ...... 
Pittsburgh, é oeee 17.5 18.5 Vancouver, B. C 
Montreal, Que 
—_ al , St. John, N. B 
— ae Halifax, N.S 


11.9 10.4 ) 1 Taxes: 


eh beh fh beh beh beh eh fh eh mh fh fh fh fh fh lh fh dh eh beh th fh fh fd fe fh fh ed ft 


P-l-1-1s 


» 
) 
ov 


irg 11 Gasoline taxes are 
Allentown 12.5 11 

Wilmington, Del. 11.9 10 wages: —- f 
Dover ng 10 ; . 8. gals.—T.W. 
Springfield, Mass. . - 11 undivided dealers 
Worcester ; 11 Effective June 1 
Hartford 


Taxes: 
Brunswick 7a 


Tank Wagon Retail Aviation 


iperial gal. which is 1.% New Orleans, I 
prices are divided 


Inspection fees per gal., included in both gasoline and kerosine pr 
unless otherwise specified, are as follows: 


Kans. 1/25c; La. 1/32c; Minn. 5/200c; Neb. 2/100c; Nev. 1/20c; 
1/4c; N. D. 1/20c; Okla, 2/25c; S. C. 1/8c; S. D. 1/40c; Tenn. 
and Wisc. 3/100c. 


Ala. 1/40c on gasoline; Ark. 1/20c; Fla. 1/8c; Ill. 3/100c; Ind 


Kerosine inspection fees only: Ala. 1/2c; Iowa 1/50c; Micl 


Humble 


(Regular) California Standard (Cont.) 


m ... _— come tax of 1% to resellers, 2.5% 


sumers, 


Prices for Chevron Supreme (Premium 
2c higher than Chevron (regular), except Utal 
which is 1.5c higher than Chevron (regular) 
Prices for Chevrcen Aviation 91 are 2c above 
Chevron Aviation 80; for Chevron Aviation 10¢ 
5c above Chevron Aviation 80; for Che 
115, 8c above Chevron Aviation § 


Kerosine 


12.5 
12.5 
12.5 . 

Esso Gasoline 
12.9 ESSO (Regular Grade) Kero- 


STANDARD Gasoline Gasoline sine 
T.W. ‘ 


Taxes T.W 


all classes of dealers and f 
Atlantic City, N 
Newark 
Baltimore, Md 
Cumberland 
Esso Gasoline Washington, D,. C 
(Regular Grade) Danville, V 
Kero- 
sasoline Gasoline sine 


T.W. Taxes T.W. 
23. 
29 § Charleston, VW 


a 
Petersburg 
Norfolk 
Richmond 
Roanoke 
at Fairmont 
25. Parkersburg 
29 Wheeling 
= Charlotte 
53 Hickory 
22 Mt Airy 

22 Raleig 

Salisbury 

provincial t: . Charleston, S. ¢ 


Columbia 


a] +) +] -) “1 +1 <1 - 


Spartanburg 


Baton Rouge 


Alexandria 


Lake Charles 
Shreveport 


New Iber 


clude lc state tax si TEXAS Fire-Chief Gasoline Knoxville 


Notes: 


it one time Dallas, Tex 
Tank Wagon prices are to Dealers - Co Fort Worth 
sume! Wichita Falls 
Mineral Spirits prices also < ly ) Sto Amarillo 
Soivent Tyler . 
Effective June 6 el Paso 


CONT'L (N. B. Prices are Continental's 
**normal’’ prices Current sell . sls 
OIL ing prices may be lower than San Antonio 
‘*normal’’ because of local com- Port Arthur 
petition. ) 
© D : Notes: 
onoco emanc »sler rices 
N-tane (3rd Gaso- Kero- P =~ ano ~ th 
(regular) Grade) line sine as a -% wie 
Tank Wagon Taxes T.W. —_ 


14.8 13 5 16.1 
Grand Jum cone eee 16.2 ) 17.5 
ll Le 15.8 14 ) 


Casper, Wyo on 5.7 14 3.5 : CALIFORNIA 
Cheyenne 5. 14 , H 3. 4 STANDARD 


sillings, mw « 16 t 2 
ee 17 5.8 San Fran., Cal 


Los Angeles 
Great Falls .... 16 5.f { sodomy — me 
PUNO, oc ccscsvee : 16. Phoenix, Ariz 
Salt Lake, — 15 f Sf Reno, Nev 
os “ Portland, Ore 
Twin Falls, . 19.2 18 Seattle, Wash, 
Albuquer,, 1. M. 15.6 14 Spokane 
Roswell e@eeces . 14 13 Tacoma 
: - Boise 
SORA FO sesscsce 14 
Muskogee < 14 13 


asa Oo 


Salt Lake, 
Honolulu, T. H 
Oklahoma o 14 13 : — eeicnyps 
Tulsa 14 13 

isis Taxes: 


Z 


sf 


Gasoline tax column includes these city Boise 7.5c tax applies to motor fuel only; Gasoline T.W, prices r 


taxes: Albuquerque & Roswell, 0.5c; Santa Fe, avgas taxes are 1.5¢ 


(Regular Grade) Kerosine 
Kerceite—Thru Penna. & Del , eo. CO. Dealer Gasoline Dealer Ct 
gal. for t.w. deliveries of less than 25 gal BeWe Taxes r.W. 


> 
3.0 
) 


Memphis 
atta 
a Nashvill 
0 50 
50 
50 
50 Mineral Spirits V.M.Ar 
ov a. T.W 
So 
50 I P aa 1 ] 
50 — tng - x . l 
50 n, I ° } 
50 
50 Fuel Oil—T.W. 
vV 
No. 2 
Atlantic City N.J 10.4 
apply also to all classes Newark 4 
minimum delivery of 50 Baltimore, Md 7 
Washingtor [ : l 
Norfolk Va 
Danville owe 
Petersburg 
Richmond 
RON ee 
Av. Gaso- Kero- ope 
80 line sine 
T.T. Taxes T.T. 


v0 


( t 


> 
) 
) 
> 
) 
-v 
: ‘ | 
> 

, 

) 

) 

> 

) 


Wh Ndi Whol tle tote 


Deh ae eed eed ek kd ped et et ed 


6 6.0 5.6 Columbia 
1 0 5 Spartanburg 
y 5.0 


~ 


Taxes: Loui 


clude lic state 


re) 
0 
5 
Vv Naphtha—Newark t.w. prices 
0 


liveries of 200 g£ais or more 


AaID-I-10 = 


gals., 0.5c over posted t.w. prices; 
deliveries, 6c over posted t.w. prices 
29 2° a more & Washington prices are for 


19.6 3.é ¢ liveries of 25-99 gals., no discounts 


Notes: 


aie 
federal, 2.5c state. Reno dealers. 


lc; Cheyenne, 1c; Casper, 1c ic tax includes 1.5¢ county tax. Honolulu 7.5c 
Not tax applies to motor fuel only; avgas taxes Effective 4-6-49, minimum retail 
otes: 


: *» 1.5¢c federal, 5c 
T.W. prices are to consumers & dealers. 


also do not in 


territorial; Honolulu TT price of 17.7c (ex tax) for Esso G 
clude Hawaiian gross in- posted throughout New Jersev 
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mn. ¢ 
1 re 
l ah 
ular 
ab ve 
n 10¢ 
nevron 
hero- 
sine 
T.W. 
»4 
2.4 
} 
2.8 
LAP 
Ww 
é 
No. 6 
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Tank Wagon Prices (Continued) 


SOCONY 
VACUUM 






Mobilgas Aircraft 






Grade Grade Grade Mobilgas Mobilfuel MOBILHEAT No. No. 6 
Gasoline 80 91 100 (Regular Grade) Mobil Kerosine Jiesel (No. 2 Fuel) Fuel Fuel 
Taxes T.W. T.W. T.W. T.C, _ A OP T.C. Yard T.W. T.C. T.W. T.C, Yard r.w. Ww T.W. 









n >.o 14.1 12.3 11.4 10.4 s 1.88 

nx 9.9 14.1 12.3 11.4 ¥ 10.5 1.88 
ngs 5.5 14.1 s 6 +0 12.3 11.4 1.6 ‘ ’ 10.4 ‘ :.3S3 
eens .. 5.5 oe 14. 12.3 11.4 . 10.4 S +.S5 
hmond 5.5 i. 19.4 : ss 14.2 8.5 9.4 12.7 11.4 7.5 7.58 10.5 S.3 :.55 

Albany, N. Y 5.5 21.3 22.3 24.8 12.8 13.8 S.9 1 12.2 8.5 11.2 8.0 8.2 10.7 $.48 ». 71 

Binghamton 5.5 ‘ 14.4 15.5 9.8 10.0 12.9 : 12.6 9.6 9.8 12.1 

 \ctevacxwe a sae 20.5 21.5 24.2 13.8 14.8 9.9 10.1 13.2 10.1 13.0 9.6 9.8 12.5 5.4 

Jamestown ....... 5.5 21.8 ; 14.3 15.4 10.1 10.6 13.6 12.7 9 .€ 10.1 12.2 

Mt. Vernon ...... 5.5 eels Sahn ae pitts 14.3 9.3 12.5 11.4 7.7 10.6 8.5 

Plattsburg ....... 5.5 ey ite ee 15.3 10.1 10.1 9.0 9.2 a2. 

i ae 5.5 20.4 91.4 23.4 14.1 15.2 9.8 10.0 13.1 12.5 9.4 9.6 12.0 

Syracuse ......... 5.5 22.0 23.0 25.0 13.8 14.8 9.8 10.0 13.1 9.5 12.1 9.0 9.2 11.6 

Bridgeport, Conn 5.5 ci os 14.3 8.6 8.6 ‘ Src 7.6 7 6 10 

Yanbury ...... 5.5 a 14.5 ; 10.7 ; ‘ S28 8.7 11.0 

jartford ... 2.5 13.1 14.4 9.3 9.3 8.9 11.6 8.3 8.3 11.0 

New Haven 2. 20.3 13.0 14.3 8.6 & 6 8.3 10.9 7.6 7.8 10.3 

Bangor, Me. .. 7.5 24.8 ; 13.4 14.8 9.5 13.5 9.2 12.3 8.7 11.8 

*ortiand omen 7.5 22.4 23.4 vs 12.9 14.1 8.8 12.8 8.4 11.3 8.0 11.0 

Boston, Mass 4.5 19.0 20.0 22 0 12.9 14.1 Rg 8 12.9 8 4 11.5 s.0 11 1 

‘oncord, N. H. 5.5 ve 15.1 12.2 9.6 11.7 

szancaster 5.5 ‘ 16.4 a 12.4 14.9 13.5 10.7 13.0 

Manchester : 5.5 ; é 14.6 ‘ 10.2 13.8 a 12.3 : 9.5 11.8 

-rovidence, R. I 5.5 18.9 19.9 21.9 12.9 14.1 g.8 9.4 12.7 8.4 11.3 8.0 8.4 11.2 

Burlington, Vt. ... 6.0 ° 13.9 14.9 10.2 10.2 10.0 12.8 9.0 9.0 11.6 

IRE ccees 6.0 - 15.5 10.7 13.0 9.7 12.1 














Tank Wagon Prices 









Buffalo N. Y. City Rochester Syracuse Boston Hartford Providence 
Mineral Spirits ........ 16.5 15.0 18.0 19.0 16.0 17S - 
"M.&P. Naphtha Bes 18.5 16.5 19.5 25.5 17.5 ata ” 
Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex tax). 
Discounts: Diesel—0.5c_ per gal. for single delivery of 800 gals. or more. 

Kerosine—Mt. Vernon, t.w. less 0.3c for deliveries of 300 gals. or more , 
Notes: Gasoline T. W. prices are to Consumers & Dealers 
Notes: Syracuse V.M.&P. price is in steel] barrels. Jamestown t.c. prices are delivered prices all other t prices are FOB bulk termir 













OHIO 
STANDARD 





Aviation Gasoline-Cons. T.W. Sohio X-70 Gasoline 











Sohio Esso (Regular-Grade) Naphthas & Solvents—Cons. T.W. 

Avia. Avia. Esso Esso Con- Re- S.R,. D.C. V.M.&P. Sohio ; : 
Gasoline 62 80 Avia. Avia. sumer _ sell- Sol- Naph- Naph- Varno- Sol- Kerosine No, 1 _ No.2 

4 Taxes Clear Clear 91 100 T.W. ers 8.8. vent tha tha lene vent T.W. Sohio-Heat Sohio-Heat 
kr soe 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12.70 
Cant . 5.5 20.0 22.0 «623.0 26.0 «18.5 «3215.0 «619.0 «19.50 20.5) 20.5 20.0 = 20.0 13.5 13.5 a3. 0 
neinnat 5.5 20.0 0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12 70 
e nd 5.5 20.0 0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12 70 
is 2.9 20.0 0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12.70 
a) 5.5 20.0 0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12.70 
m 5.5 20.0 22 0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12.70 
: d 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12.70 
5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12.70 
€ ith 5.9 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12.70 
5.5 20.0 22. 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12.30 
town 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13.5 12.70 
e 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 19.5 20.5 20.5 20.0 20.0 13.5 13. 12.70 

Taxes: Effective Jan. 1, 1948, hangar operators can purcnase aviation gasoline less 4c per gal. State Road Tax by supporting purchase with State Tax 

xemption Form A-10 to supplier 
Discounts: Esso Aviation- 


on contract to hangar operators and resellers, 2c off consumer t.w 
shown are for t.w. & drum deliveries of 50 gals. or more; prices for deliveries of less than 
iphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 999 gals., 0.5c; 
) or more gals., 1.5¢. Lucas County: less than 50 gals., tank wagon price, 50 to 249 gals., 
Renown (third-grade) gasoline prices are same as X-70 unless otherwise noted 8.8 


iel Oils—Prices 





50 gals. are 0.5¢c higher 
1000 to 2499 gals 0.75¢: 2500 te 4999 
0.5¢c: 250 to 499 gals., 1c; 500 gals. or 
prices are at company-operated stations 





gals 1 
over 1.5« 





Notes 












INDIANA Blue Crown (3rd Grade) 


Oleum V.M.&P. Stani- 

















STANDARD a Goswe (Reg. Grade) Spirits Naphtha sol Taxes STANDARD c Net as “ase — 
e lue (Prices are base prices before discounts) : - : 
Cr’n. Cr’n, Cr’n. Gaso- Kero- Chicago ...... 19.7 ” 20.7 20.2 4.5 KENTUCKY Dealer Taxes T.W. 
Cons. Dir. Dir. line sine Detroit ...... 21.4 99.4 21.9 4.5 Clentni “se 13.8 g 5 14.2 
T.W. T.W. T.W. Taxes T.W. x 6, Me... 6S 19 2 18.7 1.5 vington, Ky ages 
Ill 17.9 15.9 5 15.6 St. Louis .... 19.0 20.0 19.5 1.5 Lexington . 16.3 R.5 14.0 
eca “ 17.6 15 4 ‘ 5 15 3 Milwaukee - 19.9 20.9 20.4 5.5 Louisville .. ‘ 15.5 8 13.3 
et 17.9 16.4 4.5 15.6 Minneap’ls -- 19.7 20.7 20.2 1.5 Paducah 15.4 8.5 13.0 
vie hen ak ae .3 3-3 Fuel Oils T. W. Jackson, Miss 15.4 7.5 12.9 
ie nc G- 6.35 ‘ Oe ’ ‘ - 9 
polis . 18.0 16.5 5 5 in’? c hicago 7 Vicksburg 14.9 7.5 12.4 
S Bend .... 18.5 17.0 5.5 16.2 Standard Stanolex Birmingham Ala 15.4 ) 13.2 
Detrot, Mich. .. 16.9 15.4 4.5 14.9 es leew Mobil 4.9 9 12.9 
aT Rapids 16.9 15.4 4.5 14.9 1-99 gals. ....+.+..- 15.1 14.1 —— : : 
ginaw .. .. 16.9 15.4 4.5 14.9 100-149 gals 14.1 Montgomery 15.5 1.9 13.3 
reer) Bay, Wisc. 18.3 16.8 ; 5.5 16.0 150 gals. & over ... 13.6 ° Atlanta, Ga 15.6 7.5 13.0 
Milwaukee .. 18.1 16.6 16.1 5.5 15.8 100-399 gals . 13.1 adits : 7 2 9 
Crosse . . 18.0 16.5 5.5 15.7 400 gals. & over 12.6 Augusta .* .5 0 8-8 ~ 
: Minn 18.1 16.6 - 5.5 15.8 Stenclor Stanol Macon " » 15.6 i.o 13.1 
ty t. Paul .. 17.9 16.4 - 5.5 15.6 ’ a a roe Savannah , 14.9 7.5 12.7 
~ 17.9 164 55 15-6 Fuel A Fuel ¢ —_ ae : Ae ae 
nes, Ia 17.3 15.8 15.3 5.5 15.0 1-749 gals F 8.9 7.75 Jacksonville, Fla 14 5 2.3 
M City 17.7 16.2 5.5 15.4 750 gals, & over 8.15 7.0 Miami ..... 15.2 8.5 13.0 
cy 17.2 15.7 15.2 4.5 14.9 Stanolex Furnace Oil Pensacola ....... 14.9 9.5 12.6 
1 City - 15.4 13.9 14.4 5.0 14.1 100 gals Tampsz 14‘ g 5 12.7 
eph 16.4 14.9 4.5 14.1 1-99 gals > over Z pa 2.4 
rzo N. D . 18.9 17.4 16.9 5.5 16.6 _ , —- -: 
: S. D. 18.4 16.9 16.4 5.5 16.1 ndianapolis ........ 3 3.3 n 
Kans 14.4 14.1 136 5.5 133 i -- «6460004 _ 14.0 13.0 Taxes: 
Nebr 17.2 15.7 7.5 14.9 Milwaukee9 .......s+. 14.3 13.3 Gasoline tax column includes these city & 
ro Anke nerebe ila aati . : 3 4 county taxes: Mobile, 2c city; Birmingham, l« 
8 is eee < 2.3 
Stanavo Aviation Number 80 ee, | eg 12.6 11.6 county; Montgomery, Ic city & 1c county; Pen- 
Cons. T.W. Taxes sacola, 1c city. Other taxes not included in 
Mich. 22.6 4.5 Taxes: prices: Georgia, kerosine, 1c; Montgomery, 
re NY 9 — Gasoline tax column includes these city ‘7 a nevenine @.80 
“ “. D. . i 21.9 pig taxes: Kansas City, 1.5c; St. Joseph, & St. kerosine 1c; Mississippi, kerosine 0.5« 
eer 21.4 5.5 Louis, lc. Naphtha tax column includes 1.5c 
i olis, Ind 21.1 5.5 federal & state taxes, Iowa kerosine prices do Notes: 
aaie ie yp not include 4c state tax. State sales, occupa- lati : a a , 
City, Mo , 19.4 9.9 tion, consumer & use taxes to be added where Consumer t.w. prices are same as net dealer 
(Cont’d in next column) applicable. prices 
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16 2330 7 





14 21 28 4 
MAY 











11 18 25 
JUNE 











Crude Oil Stocks 


(Bureau of Mines figures in 
thousands of barrels) 


Change 


May 21 


Pennsylvania Grade 


3,133 102 

Other Appalachian 2,134 2.030 
Lima-Michigar 145 1,11 
Illinois-Indiana 13,313 13,256 
Arkansas 3.052 2 a70 
Kansas . 9,392 1,368 
Louisiana 14,346 15,210 
North 3,155 3,250 
Gulf 11,950 
Mississipp 33! 
New Mexico 104 


Oklahoma 
Texas: 








East Texas 17,874 
West Texas 51.848 
Gulf Texas 31,231 
Other Texas 2890S 
Panhandle 191 
North 7 439 
South 6, 766 655 







Other 
Rocky Mountair 
California including 

heavy . 35,153 35,27 
Foreign 





Total crude _ stocks 
, in 1 Ss 274,042 275,190 
Total located I 

reau of Mines 

East Coast Distric 











Daily Average Crude Run: 
To Stills 


(Compiled by National Petroleum Assn 
reports of all companies refining Penns 
Crude Figures in bbls.) 
Week Ended Week Ended Week ! 
May 28, 1949 May 21, 1949 May 29% 


94,492 58,223 63 


an-0 








May 28 May 21 


NATIONAL PETROLEUM JE 


from 





























































nia 





1948 















hange 
from 
ay 21 


nia 


nded 
1948 


imerican Petroleum Institute 
ousands of barrels of 42 gallons 
gures include reported totals plus 
tte of unreported amounts and 
erefore on a Bureau of Mines 


Districts 

Mt GE 6 cos caseccnes 
ppalachian (Dist. 1) . 
ppalachian (Dist, 2) 
d., Ill., Ky. 

la., Kans., 
ind Texas : 
exas Gulf Coast 

lisiana Gulf Coast 

La. & Arkansas ; 

ky Mt. New Mexico (Dist. 3) 
her Rocky Mt. (Dist. 4) 

fornia 
tal U 


g.. 


Mo. ..... 


. S.—B. of M. Basis .... 

B. of M. Basis, E. of Calif. 

tal E. of Calif. May 29, 1948 
Includes 457,000 bbls 


Districts 
Coast 


malachian (Dist. 1) 
palachian (Dist. 2) 
I Ill., Ky. 


I ° 
Okla., Kans., Mo. 
Inland Texas 


Texas Gulf Coast 


I siana Gulf Coast 

N La. & Arkansas 

Rocky Mt. New Mexico (Dist. 3) 

Other Rocky Mt. (Dist. 4) 

eres Kes re 
Total U. S.—B. of M. Basis .. <a 
S B. of M 3asis, E. of Calif 

E. of Calif. May 29, 1948 


Infinished gasoline 
each product are 


stocks 
applicable to 


(American Petroleum 











figures 


in 


each. 


€ 


basis.) 


included 


sti- 
are 


are: 


Institute figures) 


»f foreign crude runs 


Daily Average 
Week Ended 


Crude Runs to Stills 
“ Operated 
Week Ended 


May 28 May 2 May 28 May 21 
752 778 $4.4 87.3 2 
100 97 84.7 §2.2 
54 67 72.0 89.3 
919 950 85.1 88.0 3 
417 418 83.4 83.6 1 
220 225 74.3 76.0 
1,234 1,188 79.1 76.2 4 
391 404 85.4 88.2 1 
s4 71 87.5 74.0 
11 11 73.3 73.3 
165 147 83.3 74.2 
950 951 90.1 90.2 2 
*5,297 5,307 83.5 83.7 18 
4,347 4,356 82.2 S2.4 15 
4.837 100.8 15 
Residual Total 
Fuel Oil Stocks 
Production Kerosine Distil 


WEEK ENDED 
May 28 May 21 
Barrels Barrels 
(Daily Average) 
) York-Penna 45,850 43,550 
Florida . wee 1,250 1,300 
t Virginia 7,450 7,550 
nia m 50 50 
Southeast 5.600 7,150 
Other . 3,900 3.850 
na 24,950 25,400 
178,750 176,250 
cKy 24,200 24,350 
igan 41.800 37,800 
raska ee ee 250 300 
Kansas ‘ ** 285,950 296,400 
Oklahoma .. pie oe ** 430,150 $28,750 
strict 1 «. ‘ 25,700 25,700 
strict 2 118,700 118,700 
strict 3 357,200 357,200 
strict 4 184,350 184,350 
istrict 5 34.500 34.500 
ist Texas . 247,400 247,400 
ther District 6 53,500 $3,500 
strict 7-B 16, T00 56,700 
strict 7-C $2,250 12,250 
Strict 8 920,150 920,150 
strict 9 125,400 25,400 
strict 10 . SS,750 88,750 
tal Texas , 1,554,600 1,854,600 
} Louisiana 117,700 116,450 
5 Louisiana 384,600 354,600 
T Louisiana 902,300 501,050 
insas S0O.250 SU,000 
M ssippi 106,600 108,500 
ama ececes . 1,200 1,200 
\ Mexico—Southeast 128,000 128,000 
N Mexico—Other 400 400 
V) oming 119,850 118,600 
S| eer se 27,150 26,600 
ido 63,850 66,200 
theese 6 550 550 
Me “eas ints 932,100 935,500 
te Ek wenen des . 4,897,000 4,903,900 
Grade crude incl... 58,950 58,300 
ited Daily Production in barrels of 
Condensate mixed with crude and moved 
ide pipelines (not included in above 
petroleum tabulation) week ended May 
at is 4,650 Texas Gulf 15,500 
La 4,300 Wyoming 300 
. If 12,200 California 3,600 
M : ppi 2,000 
ex Inland... 11,450 Total U. S.. 54,000 
** Okla., Kansas, Neb. figures are for 
Week ended 7 a.m. May 26 
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Week Ended 
May 28 May 21 


1,112 


9 


4 


1,02 
104 


2O8 


~ 


o 
9 
0 


+8, 266,000 
weeks ended May 


U. S. Crude Oil Production 


Week Ended 


May 28 May 21 May 28 





1,265 9,437 9,141 19,408 
83 38e 350 725 
140 212 
3.183 S 404 
1,166 3,993 
473 710 
2,925 9,026 
1,900 3,219 
491 918 
25 6 
288 299 1,225 
640 541 S 067 
20,953 20,664 55,971 
20,313 20,123 47,904 
14,188 27,855 
bblis., tRevised in Californ due 
14, May 7, and April 30 


REFINERY OPERATIONS 


Gasoline 
Production at 
Refineries Inc. 


Natural Blended 


Week Ended 


May 28 


300 
9RG 
216 
501 
533 
996 
394 
,os0 


99° 


ae 
43 
545 
902 
324 
422 


264 


Total Stocks 
Gas Oil and 


lates 


Week Ended 


May 21 
18,861 
679 


999 


May 21 
2,184 
273 
23 
620 
472 
024 
451 
445 
195 
42 
499 
758 
230 


472 


oe et ee CO 


18 
15 


Statistics 








Gas Ol & 
Kerosine Dist. Fuel Oil 
Production Production 
Week Ended Week Ended 
May 23 May 21 May 28 May 21 
162 115 1,062 1,053 
21 40 92 77 
15 24 17 38 
325 380 755 856 
166 139 491 626 
77 123 166 23 
434 524 1,542 1,568 
180 s4 63% 684 
44 37 sé 87 
12 11 
32 37 15S 179 
G4 73 924 S75 
1,550 1.776 5,943 6.177 
1,456 1,703 5,019 », 302 
2.053 6.049 


Total Stocks 
Residual 
Fuel Oil 

Week Ended 


May 28 
10,407 
519 
309 
140 
403 
120 


se ho 


© 199 
72 
ad 


reporting 


Finished and Un- 


Stocks of 


Per Cent 
Daily 
Refining Ca- 


finished Gasoline pacity Reported 


May 21 May 28 
10,948 28,269 
490 2,591 
316 1,178 
5,440 26,998 
2,364 11,730 
1,147 4,600 
7,931 17,153 
1,992 5,701 
200 2,434 
2s 94 
951 3,338 
31,273 16,575 
63,474 120,661 } 
31.807 104,086 


90,263 


company 


Si 


Week Ended 


May 21 
28,072 
672 


1,214 
424 
766 
4,551 
16 


mi 


Week Ended 
May 28 
100.0 


91.5 


1s 
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DISPLAYED: Advertisements set in 
$10.00 per column inch. 


special 


UNDISPLAYED: ‘'For Sale’’, ‘‘Wanted to 


“Business Opportunities’, 


charge, $6.25 per insertion. 


Buy”, 
Miscellaneous 
tions set in type this size without border—25 cents a word. Minimum 


CLASSIFIED 


type or with border— 


“Help Wanted”, 
classifica- 





‘Position Wanted’’—10 cents a word. Minimum charge §2 per insertion. 
Box number counts 3 words. 
preceding date of issue. 

All classified advertisements are payable in advance. 

No agency commission or cash discounts on classified advertisements. 





Copy must reach us by Wednesday 





For Sale 


For Sale 





FOR SALE 


STEEL STORAGE TANKS 


2—8000-Gallon, Tank Car 


Non-Coiled 


Tanks, Coiled 
and 


20—10000-Gallon 


Coiled 


Tank Car 
Non-Coiled 


Tanks, 
and 


1 »500-Barrel, Vertical solted 


Type 
OTHER TANKS TOO! 
Also 


IRON 


Complete Tank Cars! 


& STEEL PRODUCTS 
INC. 


Founded 


1930 


IS456A S. Brainard Ave., 


Chicago 33, Illinois 


ANYTHING containing [RON 





FOR SALE 
New—2”—Fig. 1010 


Blackmer T.T. Pumps 
$42.50 


BOX 204 








GASOLINE PUMPS 


Used, all in good working order 
Southwest Model 45. $70.00 
Erie Model 70 ‘ $55.00 
Neptune Red Seal 855 $70.00 
Wayne Model 60. $65.00 


Shipped Crated, FOB Chicago 
BOX 203 














or STEEL 
FOR SALE: 1--1947 Reo truck 825/20 tires 
21,000 miles 1260 gallor streamlined Wilco 
tank, 5 compartment, 300-300-250-210-200. Ex- 
cellent condition W P. FARLEY, Distribu- 


tor Winchester, Ohi 


FOR SALE 


1000 gallon Tank Truck 
1941 with Neptune 
Printo Meter and Hose Reel 


THE ESTE OILS Co. 


Chevrolet 














STEEL STORAGE TANKS 
Horizontal or Vertical—New. 
and gallonage 


State re- 
quirements required. 
Ww. H. DYER CoO., INC. 
1859-P Railway Exchange Bldg. 


St. Louis 1, Mo. 








STEEL STORAGE TANKS 


Railroad Tank Car Tanks 
6,500 to 12,000-Gal. Cap. 
Coiled and Non-Coiled 
Cleaned-Painted-Tested 
Heavier-Safer-Cheaper 
Other Tanks Too 
Also—Complete Tank Cars 
8,000 and 10,000-Gal. Cap. 
Your Inquiries Solicited 
NEWHALL-MARSHALL- 
WOOD, INC. 

30 Church Street 
New York 7, N. Y. 
Phone: COrtland 7-8090 








FOR SALE 
i—-semi-trailers—new 


1500 gallon—$1250.00 


Tank (Used) 1040 Gallon, 2 compart- 
ment power take-off pump meter and 
hose Good—$750.00 
Tank (Used) 600 gallon Trailer Four 


Wheels (Factory Job) Good—§$400.00 


H. L. BOGGESS 


Liberty, Mo. 








5556 Vine St. 
Cincinnati 17, Ohio 
FOR SALE: Gate Valves (New) 2% inch 


flanged both ends, 
ing $9.00. HL. L 


FOR SALE: 


suitable for transport build- 
BOGGESS, Liberty, Missouri. 


Fuel Oil and Heater Business in 


yne of the best towns in Central Florida. Will 
take $25,000 to handle including bulk storage 
and trucks BOX 202 

FOR SALE: 1937 Chevrolet, 3 compartment 
tank capacity 740 gallons, power take off 
hoses, meter, etc Price $395.00 TRI-STATE 
OIL COMPANY, Pittsburgh 1, Pa 


FOR SALE: 1000 gallon, 4 compartment 
Sharpsville streamlined tank complete with 
pump, meter, and reel on Dodge chassis (only 
9600 miles); bargain. Telephone, ROCHES- 


TER, PA. 865 


Mfgrs. Representatives 





MANUFACTURERS’ REPRESENTA- 
TIVES WANTED 
Leading manufacturer of brass goods 


specialties requires representatives for 
oil industry in many areas. 


BOX 197 





SALES—-Industrial Lubricating Engineer, 2 
15 Zaltimore territory Petrol Corporat 
subsidiary of Cities Service Oi] Comy 
Must have industrial sales experience \ 
mobile required Salary plus expense W 
stating qualifications, including educat 
personal business to Personne] Man 
PETROL CORPORATION 2012 Chestr 


Street 


Business Opportunity 


Opportunity: 


Prominent manufacturer of gas | 


fers opportunity to qualified I 


pumps and a complete line of 


service station equipment of- 


dealers. Profitable franchises 


are open in certain business- 


producing territories. For full 


details write 


BOX 200 


Positions Open 


Philadelphia, Pennsylvania 








WAX SALES EXECUTIVE 


Nationally prominent petroleum con 


pany can offer an exceptional oppor 


tunity to a top-flight technical sales 


executive who by education and exper 
ence is qualified to direct the marketing 
of large quantities of wax in all char 
nels of sale Applicants should write 
giving complete information regarding 


background, education, experience, and 


compensation desired, first letter. Reply 
to 


BOX 201 








Distributors Wanted 





Distributors Wanted 








Milwaukee 1, Wis. 








ALERT, AGGRESSIVE DISTRIBUTORS WANTED 


If you are interested in a franchise for the sale ot the popu- 
lar Heil trailerized and truck tanks and your activities are such 
that you have close contact with oil jobbers, distributors and 
haulers, and if you feel that you can do an aggressive job in 
merchandising these products, then wire, write or phone us 
for available territories and further information. 


we Fath go, 
















Hillside 5, N. J. 














—_ 


NATIONAL PETROLEUM NWS 
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eT) 


apex: 


° [SP 2s" 
About Oil People 9% 









Young Jobbers 





Mr. Kelly 


Twenty-two year old Paul R. Kelly, 
Ir. is said to be one of the youngest 
f Pan American Petroleum Ccerp. 
listributors. Paul was only 21 when 
e took over management of the West 
Memphis and Hughes, Ark., bulk 
plants on a distributorship basis May 
25, 1948, following the death of his 
ather. 

Associated in the business is the 
man who joined with Paul’s dad in 
establishing the distributorship, Bert 
C. Pouncey, Jr., local banker and 
planter. 

Paul is an Army veteran cf almost 
two years service. After completing 
high school in Hughes, he was at- 
tending Arkansas State College in 
Jonesboro when called for service in 
1946. He spent 14 months in Korea, 
ind was discharged in March, 1948, 
ust one month before taking over 
active management of the Pan-Am 
ist) butorship. 

A football 
oth 





player of renown at 
high school and Arkansas State, 
Paul is reported to have enjoyed 
onsiderable success as_ assistant 
‘oothall coach this past season at 
Hugi es High School. 





Stinley Learned has been elected 

ector and a member of the 
xec tive committee of Phillips Pe- 
‘role 1m to fill the vacancy on the 
Soar. created by the death of H. 
A.K mp of St. Louis and the vacan- 
yor the executive committee caused 
















by the retirement of Frank Phillips. 
Mr. Learned is chairman of the op- 
erating committee. He has been in 
the company’s service for 25 years. 

* * * 


Newsom Oil Co. at Roanoke Rapids, 
N. C., plans to add two new tank 
trucks with printing meters to its 
fuel oil delivery fleet. Major Charles 
Newsom, Sr., is manager of the com- 
pany and Major Charles Newsom, Jr., 
is assistant manager. The senior Mr. 
Newsom is president of the Rose- 
mary Building & Loan Assn., direc- 
tor of the Citizens Bank & Trust Co., 
past commander of the American 
Legion, past director of the North 
Carolina Oil Jobbers Assn. and secre- 
tary of the Roanoke Rapids Sani- 
tary District. His son is “tail- 
twister” of the Lions Club, vice 
president of the Junior Chamber of 
Commerce, a member of the Ameri- 
can Legion and of the Veterans of 
Foreign Wars. 

* a * 


At the Pennsylvania Petroleum 
Assn. convention in Bedford Springs, 
H. F. Connelly of the Republic Oil & 
Refining Co., Pittsburgh, during a so- 
cial interlude, shared glee club hon- 
ors with Mrs. Grover Dale, a profes- 
sional operatic: singer and Col. Jack 
Major, of Paducah, Ky., a_ profes- 
sional lecturer. Although only a pro- 
fessional oil man Mr. Connelly ac- 
quitted himself well. 

Jay Oberman, son of H. E. Ober- 


3 
€ 


> P 

af’ 
A few yarns were exchanged by members of this group attending the Empire State 
Petroleum Assn. meeting May 22-24 at Elmira, N. Y. Pictured are (left to right): 
Roy G. Gibb, Riverside Gas & Oil Co., Chestertown, N. Y.; H. J. Kiritz, Terminal 
Petroleum Corp., Buffalo: L. J. Moynehan, Glen Falls Distributing Co., Glen Falls, 
N. Y.; W. J. Healy, Congress Gas & Oil Co., Saratoga Springs, N. Y., and Henry B. 
Van Dyne. Van Dyne Oil Co., Troy Pa. 


man, Keystone Oil Products Co., 
Camp Hill, Pa., celebrated his birth- 
day while attending the Bedford 
Springs convention and received good 
wishes from the entire Pennsylvania 
association. Others among the young- 
er group of oil men attending the 
convention included Bob Setzer, son 
of L. H. Setzer, Setzer Petroleum 
Co., Harrisburg, E. M. McLean, Pyra- 
mid Oil Co., Washington, Pa., and 
Carl N. Edwards, advertising man- 
ager, Remington Oil Co., Reading, 
Pa. 

Joseph W. Butler, Butler Oil Corp., 
Philadelphia, was cheered when it 
was announced during a convention 
session that he had been appointed 


deputy auditor for the Common- 
wealth of Pennsylvania. 
Grover R. Dale, association secre- 


tary, told members that some insur- 
ance companies have reduced premi- 
ums on gasoline tax bonds by as 
much as 20%. He suggested that a 
general reduction in premium rates 
could be obtained if all would place 
their tax bond business with com- 
panies charging the lowest rate. 
* * * 

Gilbert E. Sawtelle has assumed 
distributorship of Tide Water As- 
sociated products in Somis, Calif., 
replacing James E. Kirby, while Mau- 
rice Chapin has taken over distribu- 
tion of Tide Water Associated prod- 
ucts in Selma, Calif., replacing Ivan 
Keller. 
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Officers of the Liquefied Petroleum Gas. Assn. who were elected at the annual meeting of the group (see NPN May 18, p. 18) 
are shown left to right: (seated) Arthur C. Kreutzer, secretary: K. H. Koach, retiring president; Si G. Darling. newly elected 
president, and Howard D. White, executive vice president; (standing) Walter Miller. treasurer, and Frank Fetherston, vice 
president in charge of technical division. Edward C. McEneany, first vice-president, and W. S. Launder, second vice-president 


Several promotions among market- 
ing personnel in the Houston head- 
quarters have been made by Gulf 
Oil. J. P. Gwin, formerly superin- 
tendent of operations, has been pro- 
moted to operations manager. B. B. 
Pettitt, formerly division representa- 
tive, merchandising, has been pro- 
moted to direct sales manager. G. 
O. Markins now has the title of re- 
tail sales manager. He formerly was 
assistant division manager. C. H. 
Wetzel, former assistant division 
manager, now has the title of staff 
engineer. L. S. Kimball is now ac- 
counting and office manager. He was 
office manager. 


+ + * 
W. E. Johnson, secretary of the 
Petroleum Haulers Assn., was pro- 


moted recently to vice president of 

traffic at Rogers Cartage Co., Chi- 

cago. Mr. Johnson also is a director 

of the National Tank Truck Carriers. 
* * * 

An extended business trip is being 
made by Francis J. Henry, president 
of the Atlas Lubricant Corp., New 
Orleans, which will take him through 
England, Italy, France, Belgium and 
Switzerland. Atlas is an Independ- 
ent company, producing and export- 
ing lubricating oils and greases on a 
large scale, as well as gasoline, ker- 
Diesel 


osine, fuel oil and other pe- 
troleum products. 
* * * 


Nine of Gulf Oil Corp.’s directors 
were re-elected at a meeting of 


were not present for the picture 


Three new direc- 
tors of the Lique- 
fied Petroleum 
Gas Assn. phone 
their friends after 
the election dur- 


ing the associa- 
tion's annua! 
meeting. Left to 


right: R. B. Jones, 
Airlene Gas Co., 
Inc., Paducah, Ky.; 
= A. Keible, 
Northern Gas Co., 
Ledgewood, N. J.: 
H. H. Torbit, Union 


Gas and Equip- 
ment Corp., Pueb- 
lo, Colo. 


Returned were 
Drake, H. A. 
Mellon, W. L. 
Mellon, J. E. Nelson, David Proctor, 


stockholders May 25. 
Donaldson Brown, J. F. 
Gidney, Richard K. 


Alan M. Scaife and S. A. Swensrud. 


* * * 

The Detroit Oil Men’s Club had 
an educational motion picture, 
“Amazing Molecules,” shown through 
courtesy of Standard Oil (Indiana), 
at its May 31 meeting. In a bulletin 
preceding the meeting four members 
were commended by Secretary C. E. 
Coffman for not having missed a 
1949 meeting. They are: Howard 
McGready, Al Menke, Milt Moss and 
Jimmy Spitler. 


Two changes have been mad: 
the public relations section of St 
lind Oil & Gas Co. J. W. Bartram 
resigned to become assistant t 
president of the University of | 
rado at Boulder, Colo. 
him is William J. Nash who «< 
from Monsanto Chemical Co. 
Louis. Mr. Nash studied petro 
engineering at Stanford Unive 
and Montana State College, an 
ceived a degree in journalism at 
tana State University. He 
graduate work in journalism a 
University of Missouri. He is 4 
president of the International C 
of Industrial Editors. 
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his Week 
ontinental Oil Company 
lutes... 


ed Herring has been “‘up the creek”’ for years . . . and, boy, 
as he made it pay! 


The ‘‘creek’’ Ted has been up is the Poudre River in north 
rntral Colorado, and his particular bailiwick has been 
uudre Cafion, a sort of Izaak Walton’s dream of heaven. 
ut of Ted’s business has been making that dream come 
rue—supplying,fishermen with everything they need for a 
eppy vacation, from rods and reels to Conoco Products. 

Teds Place is the community, 10 miles north of Ft. Collins, 
here you leave Highway 287 and head into Poudre Cafion. 
‘hen Mr. Herring went into business in 1922, the road 
tended into the canyon only 9 miles. Now you can drive a 





vice 


ncil 


0d 50 miles into this fantastic chasm, and you can buy 
onoco Products all the way, thanks to Ted’s pioneering 
rit. 

When Mr. Herring started in the oil business 27 years ago, 
‘had one storage tank and a part-time employee making 
liveries from a 290-gallon demountable tank on a pickup. 
day he has 5 storage tanks with a capacity of 62,000 
llons, and makes deliveries as far as 75 miles along the 
rout -oute.’’ In addition to 19 resale accounts, his tank 
ucks serve ranchers, logging camps, dude ranchers and 
h hat -heries. 

Ted vas persuaded to run for the State Legislature in 





439, aid was elected by the largest majority in the history 
‘the c .unty. He is now serving his sixth consecutive two- 
‘ar term, 
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Ted Herring of Poudre Cafion 
Teds Place, Laporte, Colorado 


One thing Mr. Herring found out early about the oil job- 
bing business—customers want products they know some- 
thing about—nationally-advertised products they can have 
faith in. Ted found this particularly true of the hundreds of 
vacationing customers who swarm over the area in fishing 
and hunting season, many of them asking for Conoco Prod 
ucts because they are traveling with a Conoco Touraide. 


He found, too, that both his permanent customers and his 
motoring outsiders are 
Conoco N“ Motor Oil. 


particularly enthusiastic about 


Continental Oil Company takes its hat off to Ted Herring. 
We salute, too, the thousands of other independent jobbers 
whose pioneering spirit and high business standards have 
also pushed service to the American people into the inac 
cessible byways of this country. 


Partnerships with men like Mr. Herring have been the 
basis of Continental’s growth and stability for 74 years. We 
are proud of these partnerships. 


And we want more like them. If you are interested in 
teaming up with Continental—in growing with Conoco in 
your territory, why not write to the Continental Oil Com- 
pany office nearest you, or to Ponca City, Oklahoma? If 
you’re not within reach of Continental’s gasoline supply, 
perhaps you would be interested in merchandising the na- 
tionally-advertised Conoco Nth Motor Oil. 
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Lawrence Wolff, formerly manager 
of general sales for Union Oil Co. of 
California, became assistant to A. C. 
Stewart, Union Oil’s vice president in 
charge of marketing, effective June 
1. At the same time, Roy Linden, 
formerly manager of the company’s 
Northwest territory at Seattle, be- 
came manager of general and foreign 
sales, with F. K. Cadwell replacing 
him at Seattle. Mr. Cadwell had 
been district sales manager for Ta- 
coma. 





* * * 


Credit managers of Shell Oil’s 16 
marketing divisions from coast to 
coast joined the company’s financial 
executives in a discussion of credit 
policies and their application to cur- 
rent economic conditions and trends 
at a three-day conference May 22-za 
at the Berkeley-Carteret Hotel in As- 
bury Park, N. J. At the opening 
session, A. G. Schei, Shell’s treas- 
urer, and D. E. Burroughs, general 
credit manager, reviewed the com- 
pany’s credit experience over the past 
year and outlined future objectives. 
Credit procedures and responsibilities 
were individually analyzed, after 
which round table discussions of 
credit policies governing nationwide 
wholesale and retail credit extension 


to customers in every type of busi- 
ness were held. 
* * * 

Wood River Oil & Refining Co., 
Wichita, has opened a new division 
sales office and 53,000-bbl. terminal 
at Nashville, where J. A. O’Neill will 
be division sales manager and Carl 
Mathias will be terminal superintend- 
ent. The terminal is located on the 
Cumberland River in West Nashville. 
The company has four other ter- 
minals, in Illinois at Hartford, Peru 
and Rockford, and in Minnesota at 
St. Paul. 


* * * 


Herbert W. Kip of Jersey Standard, 
New York, and K. R. Serutine of Pan 
American Petroleum, Chicago, were 
recent New Orleans visitors, signing 
the International House guest book. 


* * * 


Chester L. Stinnett, formerly Shell's 
director of personnel for that com- 
pany’s Tulsa operations, has joined 
Lion Oil as a member of the employe 
relations department. Mr. Stinnett 
was with Shell for 14 years. His as- 
signment with Lion will be particu- 
larly in the field of job training and 
supervisor training, a new program 
which the company will launch 
shortly. 




















OIL PRICE 
For 


at your finger tips. 
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You can now have a complete record of 1948 oil prices | 


More comprehensive than any of the twenty-four edi- 
tions which have preceded it, Platt’s OIL PRICE HANDBOOK 
for 1948 is cloth bound in a sturdy cover and is marginal 
| indexed into four major price categories: 


Seaboard Prices 
Tank Wagon Prices 
Refinery Prices 

. Crude Oil Prices 


| Now, within ten seconds, you can find any price, or any 
price change for any one of more than 600 different pe- 
troleum products. Get your copy today. 


Only $15 per copy. 


Platt’s PRICE SERVICE, Inc. 
1213 West Third Street 
Cleveland 13, Ohio 


1948 



































Mr. Berryman 


Mr. Sullivan Mr. 


Barnes 


Three vice presidents were elected 
by Gulf Oil directors at their regu- 
lar meeting May 25. W. A. Berry- 
man was made vice president and 
assistant general manager of foreign 
marketing; Willard F. Jones, vice 
president in charge of marine opera- 
tions, and Thomas J. Sullivan, vice 
president in charge of manufactur- 
ing. At the same time the appoint- 
ment of Bonnar H. Barnes as general 
manager of refineries was reported 

Mr. Berryman joined Gulf in 1933 
and immediately was sent to Belgium 
to assist in developing markets for 
products in western Europe. He sub- 
sequently was elected a director of 
several Gulf subsidiaries engaged in 
foreign sales. At the outbreak of the 


war in 1939 he returned to Pitts- 
burgh and was appointed assistant 
to the vice president in charge of 
foreign marketing. 

Mr. Jones has been employed in 
Gulf’s marine department for 46 


years, where he served in various Ca- 
pacities including those of purchas- 
ing agent, assistant marine superin- 


tendent, superintendent and as gen- 
eral manager. 

Mr. Sullivan began his service with 
Gulf in 1921. He served as assistant 
then as general superintendent 0 
Texas refineries, and, after his ‘rans- 
fer to Pittsburgh, as assistant. then 


general manager of the manufactur- 
ing department. 


Mr. Barnes started as a ch mist 
with the company in 1921. He »-rve? 
as superintendent of the Sweet vale! 
and Toledo refineries, assistant » ener 


al suprintendent at Port Arthur ane 
general superintendent of the com 
pany’s three plants in Texas, tien 4 
general manager of the manu! .ctur 
ing department. 
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Mr. Sherman Mr. Boggs 


\ broad knowledge of Venezuela’s 
il business, based on 21 years’ ex- 
perience in that country, is one of 


ries with him in moving up from vice 
president to president of the Mene 
Grande Oil Co. as successor to Ches- 
ter M. Crebbs. 

Mr. Sherman started in the oil 
business with the New England Oil 
‘o. in 1919, joining Gulf Oil Corp. 
n the New York office as assistant 
to C. W. Hamilton, now vice presi- 
dent of the New York production di- 
vision, in charge of foreign opera- 
tions. He went to Venezuela in 1928 
as assistant manager of Venezuela 
Gulf, later becoming general man- 
ager of Mene Grande. He had been 
vice president since 1947. 


Robert L. Boggs, until recently di- 
vision manager in western Venezuela, 
replaces Mr. Sherman as Mene 
irande’s vice president. An employe 
if the Gulf companies since 1927, he 
vent to Venezuela in 1928, and served 
as production engineer, chief petro- 
leum engineer, and executive assist- 
ant. In 1939 he was made assistant 
to the president of Mene Grande and 
n 1946 was transferred to San Tome 
as general superintendent and as- 
sistant manager of the eastern divi- 
sion. He succeeded Mr. Sherman, then 
manager of the eastern division, in 
1947 


* a * 


J. L. Marsh and Clyde Wallingford, 
representing the Petroleum Indus- 
tres Committee of Ohio, and Robert 
Warfel, representing the Ohio Petro- 
leum Marketers Assn., attended a 
preliminary meeting of roadside bus- 





























ness representatives in Columbus, 
Ohio May 27 at which plans were 
Utlined for a practical voluntary 
road-ide business improvement pro- 
grar Another meeting was tenta- 
Uvel set for July. 


* al 7 


Te .porary leave of absence has 
Xen zranted by Lion Oil to Warren 
Haun who has been serving as pet- 
‘oleu 1 engineer in company’s Shuler 
“eld to serve in a similar capacity 
asare Oil Co. in western Vene- 
tela Lion owns a one-third interest 
isare. 





the assets which Hoyt Sherman car- ’ 


| 
| 





DUAL PURPOSE FLANGE 
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For WELDED TRUCK PIPING 


Smith Truck Meters are now 


furnished with forged steel flanges 


In step with the growing trend toward 

welded tubing for tank truck piping, 

Smith Meters are now furnished with 

forged steel flanges instead of cast iron. 

Installations may now be made with 

tubing welded directly to flanges or with 
a screwed pipe connections at users’ op- 
tion. Forged steel flanges are but one 
of many advantages of Smith Meters — 
famous for fast, accurate service and for 
‘‘Unitized Design’’ which permits tailor- 
made installations. 





Illustrated Left Above: One and one half inch T-6 
60 GPM, inlet 1." pipe or 2” OD tubing. Center 
Two inch T-10, 100 GPM, inlet 21," pipe or 3” 
OD tubing. Below: Three inch T-15, 150 GPM, inlet 
3” pipe or 3%," OD tubing. 





SMITH METER COMPANY 


SUBSIDIARY OF A. O. SMITH CORPORATION 


FACTORY—5743 SMITHWAY, LOS ANGELES 22, CALIF. 
Sales Offices: NEW YORK, CHICAGO, HOUSTON, LOS ANGELES 
In Canada: TORONTO, VANCOUVER. International Division, 
MILWAUKEE 1, WISC. Local Agents in All Principal Cities 
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Guy M. Timberlake (second from right), National Oil Co., Inc., Richmond, association director, holds the attention of fellow 


association officers during a moment off from the May 19 meeting of Virginia Petroleum Jobbers Assn., Richmond. 
A. L. Tenser, Pump & Tank Co., Richmond, secretary-treasurer; 


right are: 


Gilbert 


S. Campbell, 


Albemarle 


Motor 


Left to 


Co. 


Charlottesville, retiring president and director-elect; R. E. Buncutter, Buncutter Oil, Winchester, new president: Mr. Timberlake 


Notes from meetings of the Vir- 
ginia Petroleum Jobbers Assn. and 


Virginia Oil Men's 
May 19-20: 

M. B. Whiting, Whiting Oil Co 
Clifton Forge, Va., director and past 
president of the jobber association is 


Assn., Richmond, 


again active in the oil business after 


a serious seven-month illness last 





and M. B. Whiting, Whiting Oil, Clifton Forge 


year which caused him to 
1948 meeting. ... A. L. Tenser of 
Pump & Tank Co., Richmond, secre- 
tary-treasurer of the jobber group, is 
also back on his feet again following 
a major operation. . Guy M. Tim- 
berlake, National Oil Co., Inc., Rich- 
mond, who handled program arrange- 
ments for the group, 


miss the 


jobber also 


Jesse Higgins, ex- 
ecutive 
of the Illinois 
Highway Taxpay- 
ers’ Committee, 
(right) presenting 
petitions opposing 
increased 
line 


secretary 


gaso- 
and 

vehicle 
tees to 
Josephine Ma- 
loney of Gov. 
Adlai Stevenson's 
staff. The 14 bulky 
volumes’ contain 
300,000 signatures 
gathered 
every county and 
senatorial district 
in the state: 4 of 
the volumes being 
from Cook County 
and the other 10 
from 


taxes 
motor 
license 


from 


doivnstate 
counties 


served on the Convention 


for the oil men. . 


Committe 


. Out of state vis 


itor at the jobber session was L. H 
Setzer, Setzer Petroleum Co., Harris 


burg, Pa. Mr. 
the Pennsylvania 
talked on Oil 
Committee 


Setzer, 


president ot 
Petroleum 
Industry 
activities 


ASsI 
Informatio! 
and also 


ac 


quainted Virginia jobbers with stor 
of how the Pennsylvania group ex 


panded following 


full-time secretary. . 


employment 
. Newest 1 


bers of the Virginia Oil Men's 


are: 


f 
en 


Assn 


H. D. Woody, Central Garag* 


Inc., Rock Head; W. A. Schreiber, Jr. 


Stadium Oil Co., 


Williamsburg; 


Powell, Cavalier Oil, Richmond 


Cunningham, 


Shell 


Oil, Balti 


B. T. Willey, Continental Oil, 
mond; R. M. Hughes, Quinton 


Tiona 


Westburgh, 


Petroleun 


Philadelphia; B. P. Heffner, A‘ 


Refining Co., 


Richmond; J. M 


J. L. Long, Wakefield Oil Co., 


field; E. D. 
& Sons, 
Hampton. . 


Richmond; 


Richmond, 


Newman, W. E. 
and F. D. 
. New companies 
jobber group include: 
Pollard Oil Co., Ri 


Fuel Oi 


Virginia Oil Co., Charlottesvil 
Worthington Oil Refining Co., 


ton, Va 


* * 


Aaron Cohen, president of 


Fuel 
says 


Co., Inc., 
that his 


Washington, 
company |! 


opened a branch office in Ba 


and purchased a 
trailer unit. . 
secretary-treasurer 
old company. 


y 


6,200-gal 
. Norman G. ¢ 
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THE MERIT OF ANY PRODUCT 
IS BEST PROVEN BY REPEATS! 


Continued orders from major oil companies, independent job- 
bers and private users have placed this coupling way out front! 


PERM-A-TACHABLE 
HOSE COUPLING 
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SAVES HOSE! Just cut off 
the broken part and re- 
attach. 





ELIMINATES expensive ~\ 
repair and replacement \ 
charges. 





Re x, Xa 
BIKER 


<< a 


REVENTS pumps being 
ut of service for hose 
pairs! 


No longer do you have to throw away that broken hose. With PERM-A- 
TACHABLE couplings you simply cut off the broken portion and put the 
pump back in operation in a matter of minutes. No gaskets, packing, \ 
shellac, nor special tools are needed. 

PERM-A-TACHABLE couplings become a permanent fixture on each 
pump so equipped . . . permitting the purchase of hose in convenient, 
economical, reel-lengths, uncoupled. The receptacle is designed to last 
the life of the pump and may remain permanently attached to pump or 
nozzle . .. facilitating easy repairs or replacements and ending your 
hose coupling problems. Keeps pumps working FULL TIME... ALL THE 
T'ME. No lost time, lost sales or lost profits because of idle pumps. 

Trade acceptance is daily proving the value of PERM-A-TACHABLE 
couplings to the oil industry. 


See your nearest Oil Equipment Distributor 
or communicate with us direct. 


YONe = 
ONY. 80 | RICHMOND OIL EQUIPMENT CO., Inc. 


“A Quarter Century of Service to the Petroleum Industry" 
1419-21-23 EAST MAIN STREET RICHMOND 19, VIRGINIA 











© 1949 


] Attach 

recep- 
tacie to 
pump or 
rey +4 - 
iT oMeloo]ohiels 
on hose. 


Insert 

hose in- 
to recep- 
tacle and 
turn adap- 
tor. 


Tighten 

into a 
securely 
locked posi- 
tion. 
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In this group are members and guests of the API Agricultural Development Committee who attended the spring meeting of 
the committee in Columbia, Mo., May 2-4, for a seminar on foods and fuels 


Foods and fuels were discussed in a seminar at the API Agricultural Development 

Committee meeting in co-operation with the College of Agriculture, University of 

Missouri, at Columbia, Mo., May 2-4. Here (left to right) M. C. Enright of Gulf Oil 

is shown with three discussion speakers, Ross A. Floyd of Continental Oil, R. W. 

Scanlon of Phillips Petroleum, and Dr. W. A. Albrecht of the university's soils de- 
partment 


M. B. Standing of California Re- chairman of the Los Angeles dis- 
search Corp. has been elected chair- trict; A. B. Doley of the Belridge Oil 
man of the API Division of Produc- Co., McKittrick, vice chairman of the 
tion, West Coast District, for the com- San Joaquin Valley district, and R. 
ing year. C. T. Reichert, National W. Walling, Lloyd Corp., Ventura, 
Supply Co., Torrance, was named vice chairman of the Coalinga-Ket- 
treasurer, and Mrs. Elsie Edmiston, tlemen district. 

API, secretary. fies 

E. Robert Burns of McDonald & The Lebanese government awarded 

Burns, Torrance, was appointed vice Frederic Chester Le Rocker, one of 


~~ 4 


Socony-Vacuum’s chief managers for 
the Middle East, the Golden Order of 
Merit as a token of appreciation fo! 
his services in Lebanon and on the 
occasion of his departure for the 
United States. The decree calling for 
the award was signed May 11 
Beirut by the president 
Lebanese Republic. 
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“BUILT-IN QUALITY” 


Eighteen hundred gallons capacity with a completely 
reversible pump system, make this a highly versatile unit. 
Like all Farrell products it has the “Built-In Quality” of which 
we, at Farrells, are so proud. For your next truck tank or 


semi-trailer, get in touch with us and let our Engineering 





Department design a custom-made job with ‘Built-In 


Quality” to your specifications. 


ARRELL Mec. Company 

















MOTOR OILS 


ALL THREE TYPES 


FOR SALE UNDER YOUR OWN BRAND NAME 


Base stocks also available for compounding 
Regular, Premium, and Heavy Duty Oils 


To help build your business in today’s tough com- 
petitive market, Sun offers you a complete line of 
quality motor oils. These oils, refined to rigid speci- 
fications from selected crudes, are available for 
marketing under your own brand name in cll 3 
API classifications. 


Regular Motor Oil 


The famous Sun Golden Oils, fully meeting the re- 
quirements of this type, are available in all vis- 
cosities. Or if you prefer to do your own blending, 
we will supply the necessary base grades. 


Premium Motor Oil 


Fully inhibited, Sun solvent-refined, high V.I. finished 
oils, available in all SAE grades, meet every re- 
quirement of this classification. Base stocks—with 
or without inhibitors—are also available for blend- 
ing oils of this type. 


Heavy Duty Mofor Oil 

Sun finished oils for this classification are fully 
inhibited and have detergent dispersant charac- 
teristics to meet API qualifications and service 
conditions. (These oils meet Army 2-104B specifi- 
cations.) If you prefer to compound your own 
Heavy Duty Oils, the nearest Sun Office will be 
glad to discuss your requirements. 


Sun can also supply jobbers with base stocks and 
blending oils to meet all their other oil and grease 
requirements. 





For complete information call or write the 
Sun Wholesale Manager in any one of the 
following cities: 

PHILADELPHIA NEW YORK PITTSBURGH 


BOSTON CLEVELAND DETROIT CHICAGO 
JACKSONVILLE DALLAS TORONTO 








SUN OIL COMPANY ¢ Philadelphia 3, Pa. 


In Canada: Sun Oil Company, Ltd., Toronto 


SUN LUBRICANT 
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